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In This Issue: 


Editorials 


**Aaron Steele — Chicago” 
Daniel L. Hanson 


Mill Supply House Thoroughly Systematized 
Plan Convention Programs 

Foreign Trade Corporation Financing Begins 
Business Appears on High Road to Recovery 


Stress Being Laid on Proper Belt Selection 
K. H. Lansing 
The Alibi Salesman 
Frank Farrington 
Business Firms Should Remedy Mailing Evils 
Kenneth C. Cardwell 
Jobs Must Be Found for Million Unemployed 
L. W. Alwyn-Schmidt 
New Business Day Demands Care in Purchases 
Dr. Norris A. Brisco 


Paint is Good Line for Mill Supply Jobbers 
Organizing the Storeroom 
Workers’ Opinions Secured 


Timely Tips from the Direct Advertising Field 


Published by The Crawford Publishing Co., 


537 


South Dearborn Street, Chicago, Ill. 
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A New “Genuine Detroit”’ 
Product 


Here is a new Detroit Force Feed Oiler, which 
provides automatic, positive and dependable lubri- 
cation for all types of steam engines, gas engines, 
pumps and air compressors. 

Direct drive, exact oil delivery, accurate regu- 
lations, simple mechanism, positive adjustment, 
better sight feed and convenient flushing device 
are some of the distinctive features incorporated 
in its design. 

The Model JTS is a standardized product, made 
in one feed and furnished complete with neces- 
sary fittings for easy and substantial lubrication. 

It is a ready seller and profitably carried in 
stock by jobbers and dealers in Mill Supplies. 
Write for our Special Dealer’s Prices. 


Detroit |[UBRICATOR (OMPANY 
DETROIT.U.S.A., 























| 
GILBERT WOOD PULLEYS 











Design 

Material 

Sell WorKmanship 

Themselves Finish 

Reputation 

Service 

SAGINAW MANUFACTURING COMPANY 
SAGINAW, MICHIGAN 

Chicago Branch New York Branch 
105-9 South Jefferson Street 88 Warren Street 
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The slogan “1921 Will Reward 
Fighters” is an especially good 
one for mill supply dealers. We 

NEW TORK.US.* all know that competition is 
keener and that the price question has raised its 
hydra-head and must be dealt with before the dotted 
line will be properly filled in. 

However, to be able to successfully fight for 
business you must first have lines that are worthy 
of fighting for. The dealer who has to sell on price 
alone, in a buyers’ market, will be decidedly hard 
put for net profits. 

To retain your present good will you must have 
lines which possess sufficient quality to make your 
trade believe in you and in your recommendations. 
These claims of yours for quality and superior 
performance and ail that, will be examined minutely 
and you must eventually stand or fall on how the 
products themselves back you up. 


“1921 Will Reward FIGHTERS” 


A good quality that will enable you to meet any 
price competition and show a fair profit must be 
inherent in every line that you handle, for the suc- 
cess you have is just the sum total of the success 
of each of your lines. 


Belting especially is a line where truly high 
quality is a necessity that will be insisted upon as 
never before. 


Chicago ‘‘Built-for-the-overload” belting has the 
quality needed to offset price competition—a quality 
too, that is a real and constant assistance to our mill 
supply dealers in building and holding their good 


| Chicago Helting Comp any 


New York Manufacturers of er Belting New Onuzaoes 
PrrvseuRs los _ 
CLEVELAND 119 NorrH Green STREET Sam Franc 
RocxrosaD P ” 
Mita CuIcaco, USA seme wasn 








Chicago Belting 




















a a 





CAPITAL ° 





“We Make and Sell Two Million Brushes and Brooms a Year.” 


Products That Serve 
Create Permanent Trade 


Swept mills and brushed 


product and its quality 


sales by adding value. 


machinery protect the 


Quality protection boosts 


CapitAL Brushes and 


Brooms serve longer—and cost less in the end. They 


build permanent buyers— 


-give a more liberal jobbing 


profit and cost mill men less over the year. 


Seven CAPITAL Values Built in 


CapiITaAL fastenings are indestructible. 
Quality broom corn and other materials 
add wear resistance. W aterproof twine 
conquers destructive elements. Sturdy 
handles stand abuse. Master brush 
makers assure uniformity. Rigid in- 
spection guards against faults. Money 
back guarantee. 


Trial Offer Backs Guarantee 


If CapiraAL Brushes and Brooms don’t 
prove satisfactory your money will be 
returned, plus transportation charges 
both ways. Mills buy CapiraL products 
to protect quality and costly machinery. 
Jobbers sell CapiraL products to build 
permanent trade. Write for catalog 


INDIANAPOLIS BRUSH & BROOM CO. 


ESTABLISHED 1800 


INDIANAPOLIS 





Manufacturers INDIANA 


RUSHES -BROOMS 


For All Industrial and Retail Purposes 
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“SATISFIED” 


That Is What You Will Say After Trying 


= ~_ C.D. RAILROAD UNIONS 


The Unions With the Brass Valve Seated Disc 


NO GASKETS REQUIRED 
DURABLE, ECONOMICAL AND SAFE 
ILLINOIS MALLEABLE IRON Co., CHICAGO, ILL. 


Manufacturers of a Complete Line of MALLEABLE AND 
CAST IRON PIPE FITTINGS Write for Catalogue 





Made of Heavy Pattern Air 
Furnace Malleable’ Iron 
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This mark is y« 
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The Highest 
Grade File Made 


“*The File You Will Eventually Use’’ 





DELTA FILE WORKS, PHILADELPHIA, PA., U. S. A. 

















si ierosaaigam W. O. Davey & Sons . on ake anes 
Friction Board and Oakum 











of time-tested, time-proven 
70 Years QUALITY are back of 
every piece of goods bearing the DAVEY stamp 









Davey’s 
guarantee 
means 
satisfaction 
or your 
money 


back. 





You are assured you are giving your customers the BEST when you sell them DAVEY’s 
goods. You protect yourself, at the same time, against “kicks” and “‘sore,” dissatisfied trade. 
Try us with a sample order—your others will follow. 


W. O. DAVEY & SONS, 164 Laidlaw Ave., Jersey City, N. J. 


LEIGH H. DAVEY, Presiden : E. S. DAVEY, Secretary Wm. O. DAVEY, Treasurer 
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“Toledo” Electric Power 
Drive operating sheet metal 
rolling machine. 








*‘Toledo’”’ Power Drive 





has many uses 






, 4 Fifty Times 
M4 Around the World! 


( N' ) pipe fitting device ever invented has so 
Thirty years of constant, 1 many general uses as the “Toledo” 


Zz strenuous service and_ still going Power Drive. 
strong is the record of the Gandy 
Belt shown in this illustration. Plumbers and Steam Fitters save time and 
For more than a quarter of a century this labor by utilizing this Drive on geared thread 
sturdy belt has been helping a prominent brick and ers and cutters. | 

tile company (name upon request) achieve maxi- : : : eee = 
mum production at minimum cost, and is still ren- Electrical contractors are using Poledo 

dering dependable, gratifying service to its owner drives in threading and cutting conduits. 

ore are the figures: 
ee ee ee Metal workers are operating bending and 


Drive Pulley 22” (Diam.) : : i ; 
R. P.M. 250 crimping machines taster and better with the 
a so Power Drive than by hand. 
Get in touch with the Gandy 
Engineering Department and _ learn : : ! ‘ 
how Gandy stitched cotton duck and other mechanical devices are ordinarily 
Belts can solve your transmission operated by cranking methods, the “Toiedo” 
and conveying problems. Power Drive can do the work FIVE TIMES 
k for the Green Edge as fast, with LESS labor and expense than 
ind Gandy Trade Mark , Fj 
by manual labor. 




















In fact, wherever machines, hoisting winches 





There is a big market for the new “Toledo” 
COMPANY Drive. Its sales possibilities are wonderful. 


Main Office and Factory: Write for full details and information. 
757 West Pratt Street, 
Baltimore, Md. 


nches: . . ° 
gg ae The Tolede Pipe Threading Machine Co. 


549 W. Washington St., ‘ 
Chicago, Ill. Toledo, Ohio 


fos, EBS wu | 


New York Office: 50 Church Street, New York City 
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PTAHE twist drill and reamer play a pring. 
pal part in the spectacular advances of 
industrial construction. 















Where thousands—and often millions—of holes must 
be made and reamed before the designer’s plans be- 
come production machinery, each individual tool 
must produce its quota of perfect holes. Or produc- 
tion costs soar and inaccuracies are revealed. 


The marvel of modern 
harbor machinery—an 


which bites out 15 tona Engineers, purchasing agents, and good workmen 
tion, ® Bight machines habitually select Detroit Twist Drills and Reamers 
of this type regularly a ° i btn 

unload 70,000 tons of because of their constant capacity for giving more ac- 


| Bee ore in 22 hours, 


curate holes with less regrinding and lesscost for power. 





When Ordering Specify Detroit 
Twist Drills and Reamers 








Detroit Twist Drill Company, Detroit, Mich. 
New York Sales Office: 45 Warren St. 





(1) 


TWIST DRILLS 


REAMERS, CUTTERS anp SPECIAL TOOLS 
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—Why They Sell— 


lo be conservative, we have claimed a life of only 


~ 


——6 to 8 years——— 
for ARGUTO Bearings, but even these moderate figures for the running time of a bear- 
ing that need never be oiled, may sound incredible to you, so we will let quotations from 
the hundreds of voluntary letters tell the story. 

“Ienclosed you will find our order No. 207-11 for 100 of your 


. ° ’ 

Mechanical Peace Makers 
which you may ship us by express at your earliest convenience. 
“We note from one of your circulars that ARGUTO has been in continuous service for 
from 6 to 8 years and we feel quite sure that we can beat this record. Our machines have 
been on the market since 1903 and have as part of their equipment ARGUTO Bushings. 


“Some of these machines have been in continuous daily use for 


———14 years———— 
and we have never been called upon to furnish new ARGUTO Bushings for any of our 
machines.” 
They will be a sound addition to your line and carry a good jobber profit. Information 
when you want it. Where shall we send it? 


Arguto Oilless Bearing Co. 


Pioneer Manufacturers of Oilless Bearings 
151 Berkley St., Wayne Junction 
Philadelphia 





Outwears the Best Smoother Than 
Bronze Metal Grease 





© Arguto Oilless Bearing Co. 1919. 
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MEANS 


THE NAME, 4 
igo? STABILITY— 


PERMANENCE 








TE are frequently asked, “How long will ‘The 
WU Reeves’ Wood Split Pulley last?” and we al- 
ways have to admit—We Don’t Know. We started 
making wood split pulleys 35 vears ago. The pulleys 
we made then are still on the shaft, doing just as good 
work as they did the day they were installed. Possibly 
our grand children will be able to tell your grand chil- 
dren how old “The Reeves” Pulley is when it begins 
to deteriorate, but we aren’t old enough yet to do so. 


The symmetrical design, the built-up construction 
with its unequalled built-in strength, enables “The 
Reeves” Wood Split Pulley to perform satisfactory 
service under adverse conditions which would wreck 
any other pulley. 











REEVES PULLEY CO., COLUMBUS, INDIANA 


Chicago Branch: Clinton and Monroe Sts. 





























WILLIAMS’ “SILENT SALESMAN” 
WRENCH BOARDS 


Throughout the trade, Williams’ “Silent Salesman” 
Display Boards for Superior Drop-Forged Wrenches 
have established their value as most efficient selling 
aids to the dealer and garageman. Thousands are 
in use—wherever good tools are sold. 


There are five sizes and styles, from the hig 90-inch 
“L” board to the little “C” board, just 27 inches high. 
They are furnished for the display of Williams’ Supe- 
rior Drop-Forged Wrenches. 


Ask for booklet. 


J. H. WILLIAMS & CO. 
“The Wrench People” 


BROOKLYN BUFFALO CHICAGO 
42 Richards St. 42 Vulcan St. 1042 W. 120th St. 


DROP FORGINGS 
Often Cheaper Than Castings 
—Always Far Superior— 
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IN THE YEAR 1857—more than half a century ago—our engi- 
neers began to specialize—to lay the foundation for a line of 
transmission equipment which dealers and power plant opera- 
tors now recognize as meeting every possible demand — 
there’s an appliance for every need. 





LINE 
EO CO. 


is the net result of 64 years of continuous concentration on the 
design and manufacture of machinery for transmitting power. 


When you have a difficult installation to figure on, let our serv- 
ice department help you. 


T. B. WOOD’S SONS CO. 


BASE PLATES 
FLOOR STANDS 
PILLOW BLOCKS 
WALL BRACKETS 
ROPE isataiiienes 
BELT: : 

T 1G HTENERS 














Manufacturers of the largest and most complete line of Power Transmitting Machinery Exclusively 


CHAMBERSBURG, PENNA. 
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== | | Line Shfing Equipment 


and Polished Stee! | 
Shatting. Produced in our own | 














procets,"Made vf gp.ec | TEADILY, surely, since that 
whaftina., 1s perfectly straight S day in October, 1879, when they” ata 
| William and Philip Medart More than’50,000 in use. 

| ——" gave to American industry 

Hil | the first steel-plate face pulley ever 










































































built, the Medart line was extended 
until it embraced everything required in 
the mechanical transmission of power. | 


Shafting, couplings, bearings, drop and 
pest hangers, pulleys of all kinds, friction 
clutches, belt tighteners, rope drives, gear- 
ing, sprockets—in short, everything in 
line shafting equipment—is produced by 




















Ll] Whatever your 
Fos ae . ee 
alignment The same excellence built into the first 
Medart pulley has served as the standard 
up to which every Medart product has HA 
been built, and this high standard forms 
the only basis on which we ask that a 


i] Medart product be judged. 


Our Engineering Department will prompt- 
ly submit estimates on your specifications, 
without obligation on your part. 




















Medart Patent Pulley Company 
General Offices and Works 
Double-brace, Ring olling, One of olz 


St. Louis, U.S. A. eaheonen 
a way sdlustment, Dro; rop , fitterent types ‘in our line of 
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Cast-iron Pulley. Sizes range 
from 3-in, to 160-in. diameter, 
and up to 60-in. face 


Wood Split Pulley. You can get 
them from stock the day you 
order. 


“Hercules” All-stee!l Pulley. 
The mee word in pulley 





Steel rim Split Pulley. The 
original steel plate tace pulley 
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O-B Valves Built 
to Stay in Service 


These valves are on a steam line in an acid 
pickling shop. 


Notice the corrosion on the pipes which 
were installed at the same time as the valves. 


Such records prove O-B Valves are good 
valves. 


The Ohio Brass Company 
MANSFIELD, OHIO 


343 S. Dearborn St., Chicago 50 Church St., New York City 
Wm. P. Horn Co., Pacific Coast Agents 


Los Angeles San Francisco Portland Seattle 























GEARS 


MITER WORM 
MORTISE WHEELS 


With Cut or Machine Molded Teeth 


Made of Cast Iron, 
Semi-Steel, 
Cast Steel, 

Steel Forgings, 
Bronze and 
Rawhide 


We have the most complete line 
of gear preparations and _pat- 
terns in the country. 


Let us quote you prices. 


H.W. CALDWELL & SON CO. 


17th Street and Western Avenue CHICAGO 
50 Church St., New York, 711 Main St., Dallas, Tex. 
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| American Inj \jector Co. 


DETROIT 
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Get Our Prices 


Before Putting in 
Your Stock Order 
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Engineers’ 
Red Book 
Free for 


Asking 
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The One Convention of Importance to You 


is covered by the joint annual meeting of the three big mill supply associations: 


AMERICAN SUPPLY AND MACHINERY MANUFACTURERS’ ASSOCIATION 
NATIONAL SUPPLY AND MACHINERY DEALERS’ ASSOCIATION 
SOUTHERN SUPPLY AND MACHINERY DEALERS’ ASSOCIATION 





Time and Place 


The 1921 convention will be held in Atlantic City, N. J.. May 16, 17 and 18, with head- 
quarters at the Marlborough-Blenheim Hotel. 


The Convention Report 


The full report of the convention is naturally of great interest to the entire mill supply trade—job- 
bers and manufacturers alike. MILL SUPPLIES covers this field intensively. It has since 1911 pub- 
lished a practically complete report of the convention, including all addresses and discussions of 
importance. Many individual and group photographs of jobbers and manufacturers who attend dress 
up our convention issue. 


The Convention Issues 


MILL SUPPLIES each month contains the advertising of the best known and most energetic supply 
manufacturers in this country. Many of these advertisers annually increase their space in the issues 
preceding and following the convention—this year embracing the May and June numbers, and many 
other manufacturers, who do not use space regularly, realize the extra value of those issues and 
take space. 

The May issue will be circulated at the convention. The June issue will be read by every man who 
attends the convention as well as by all other wide-awake mill supply men unable to attend, who 
will want an authoritative report of the proceedings. 


Circulation 


The total number of copies to be printed of the May and June issues will be 3,500 each. In addition 
to our regular circulation, a sample copy will be sent to practically every important mill supply dis- 
tributor not now a permanent reader. This is as comprehensive a distribution to the mill supply 
trade as we know how to make. In addition, the magazine will reach many important mill supply 
manufacturers of the country who are heavy buyers of supplies. The circulation of MILL SUPPLIES 
is and will be verified by the Audit Bureau of Circulations. 


What Space Costs 


Single insertions necessarily cost more than the same space used continuously. but single insertions 
in the convention issues, despite added advertising value, will be held to usual card rates. The rates 
are: Two pages, $144.00; one page, $81.00; half page, $44.00. 


\nnual contract rates for same spaces, $125.00, $67.10 and $38.33, respectively. These rates are 
but 15% above those prevailing in 1911. 


Inserts on Special Stock—Rates on application. Please act promptly, as rush jobs are frequently 
poorly done. 


Two-Color Advertisements 


[wo-color printing is usually expensive, but we have brought the cost to the advertiser down to a 
minimum. Add but 1I5 per cent to the above prices for two-color work. Service on art work and cut 
making at actual cost. 


Closing Dates 
The regular closing date for the advertising forms of MILL SUPPLIES is the 20th of the month 


previous to publication, on which date all advertisements must be in type and approved. 


VILL SUPPLIES is a member of the Audit Bureau of Circulations, The 
Issociated Business Papers, Inc., and the Chicago Trade Press Association 





“the journal of quality ” 


537 South Dearborn Street CHICAGO 
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Eveready is at home in any plant 


NDER the stimulus of vigorous advertising in 
national and trade publications the oxy-acetylene 
process is coming into more and more wide-spread use 


every day. 


REASONS FOR 
EVEREADY DEMAND 


Welding 


Steel, Wrought Iron, 
Cast Iron, Aluminum, 
Copper, Brass, Bronze 


Cutting 


Steel risers,Steel plates 
Wrought iron, Malle- 


able iron, Cast iron 


Lead Burning 
Decarbonizing 
Repairing 

All sorts of metal parts 
Producing 


Metal articles 


There is no manufacturing industry in which the welding 
and cutting of metals cannot be applied to advantage 
either in production or reclamation or both. 


Eveready Apparatus for welding and cutting finds a ready 
sale among all classes of manufacturers because of its 
many advantageous features. 


Light in weight and perfectly balanced, Eveready torches 
are of exceptionally sturdy construction, solderless metal 
to metal joints, accurately ground and all parts are 
interchangeable. 


A comprehensive line of torches for all classes of work 
including special tools for lead burning, decarbonizing 
and radiator repairing widen the market to include 
automobile and general repair shops. 


A few desirable territories are open to distributors— 
write for further information. 


OXWELD ACETYLENE COMPANY 
(Eveready Apparatus Dept. ) 


3644 Jasper Place Chicago, Iil. 


OE-2-21 
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OVALHOLE PACKING 
REDUCES YOUR STOCK 
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Large miscellaneous stock of packings 
carried by most mill supply jobbers 





THe Hottow Center PACKING Co. 


1276 West Tuiro Strest 
Crevecano, Ono. 
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Known as 


“Old 


Reliable” 
Since 1842 
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Don't keep on 
wasting money at the coal pile, 
in machine output and labor cost by 
using cheap leather belting. Give “‘old reliable” 

Cocheco Belting a chance to save you money. 
Cocheco Belting — tanned by the slow-but-sure white oak 
bark process, curried, stretched, stripped, properly matched and 
inspected all along the line—can be depended on to give maximum 

production at minimum power cost. 


Cocheco Belting is Quality Belting—sold on merit. Ask for more information 


I. B. WILLIAMS & SONS, Dover, N. H. 


BOSTON, MASS, 157 Summer St. NEW YORK, N. Y., 71-73 Murray St. CHICAGO, ILL., 14-16 N. Franklin St. 
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Geo. W.Pyott Co. 


Power Transmission 


Products 


are 


Built for Efficiency 


Both as to sales and 
Production 














PULLEYS GEARS 
CLUTCHES 
7. Jur TAKE-UPS SPROCKETS ee 
Engineering SHEAVES and Complete Line of 
Department Line Shaft Equipment 
is at your service Elevating and 
without obligation Conveying Machinery 

















GEO. W. PYOTT CO., 


\ Dew North Ave. & Noble Sts., CHICAGO 


= 
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sg Pounds 
ALL! Pence as per account. 


AIR EXPRESS. 
27, PALL MALL. 
LONDON. S&S 























Jenkins Valves benetit by 


Aircraft Transport & Travel, Ltd. 


25 & 27, Old Queen Street, London, S.W. 1.< 


W 1 








SHIP BY AIR. 


-We did 


Messrs. Peck & Co. of Amsterdam, Hol 
land, wanted Jenkins Valves and 
needed them in a hurry. Their order 
said “Ship by Air.” Our London office 
dispatched the valves by aeroplane over 
the North Sea to Amsterdam, where they 
were received by Messrs. Peck & Co. the 
same day. 


\mong experienced engineers and those 
who know valves and valve requirements 


there is no substitute for Jenkins Valves 


they are valves of established depend 


ability that may be placed in service and 


forgotten as far as trouble is concerned. 


over half a century of valve manufacturing 


experience. That their design and construction is correct has been 


proved by performance for many years. 


New York 


St. Louis 


mae 
roitl ie 


i 


More metal, and the best 


metal, is put into Jenkins Valves—it is properly distributed—there is 
no weakness at any point. [ach valve in every type is safe and depend- 
able in the unusual as well as usual service. 


CAN YOU SUPPLY 
GENUINE 


DEMAND IN YOUR TERRITORY FOR 
JENKINS DIAMOND MARKED VALVES? 


JENKINS BROS. 


Philadelphia Washington 
San Francisco Pittsburgh 
london Havana 
a } Elizabeth, N. J. Vontreal, Can 





When writing to Advertisers please mention Mitt Suppiies 











MULL GQUP PLES = ' 














Do the tools you buy last and last until they have paid 
for themselves over and over again? 

Do they give you service day after day until you think 
of them as old friends? 

The first cost of an inferior tool may be slightly less 
than that of a guaranteed, trade-marked tool, but the 
satisfactory service the PEXTO TOOLS give has made 
the name PEXTO synonymous with QUALITY, SERV- 
ICE and VALUE. 

Pexto Gas Pliers are made to do a man’s job. They 
are exceptionally strong and well made and are fully guar- 
anteed. They are made in a wide variety of sizes. 








Our line of Slip Joint Pliers comprises nine different 
styles, covering every design used by Plumbers, Mechanics 
and Automobilists. They are furnished in Gun Barrel or 
Nickel Plate and like all of our trade-marked tools, are 
cuaranteed. 

Look for the Pexto Oval on every tool you buy. It is our 
mark of responsibility and your guarantee of quality. 








WORTH WHILE TOOLS 


Sou thington ,Connecticut ,U.S.A.. 





THE PECK , STOW 





Co. 
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Jones Helps You Sell 


Merely Stocking Up Doesn’t Get You Far 


Not content with furnishing dealers the most nearly perfect transmission man- 
ufactured anywhere, we help you develop every possible lead to its utmost. We 
help your salesmen close business. We actually create new business for you, 
and help you keep it sold. 


Jones co-operative selling and intensive advertising form the most important 
single factor yet contributed by any transmission manufacturer to the interests 
of his dealers. 

Write for complete details. 


WA Jones Foinary Machine ©. 


411 West Roosevelt Road, Chicago. 
New York’ RzoR Musfay St. 
= 


Manufacturers of Cast Iron Pulleys, Gears of All Kinds, Couplings, Lemley Friction Clutches, 
Pillow Blocks, Hangers, Speed Reducers and General Power Transmission Machinery. 
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AZAK 


Not a substitute 
for leather belting 
but a better belt 
for many kinds of 








service, and as good 
a belt for the more 
common require- 
ments—at a saving 
of 25 per cent in 
the initial cost. 


oe eet 





HECK the slump in your belting sales. In- 
6 dustry cannot move without belting and 

the dealer who is offering the best buy is 
getting the orders . 


AZAK BELTING is not a substitute for leather 
or any other belting. It does, however, meet 
every belting requirement, and at a 25 per cent 
saving in initial expense. This AZAK combi- 
nation of quality and price resulted in one of 
our dealers giving us business on Azak belting 
amounting to $72,000 in 1920. Many other deal- 
ers also recorded substantial Azak profits. One 
reason for our dealers’ success is the co-opera- 
tion we give them through our 


Protected Agency Proposition 


which gives them absolute sales protection in 
their territory, and the assistance of a sales man- 
ager who knows both the theory and practice of 
dealer distribution. 


Send for a sample of Azak Belting 
and the details of the Protected 
Agency Proposition 


CARTON BELTING COMPANY 


Established 1899 
52 Everett St., Allston District 
BOSTON 
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“Keyed and Wedged”’ 


Could you think of a stronger shaft-coupling 
erip than this? That’s just what a Pintite 
bearing means It holds—inflexibly—under 
any load within the rating of the shaft. No 
amount of jar or vibration can loosen the 
Pintite grip. There’s nothing to catch a man’s 
hands or clothing. Just use a hammer to 
mount it. Write for Bulletin 106 


SMITH 4n> SERRELL 


43 Central Avenue Newark, N. J. 








HANDLED HAMMERS 





Full polished head or black japan finish with 
polished face and pein; handle, hickory 


There are no better hammers made 
SHIPMENTS FROM STOCK 


The Warren Tool & Forge Co. 


258 Griswold St. WARREN, OHIO 
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| 
the lost hours 


OUNTLESS labor hours are lost to busi- 

ness because of inaccurate checking of op- 
erations in shop and factory. Tag those lost 
hours. 








Put the efficiency into your work tags that 
you put into the rest of your accounting; into 
your cost system; into check protection. 


We have put the tag on a level with these 
more efficient methods. We have data on what 
can be done with tags that will open your eyes 
to new possibilities in shop practice. 


When values are considered, we make tags 
cost less. Our great plant, capable of turning 
out millions of tags a day, is full of automatic 
machinery that makes good tags cheaper than 
any ordinary “printing plant.” 


Ask for our advice 
on tags—It is free 





WE offer the benefit of 

our wide experience, dur- 
ing almost two decades, as tag 
specialists. We can show you 
countless new ideas for the use 
of work tags. And we make 
coupon tags of all kinds under 
the same efficient service-pro- 
ducing methods. 
































The Duo-Safety Shipping Tag, 
with the “return identification 
stub,” is our exclusive product. 
It insures against lost ship 
ments and is used by big ship- 
pers all over the country to pro- 
tect their goods. 





Main Office and Factory: Chicago, Illinois, U. S. A. 
Sales Offices: 
New York City Rochester, N. ¥. Cleveland, Ohio Kansas City, Mo. Denver, Colo. : 
St. Louis, Mo. Milwaukee, Wis. Boston, Mass. Detroit, Mich. Los Angeles, Cal. 


[INTERNATIONAL TAG (OMPANY 
TAG SERVICE 
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W hat our Providence 
Distributor thinks of 
Burmaline Belting 








sree ances GEORGE F. KRAFT 


MILL TRANSMISSION 





18-20 Pace STREED 


PROVIDENCE, R. | Pebruary 2, 1921. | 
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A Positive 
| Substitute 
_ For Leather Belting 
At One-half the Cost 





-——- 





Burrell Belting Company 


415-419 South Hermit Ave., Chicago 
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THE CHICAGO LINE 


A Healthy Dealer Proposition 





THE CHICAGO LINE offers 








dealers not only an interesting Hangers 
financial proposition — but a line 
that is well designed, accurate and Pillow Blocks 
practical. 4 
A Dealer’s reputation, his busi- Couplings 
ness promotion, depends on the 
lines he represents. They must be Collars 
reliable, dependable, and with just 
assurance of giving continuous P ll 
service. uleys 
THE CHICAGO LINE is com- Cl 
4 a he : fons — <4 = ~ u 
plete—each appliance is depend- tches 
able and assures continuous serv- ° 
ice. THE CHICAGO LINE will Shafting 
, : nhance the reputation of any 
“Chicago Line’? H . + ; : 
- 7 dealer, in his territory. Etc. 




















| BALL BEARING SPECIALTIES OF THE CHICAGO LINE 
In addition to the complete CHICAGO Daggett Ball Bearing Loose Pulley 
i LINE of Power Transmitting Appli- " 

ances we are able to offer our dealers a Ball Bearing Clutch Pulley 

number of Ball Bearing Specialties, ‘‘All Loose’’ Countershaft Drive 

which by actual operation in thousands js 

of plants have gained recognition as the Marvel Grinders 

most efficient, trouble-free Power Trans- All S K F Ball Bearing Equipped 

mitting Equipment. — 





\ 


Ball Bearings are superior in efficiency 
to babbitt or roller. CHICAGO Ball 
Bearing Specialties are dustproof, noise- 
less, cannot stick, freeze, or wear the 
shaft—they save 20% of the total Horse 
Power developed—power ordinarily con- 
sumed or wasted in bearing friction. 
This power is immediately available for 
productive purposes. 


Write for our dealer proposition. Ball Bearing Friction Clutch, sleeve type 
Chicago Pulley & Shafting Co. 
Main Office: Factory: 
30 So. Clinton St., Menomonee Falls, 
Chicago, Ill. Wisconsin 


“Pioneers in Power Transmitting Appliances.” 
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FRILL QUPPLIES 





These Two Beaver Tools Will Thread 
90% of All Pipe on Ordinary Jobs 




















No. 6 Beaverette 
Capacity 14-%4 inch. 


No. 25 Beaver 
Capacity 1-2 inch. 











These Beavers will thread pipe from 1, to 2 inches without changing dies. 


Each is complete in itself — self-contained, with no loose parts; 
yet light weight and so easily operated that a boy can do the work. 


HERE IS THE ONE COMBINATION OUTFIT YOU SHOULD STOCK! 


No. 6 Beaverette No. 25 Beaver 
Truly, the only pipe tool made to thread 14, ¥, '2 and Threads |, 114, 1% and 2 inch pipe with the least pos- 
%4 inch pipe without removing dies. The most compact, sible labor. It leads the field of easy-working pipe 


convenient and generally useful tool for threading small 
size pipe ever offered your trade. Vanadium steel dies, 4 ‘ : s 
easily sharpened on a grindstone. Weighs but 814 It is self-contained. With No. 6 your customer has a 


pounds complete range of sizes. Weighs only 22 pounds. 


ARE YOU CASHING IN ON THE BEAVER LINE? 
The Borden Company 


Warren, Ohio, U.S. A. 


The Borden-Canadian Co., 110 Church St., Toronto 


threaders. No dies to change. No bushings to lose. 





Pipe-Cutting.and Threading Tools 
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CONTINUOUS UNIFORMITY 


The uniformity obtained by use of 
high-grade ore is further insured in 
“NATIONAL” Pipe by a continuous 
mixing process in which large unit 
quantities of molten metal from the 
blast furnace are so_ thoroughly 
blended that there is no appreciable 
variation in chemical content from 
one year's end to another. This care- 
fully blended material, with subse- 
quent refining supervised by skilled 
metallurgists, represents the highest 
standards 


IN METAL FOR PIPE 
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Error 





ALL of the Quality 
and Workmanship that 
has made Alexander 
Belting famous is ob- 
served in the manu- 







y PACKING 
| quantitY 








facture of Alexander 
Mechanical Leathers. 


Write to-day for a sup- 
ply of these order blanks. 


They insure accuracy 

























sng leathe® P2 and satisfaction. 
In ordering ind ated abo git, ols © ceeds better r 
s nee be w ; 6. es nece } 
dimensions Sher it is tO ed subjected te us to satisfy ¥ us Via? 
See tt al Alexander Broth 
pressure 195 cription of th Symitted. exander Drothers 
hee Aly should 3 
nd more — sple piece 2 ; 
\ posit Philadelphia, Pa. 




















Are Guaranteed 








The Ohio Valley Pulley Works, Inc. 
MAYSVILLE, KENTUCKY 
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of quality ” 









| AN INDEPENDENT MONTHLY JOURNAL 











DEVOTED TO THE INTERESTS OF THE 
JOBBERS AND MANUFACTURERS OF MILL. STEAM, MINE AND MACHINERY SUPPLIES ! =} 
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“WHERE DO WE GO FROM HERE?” 


The great war, among other things, developed 
for America two slogans, one covering an inquiry, 
the other a definite decision. The first came into 
being in a moment of halt and indecision—‘‘ Where 
do we go from here?’’ We believe the hesitation 
was but momentary, followed by the red blooded 
and virile ery of ‘‘Let’s go!’’ And go they did, 
doubt, opposition and troubles being swept away. 

Troubles reappear periodically, but the high 
courage and decision remain with us as a people, 
and conditions that at present appear mountain 
high and almost insurmountable shall disappear 
as does the frost and snow under the rays of the 
sun. 

Insolent greed is behind almost every condition 
that halts industrial progress, not only in this 
country, but abroad. Every nation, every class, 
nearly every corporation and individual is eagerly 
intent on protecting advantages already gained, 


or determined in the mix up to secure benefits 
undreamed of a few years ago. 

Between the upper and the nether millstone 
lie the grist, the numerically greater classes which 
are unorganized, undrilled, and unarmed. The 
latter play the role of the innocent bystander 
always. No real sympathy need be wasted on 
either the great corporations or the powerful labor 
unions. They are amply able to take care of them- 
selves. They both profit by and suffer from con- 
ditions largely of their own creation, but the 
inarticulate masses suffer while the tide of battle 
advances and recedes as two great armies fight. 

Now is the time for the masses to realize that 
the time has arrived for them to say ‘‘Let’s go!’ 
and then get a move on. As a people we are not 
interested in protecting any class against any other 
class, except as one or the other demands rights 
or privileges that interfere with the rights and 
comforts of all of us. 

Many intricate questions halting a forward 
movement here are international, and must be set- 
tled by the governments interested, but mean- 
while it is up to the United States to clean its own 
house. That means not only in Washington, with 
its federal ramifications everywhere, but in our 
state capitals and our great cities. We are told 
the United States must feed the world, and inei- 
dentally furnish the money to pay most of its debts, 
while half the people in our cities are in a state 
of revolt, aroused by grasping landlords. Office 
building, apartment and house tenants all suffer 
because for years high prices for labor and build- 
ing materials halted construction. What landlord 
cared to have two buildings when he could secure 
the same income out of one? Not one. 

Now the producers of materials are willing to 
cut prices to increase dwindling sales, but labor 
leaders are not willing to see peak prices for labor 
reduced, although from twenty-five to more than 
fifty per cent of union labor is idle, and paying 
the penalty, with the remainder of us, for under 
production and clogged distribution. Merchants 
carefully wrote off inventory losses on their books, 
but in most cases failed to mark the result on price 
tags on the floor. 

We must all go to work, and at once. 
is over. This is the morning after. 


The orgy 
Our employer 
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demands a dollar’s worth of work, and the cus- 
tomer a dollar’s worth of goods for a dollar. The 
latter is not much interested whether we hold 
union cards, or whether the goods delivered are 
union made or not. He wants a place to live in, 
at a price within his means, and an opportunity 
to work. Millions of houses must be erected in 
this country during the year 1921, or there will be 
trouble. The League of Nations may or may not 
be a fact in America, but idle men in the building 
trades had better get to work speedily, or they 
and hundreds of thousands of innocent bystanders 
will be penniless and out on the streets. When 
building construction starts, the entire line of in 
dustrial machinery, now working half time or 
idle, will start, and all will be well with us. 

The tariff, peace with Germany, our internal 
debt, government extravagance and a score of 
other things demanding attention are but minor 
details. Start a widespread building boom in this 





country, and for us the face of the world will 
change, and quickly. Let’s go. 
OPTIMISM PREVAILS 
Perhaps no statement made by Archer Wall 


Douglas, chairman of the committee of statistics 
and standards of the Chamber of Commerce of the 
United States, in his monthly report on business 
conditions, is more significant than that ‘‘The 
most convincing evidence that we are on the 
high road to recovery is the universal report 
of traveling salesmen in every section of the 
country that ‘business will be better in the spring,’ 
not a sudden return to prosperity, which is neither 
likely nor desirable, but a slow and natural work- 
ing out of those processes of liquidation, which 
are now in full operation.’’ Traveling salesmen 
are among the most competent judges of present 
and future business conditions. They are on the 
road to sell They meet buyers of every 
description. Traveling from place to place, they 
vain intimate knowledge of conditions governing 
in the territory they cover. Consequently, their 
assurance that an optimistic sentiment prevails is 
reassuring. Sane optimism was one of the prin 
cipal factors in carrying business through the 
recent trying period so successfully, and it should 
be an important factor in bringing business back 
to its old footing. 


goods. 





ASSOCIATION MEMBERSHIP 
Membership in worthy trade associations is at 
all times an asset to the business man. It not only 


often increases the respect of buyers for his 
house, but is an invaluable aid to him in directing 
his business efforts, because of the information 


and advice he ean procure at all times from asso- 
ciation headquarters. 

Such membership is particularly valuable dur- 
ing periods of business depression. Consequently, 
the efforts of the American Supply and Machinery 
Manufacturers’ Association to increase its mem- 
bership are well timed, and should receive careful 


consideration by every manufacturer of mill sup- 
plies and machinery in the United States. 

In commenting upon the new letter campaign 
to secure members, Secretary F. D. Mitchell said 
the primary purpose of the association is to 
increase the volume and territorial extent of mem- 
hers’ sales. He emphasized the fact that during 
the coming period sales and sales plans and con 
tracts with buyers should not be restricted, but 
should be enlarged. What Mr. Mitchell says is 
unquestionably true. In periods of depression 
business must fight for business. They 
cannot hope to attain success by adopting a pol- 
icy of complete retrenchment, and of sitting back 
and waiting for business to come to them. The 
American Association will aid manufacturers in 
their fight. At the convention in Atlantie City in 
May, it will bring its members into contact with 
some of the foremost buyers of machinery and 
mill supplies in the country—the members of The 
National Supply and Machinery Dealers’ Asso 
ciation and The Southern Supply and Machinery 
Dealers’ Association. To meet these buyers at 
any place than the convention would cost many, 
many times the amount that would be expended on 
the trip to Atlantic City. Furthermore, the triple 
convention will enable manufacturers to exchange 
opinions and experiences with one another, and 
will send them back to their home offices well for- 
tified to face the future. 

What is true of the manufacturers’ association 
is also true of the two great dealer organizations. 
These associations exist for the benefit of their 


houses 


members. They long ago proved their strength 
and efficiency. They keep members informed of 
conditions existing in the mill supply and 


machinery field. They are willing at all times to 
cooperate with their members. Mt the triple con- 
vention, dealers from one section of the country 
will meet dealers from every other section. They 
will meet many of the leading manufacturers of 
the country. By means of personal contact with 
these manufacturers they will gain benefits that 
could not be secured through correspondence. 

Officials of all three associations are at work 
on plans for the Atlantie City convention, and the 
feeling grows that this year’s meetings will be 
the best and most fruitful in the history of these 
triple conventions. All manufacturers of and 
dealers in mill supplies and machinery are wel 
come at the convention, whether or not they are 
members. But now is the time to join one of the 
associations. Meantime it is hardly amiss. to 
remind those planning to attend the convention 
that the time is growing nigh, and the policy of 
making hotel reservations immediately is a 
one. 


Ww ise 





COMBATING HOTEL EVILS 
Action of the International Association of Com- 
mercial Travelers’ Associations in requesting mem 
bers to inform the association as to hotels charg- 
ing exorbitant rates, and advising them to avoid 
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those found to be profiteering will receive the = 


hearty endorsement of mill supply distributors 
and manufacturers who have suffered from heavy 
traveling expenses during the last few years. 

According to J. H. Hinckley, director of the 
Illinois Commercial Men’s Association, which is 
federated with the international association, names 
of a large number of hotels charging excessive 
prices have already been gathered. If hotels 
reported refuse to reduce their prices, letters will 
be sent to members urging them to avoid those 
hotels. 

While many first class hotels have maintained 
rates in accord with the times, others have been 
guilty of increases wholly incompatible with even 
the high prices of the last few years. The finan- 
cial strain of heavy traveling expenses on houses 
sending out travelers has been especially notice- 
able since the period of readjustment began, and 
every reasonable move toward the reduction of the 
cost of doing business is worthy of deepest con- 
sideration. The action of the travelers’ associa- 
tion is a step in the right direction. 





THE NEW PRESIDENT 

Qn March 4, Warren G. Harding will become 
the twenty-ninth president of the United States. 
His inauguration will mark the beginning of a 
new period in American history—a period which 
undoubtedly will be characterized by the disposi- 
tion of many important diplomatic and economic 
questions, settlement of some of which has been 
held up because executive and legislative branches 
of the government have been under control of 
political parties whose principles are vitally 
opposed. 

President Harding will face a test that will try 
his courage and ability to the utmost. The United 
States is still technically at war with Germany 
and her allies, although the war was ended more 
than two years ago. There are to be settled ques- 
tions of the League of Nations or a substitute 
court of nations, the future of the Philippine 
Islands, the size and constitution of the army and 
navy, the tariff, and a score of questions involving 
our foreign relations. There are domestie prob 
lems too numerous to mention that demand solu- 
tion. And last, but not least, there is the question 
of business, and the means that must be taken to 
aid it in regaining its feet. 

Thus far Mr. Harding has said little to enlighten 
those with a craving for inside information. He 
has bided his time, studying every problem care- 
fully, and consulting with many of the. greatest 
minds of the country in a cool, deliberative way 
that has increased the respect of the American 
publie for him. 

On the matter of cabinet selections he has main- 
tained a reserve that has annoyed some, but has 
led the many to believe he is using careful judg- 
ment in choosing the men with whom he _ will 
advise, and who will direct the activities of impor- 


tant government departments. In choosing a cab- 
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inet he has had to consider many things. He must 
maintain harmony. He must see to it that various 
sections of the country are represented in his of- 
ficial family. Above and beyond all, he must select 
competent men to fill cabinet places. Mr. Hard- 
ing may not announce his entire cabinet until 
inauguration day, but we are confident it will be 
composed of men well equipped to aid him in the 
mighty task confronting him. 

Harmony and co-operation must be the watch: 
words during the coming period. The next few 
years will be critical ones for the United States. 
Business is on the road to recovery, but it must 
be given adequate assistance. A serious slip in 
legislation or the development of friction between 
employer and employe might cause a relapse that 
would force the patient into a new crisis as serious 
as the one through which he has just emerged 
successfully. Mr. Harding’s methods since his 
election have created strong confidence in him. 
He assumes the presidential chair backed by a 
congress of his own political faith. That congress 
will have to get down to brass tacks and work 
long and diligently. There is immediate need for 
a general ‘‘house cleaning,’’ in government 
departments, for the introduction of greater econ- 
omy in government operation, and we are confi. 
dent Mr. Harding will commence this important 
work as soon as he assumes office. 





CONCERNING TAXATION 

With the near approach of inauguration day, 
distributors and manufacturers of mill supplies, 
and business men in general, are eagerly awaiting 
a definite expression from President-elect Hard- 
ing as to his views on taxation reform. They are 
confident that within the next few months that 
most obnoxious of all shackles on American busi- 
ness—the excess profits tax—will be repealed, but 
they are eager to learn what form of taxation will 
he substituted for it. 

Various plans for revising government revenue 
have been suggested, but among the more prom. 
inent ideas promulgated are the sales tax and an 
increase in the tax on corporation earnings. The 
sales tax plan calls for the imposition of a tax of 
not more than one per cent on retail sales, if a 
substitute for the excess profits tax is necessary. 
Advocates of this plan maintain that such a tax 
would be the least burdensome and most equitable 
that could be provided. Supporters and opponents 
of the federal sales tax have made prodigious 
efforts to win the support of Mr. Harding, but 
whether he is for or against the plan will prob- 
ably not be publicly known before he delivers his 
inaugural address. 

It is to be hoped a wise substitute for the excess 
profits tax will be put in effect within a short time, 
if a substitute is necessary—but it is a matter of 
much consolation that the excess profits tax will 
soon be a thing of the past, for with its passing 
there will be a lightening of the load that has long 
hampered and burdened business. 
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Copyright By Daniel L. Hanson 


Raymond Raycross entered Aaron Steele’s office have been here ever since seven this morning. Ella 
promptly at 9:19 on the morning of June 16, with a has a chair, hasn’t she? So have I. That leaves two, 
‘Johnny on the dot” air that was a challenge to any and two are enough for you and Peter Monet, are 
business man, especially to one who had been going they not? I'll ring for Peter now. I didn’t want to 
over his mail at 8:30 that same morning. waste his time until I was sure you were going to 

It was natural then that Aaron Steele should stop honor us with your presence. ‘ 


for a brief moment in his march from desk to window “But the others—” began Raycross. 

and from window to desk to look at his watch and “There are no others—just we four. Did you think 

say: “I thought this meeting was scheduled for nine this was the Democratic convention? ‘That’s in 

sharp.” Frisco. Ah, good-morning, Peter. Did you think the 
Raycross consulted his own tiny wrist watch. affair was all off?’ This as Monet entered the room. 


“My train didn’t slack up at Division strect, as it “Well, Raycross decided to come in after all. Draw 
generally does, so I had to go down to Chicago avenue, up the chairs, Peter, and our sales convention will 
and make the jump—but the rest aren’t here yet,’ he begin. You take notes, Ella, when I give you the 


said, and looked around the office. signal.” 

“If that train hadn’t slacked a little at Chicago “May I ask a question, Mr. Steele?” asked Raycross. 
avenue you might not be here yet,” said Aaron Steele ‘“‘Isn’t this to be a salesmen’s convention ?” 
of Chicago in that tone which the observant on his “T hope so, Raycross. Do you feel disqualified?” 
staff had long since learned to meet with a conciliatory “T refer to there being only one salesman present, 
remark. sir, and I had expected at least a dozen.” 

Raycross, not being among the observant, plunged “You say there is only one salesman present?” 
in deeper. queried Aaron Steele. “Do you mean Peter or myself? 


“I suppose I will get it in the neck some day, Both of us feel thoroughly qualified, and we are 
flipping off that train—but it saves time,” he replied. anxious as to whom you are leaving out. Only one?” 


“Instead of taking the earlier train and making sure “T mean Remien, Walpole, Elmer—” 
of reaching your office on time, you are willing to take “Oh, we get you now! You expected a mass meet- 


chances on getting off at places where there are no ing, brass band, flowers on the tables, minstrel show 
stops,” was Steele’s rejoinder. “Whether you break at night—all that carnival of feverish excitement 
your neck or a leg probably will not interest the world characteristic of American business houses before the 
at large, but I insist that you get here on time every war? Well, Raycross, that’s all gone! It’s of the 
morning you are in the city. Get me?” past, though I won’t say it did not have some value- 
“Yes, sir,” replied Raycross, now clearly seeing a small one, but still a value in those days. But that 
what he had before failed to see—the storm clouds was in the past. You and I are living in the future. 
sweeping over the office, with every promise of a Did you get that, Raycross—in the future? Today we 
blast that might sweep him off the map. Then, to are building for tomorrow, and we must use the 
divert attention from himself, he asked: “Shall I bring methods of tomorrow. This morning we are going 
in some more chairs?” to commence a sales convention that will last through 
“The chairs are here,” said Aaron Steele. “They the year. Each of our salesmen is going through his 
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paces by himself, with just Peter and I present, and 
there is going to be no so-called ‘crowd psychology’ 
to dull the cutting edge of this sales convention, nor 
any ‘high-faluting’ talks about scientific salesman 
ship. Don’t misunderstand me. I believe in scientific 
salesmanship, but not in talking about it—just in 
working it out.” 

Ella Myrick had been arranging the flowers on her 
desk while Aaron Steele had been talking. Wild 
flowers they were, such as may be found on the 
prairies around Chicago during the June season 
trailing arbutus, violets, and the first of the daisies. 
Now she took up her pencil and note book for her reali 
work of the day. 

Aaron Steele took his old chair, the same chair he 
had first sat in, when, as a mere lad, he had ventured 
on the sea of business. Peter took his accustomed 
place, while Raycross found there was left for him 
only a straight-back affair that left him no oppor- 
tunity for slouching. 

Ella Myrick smiled to herself, for Ella had no use 
for the peach and cream complexioned Raycross, who, 
by his every glance, showed he relegated her to the 
“old maids.” Nor did Miss Myrick have any 
particular use for lazy men—and she felt Raycross 
belonged to that classification. Ella had seen so much 
of working men, such as Aaron Steele, Peter Monet 
and the men in the shops and warehouses, men with 
begrimed arms and smutty faces, that her ideal man 
was a composite one who had the appearance of one 
who worked. Raycross was more of the type of those 
who live on their appearances. Then Ella Myrick 
noticed that Raycross was not wearing a silk shirt, 
and felt more tolerant of him, for Miss Myrick shared 
with Aaron Steele, a violent antipathy toward silk 
shirts. 

“Now, Raycross, what do you think your territory 
should bring in this year? In other words what are 
its potentialities not possibilities, please understand. 
What is the limit of your game this year?” 

“IT am afraid I don’t quite get you, Mr. Steele,” 
replied Raycross in a bewildered way. 

“Well, how much are you going to sell? How much 
ought you to sell? How much business in our linc 
is taken out of your territory by you men who travel 
in it, by all mill supply houses? And how much should 
all of you take out of it?” 

“Really, Mr. Steele, I haven’t the least idea.” 

“Suppose we cut it down then in territory. Take 
one city in it, Rockford, for instance. Rockford has 
70,000 people. It has a zone of extra population of 
ferty percent of that—the usual average—making a 
total of well above a hundred thousand people. How 
much business should be obtained in Rockford in our 
line, not by us alone, but by all mill supply houses?” 

“Really, Mr. Steele, I haven’t the least idea. You 
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“Guess, Raycross, guess! You will guess, even bet 
on the world’s championship games next fall. You 
will bet on the supplymen’s golf tournament out on 
Onwentsia links. You will guess on anything on 
earth, or in the skies, for that matter, but you can’t 
hazard even a wild estimate on the total sales of our 
line in one city of your territory! How do you have 
the nerve to call yourself a salesman?” 

Aaron Steele arose from his chair, took a turn from 
his desk to the window and back, then stopped directly 
in front of Ravcross and gave him the full benefit of 
those “Steele-y” eyes. as Peter Monet called them. 


Raycross was clearly uncomfortable, and becoming 
more so with every second Aaron Steele looked at 
him. There was only one way to escape, and he 
accepted it in desperation. 

“About forty thousand for Rockford,” he hazarded. 

Aaron Steele turned toward Miss Myrick. 

“Ella, note the fact that Mr. Raycross guesses 
forty thousand as the total possible business in mill 
supplies to be obtained in Rockford. You are not 
including pipe and heating apparatus for buildings, 
| hope, Raycross.” 

“Oh, no sir,” the salesman hastened to assure him, 
wondering if he had been coaxed into a trap by this 
six-footer who towered over him like some impending 
calamity. 

“Thank you in behalf of RockfordRaycross. Your 
opinion of the city isn’t anything for it to include in 
its advertising literature. But it might have been 
worse had you not made that exception. So a city of 
a hundred thousand should purchase about $40,000 
worth of mill supplies a year? Raycross, take my 
friendly advice and never apply to the Rockford 
Chamber of Commerce for a position as statistician. 
You won’t get it.” 

“You asked me to guess 
you lacked the data as to what the 
approximate figures were, and apparently had never 
been enough interested to assemble it. Let me try 
you on another one. How much did you sell in Rock- 
ford last year?” 

“About fifteen thousand, sir,” answered Raycross. 

“Sure it wasn’t fifteen thousand, five hundred and 
six dollars and twenty-three cents?’ Aaron Steele 
made a show of consulting a paper on his desk. 

“It might have been. I am quite sure those are 
the figures.” 

Aaron Steele laughed. Steele had two laughs. This 
one was the kind no one liked to hear, especially the 
one at whom it was directed, or who provoked it. 
Then he nodded at Peter Monet. 

“Twenty-three thousand and slightly over,” said the 
little sales manager. “But I never have been satisfied 
with Mr. Rayeross’ work in Rockford. We should 
have several times that much.” 

“Be careful, Peter,” \aron Steele warningly. 
“There’s only forty thousand possible in Rockford and 
zone, and you times twenty-three 
thousand!” 

“Tf there isn’t nearly two hundred thousand dollars’ 
worth of business in a city Rockford’s size—including, 
ef course, sprinkler work, heating and the entire run 
of mill supplies, such as we handle—then I'll eat my 


“Because 


said 


want several 


hat.” And Monet looked hercely at Raycross. 
“What was that order of vesterday?” queried Aaron 
Steele. 
“The Cotton Pantalet order ran to over thirteen 


thousand 

But he was interrupted by Raycross. 

“What Cotton Pantalet order?” he asked. “That's 
mv customer and it isn’t ready to place its order yet.” 

“What makes you reason the Cotton Pantalet isn’t 
ready vet to place its order, Raycross?” Aaron Steele 
asked in a soft tone of voice that meant “Come into 
my parlor 

“Because I am next to the president—a mighty fine 
fellow. I got acquainted with him on the links of 
the Rockford Country Club, and he is going to let me 
know when the company is ready to order. He is a 
good friend of mine. We always play together, and 
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1 think he is going to invite me out to his house on 
the Beloit Road one of these days.” 
“In other words, you make your 
business, Raycross?” 
This in an even softer tone than the preceding ques 


golf bring you 


tion. Raycross felt he was making friends with Aaron 
Steele. 

“What have you to say regarding the Cotton 
Pantalet order, Peter?’ asked Aaron Steele. 


“Here it is,” replied Monet, and handed the sheets 
to Aaron Steele. 

“Let me see that, please,” said Raycross arising. 

But Aaron Steele kept the sheets, and motioned 
Rayeross back to his straight-back chair. 

“How did you come to this order, 
asked Steele. 

“T heard Moses Irons was working hard for it 
you know that neither he nor Renwick let grass grow 
under their feet—so, since I couldn’t find Raycross, I 
sent Phineas. He brought back the order.” 

“T think that’s hardly fair,” exploded Raycross, 
stirred out of his repose for the first time in Ella’s 
memory. “I am not saying anything against a mem 
ber of the firm, but still I had the thing cinched.” 


get Monet?” 


Aaron Steele was turning over the many pages of 
the order. 

“Is the president’s name Bubser?” he asked. 

“No, sir, Flavey—Jonas Flavey. I don’t know any 
Bubser there,” replied Raycross. 

“Ella, call Phineas in.” 

Miss Myrick quickly obeyed her chief’s command. 
She never tired of seeing the hope of the firm, as she 
called him to herself, in his father’s office. 

Phineas Steele 
army. 


was nineteen. He had served in the 
In physique, he was much like his father. Ile 
was without a trace of conceit, and happiest when 
hard at work. 

“Relate briefly, Phineas, how you got this ordet 
from the Cotton Pantalet concern,” said Aaron Steele 
when his son arrived. 

“Well, Dad, Peter had a hunch that our friend down 
m the south branch of the river, Moses Trons was 
trying to annex it. He couldn't locate Mr. Raycross, 
me. [ went out on the nine o’clock, and 
got into Rockford at eleven, fifteen. I was two miles 
away from the Cotton Pantalet plant, so I taxied over 
there and got next to Mr. Bubser in a very few 
minutes. You had wired him from the station 
here in Chicago that I was on my way and asked him 
not to do anything about placing the order until | 

rrived.” 

“Who is Bubser?” asked Aaron Steele. 

“Felix Bubser is vice-president, in charge of pur 
chases and sales. the one live wire in that whole firm 

but he is some alive!” 

“Did you play golf with him?” 

“Golf—why golf? No, I just paid the taxi man in a 
vurry and slid in ahead of another chap who was 
egging it down from the street car, threw my card 
to the boy at the little gate and said: ‘Mr. Bubser 1s 


so he sent 


see | 


] 
1 
| 
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waiting for me.’ Inside of five minutes I was with 
Bubser, and talking business with him.”’ 
“Sure there was nothing about golf, Phineas?” asked 


Peter Monet this time. 

“Tf there was, I didn’t hear it. 
brass tacks—that is valves 
order at once if he 
pressure valves 


I got right down to 
told him we could fill the 
would let us use some heavy 
something they should use anyhow, 


UIPIPILDES 





because they are going to put in a special pressure 
fire protection for that district—and that the price 
wasn't more than a mere bagatelle to them. When it 
was noon I suggested we go down to the Nelson 
House for a lunch—if he insisted on a Dutch treat all 
right—but | wanted to tell him some things about our 
indicator post valves. He said that would be all right 
if I would let him do the paying, so we tossed up and 
he won. He took me out the back way, leaving wora 
he wouldn’t be back till late. He carried with him the 
list of material, a few catalogs and some other papers 
| suppose were quotations. We got a little room down 
at the Nelson, had our feed and stuck until five that 
afternoon. When I left, the order was mine. 
it to Peter this morning.” 

“And what arrangements did you make about play- 


I gave 


ing golf with Mr. Busber, Phineas?” asked Aaron 
Steele. 

“Golf—what’s your idea in asking me about golf, 
Dad? I was sent out to line up the order. Peter said 


nothing about golf.” 

“You found Mr. Flavey 
[ am sure?” 

“Didn’t hear a word about any Jonas. I was just a 
little worried that the Moses Irons man in the outer 
office, the one I beat in by a leg’s length, might prove 
a Jonah. But no Jonas appeared on the scene. Who 
is Mr. Flavey, Dad?” 

“He is the president of the Cotton Pantalet Corpo- 
ration, and an excellent golf player. He lives out on 
the Beloit Road, and I am quite sure you have violated 
several rules of the Salesmen’s Local by not working 
up a full acquaintanceship with Mr. Jonas Flavey 
before meeting Mr. Bubser and this thirteen thousand 
dollar order.” 

\aron Steele appeared deeply concerned. 

“Good heavens, Dad, Moses Irons would have hat 
the order by that time.” 

“That has nothing to do with the case, Phineas. 
We must carry on salesmanship according to form. 
Better, far better, that we lose all orders than take any 
obtained through a violation of the rules, regulations, 
forms and general ceremonies of salesmanship. Now, 
Raycross, here, was pulling according to form. He 
was becoming well acquainted with President Flavey. 
By and by he would have been introduced to Vice- 
president Bubser, in charge of sales and purchases. 
Later he might have met Mr. Bubser in his own office. 
Still later he might have ventured to mention this 
order to him. But it was all being done in form and 
order. Now you and Peter Monet have thrown the 
monkey wrench into the machinery. Please come in 
at two this afternoon, when I have recovered.” 

When the door closed after the three, Ella Myrick 
lay back in her chair and laughed aloud. And Aaron 
Steele did not find fault with her. 

[Another 


Jonas Flavey, a fine man 


Snappy “Aaron Steele’ Story in April ] 
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Organize New Association 
Representatives of 47 shipbuilding companies, man 
ufacturers of marine equipment and dealers in marine 
supplies, formed an association at a meeting held 
recently in New York City. The association was 
organized to promote good will between sellers and 
buyers of marine equipment, promote and supervise 
exhibits, and co-operate with other marine associa 
tions in advancing design, construction and operation 

of ships. Temporary officers were chosen. 











n 


d 


n 





AS. 


ny 
ns, 
Ww, 
He 
ey. 
ce- 
ses. 
ice. 
his 
and 
the 
in 


“ick 
ron 


an 

rine 
x1eld 
was 
and 


“vise 


Cla 
tion 





— 


ns 











UacmTawTE. 2? 





KXILL QUPPLIUBS 


Mill Supply House Thoroughly Systematized 


Complete Catalog Library, Perpetual Inventory and Accurate 
Shipping System Features of Indianapolis Belting & Supply Co. 





T 


pon the theory that orderliness and thoroughness are receipts and sales during the period are recorded on 
the bulwarks of real business success. the Indianapolis the cards, so the company has at all times ready infor 
Belting & Supply Co., one of Indianapolis’ leading mill mation as to goods in stock. ‘This system not only 
supply houses, has systematized its business operations cnables the house to regulate its buying and selling 
to a high degree of efficiency. G. M. 
Bockstahler, vice-president and gen 
eral manager of the company, exacts 
absolute orderliness in stock rooms, 
offices, ete., for orderliness, he main 
tains, not only creates a favorable 
impression on a customer visiting the 
house, but enables the company to 


without tiresome investigation, but 
provides means for answering at 





once all queries from customers 
regarding goods. Mr. Bockstahler is 
enthusiastic over the perpetual inven 
tory idea. The system has been used 
by the house for almost ten vears, and 
has become a permanent feature of 
the company’s business methods. 

The same care used in keeping 
records is applied to shipments of 
goods. When an order is received, a 
copy is sent to the shipping clerk 
After the order has been filled by 
department store clerks, the goods are 
sent to the shipping clerk, who checks 
them with the order and verifies the 
invoice before the goods are packed. 
This plan centralizes responsibility for 
proper shipments and minimizes the 
danger of errors. 

Company principles are well carried 
out in the arrangement of the build 


transact its business accurately and 
with dispatch. He is as insistent on 
the necessity for thoroughness in 
every operation. 

Perhaps no phase of the company’s 
business more fully demonstrates its 
strict adherence to the above named 
qualities than the house library. The 
library is a collection of catalogs ot 
from 1,500 to 2,000 leading man 
ufacturers. As price changes are 
announced, they are recorded on per- 
petual inventory cards, and price list- 
ings are thus kept up to the minute. 
While the library is primarily for the 








use of the house, it is so complete and GM. BOCKSTAIILER, MANAGER ing. The structure, which is at 34-36 
up-to-date that frequent recourse is South Capitol avenue, and which was 
had to it by buyers in every section of Indiana. The erected by the company in 1914, consists of threc 
company willingly extends the privilege of using the stories and a basement. The Indianapolis Belting & 
library, and answers many letters of inquiry regarding Supply Co. occupies all but a small portion of the main 
data to be found in catalogs contained therein. floor and all the upper floors and basement —a total 

In line with floor space of 


its aim to approximately 
maintain all 37,000 square 
records abso ¥ . oe i T a 
lutely up-to building is 
date, the com- of modern con 
pany has had 
in operation 
for a number 
of vears a per 
petual stock 
inventorv svs 


crete, brick 
faced con 
struction, well 
lighted, and 
has practically 

‘ ; all up-to date 
tem, which is ancien tering 
ee including ad 
spects similar 


justable steel 
to the general 


shelving, elec 
plan fast be tric elevators 


comimg popu and ventilators 





lar in leading 


Departments 
mil supply 


are handily 
h Oo wis e s arranged, and 
throughout the 
country. Every 
item carried in 
stock is listed 
on a_ separate classifications. 
card. At the On the main 
end of each floor are the 
half day all retail sales 


stocks of evoods 
are segregated 
according to 
their propel 
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The factory of The Buckeye Rubber Products Company at Willoughby, Ohio 


Announcing 


A full line of mechanical 
and molded rubber goods 


T IS with keen pleasure that we announce to the trade that 
The Buckeye Rubber Products Company is now ready to 
receive production orders on such mechanical and molded 

rubber goods as belting, hose, packing, tape, matting and molded 
rubber specialties. 


All departments of this company are managed by men of long experience 
in the production of merchandise they are producing with us. 


Our entire factory, with its huge manufacturing space of over 144,000 
square feet, is under the direction of a factory manager who has spent a 
lifetime in this identical business. 


We shall be glad to quote you prices and delivery date if you will kindly 
send us your specifications. 


It is well worth your while to know of this new source 
of supply in this particular industry. Write us. 


The Buckeye Rubber Products Company 
Willoughby, Cleveland, Ohio 


Mechanical and molded rubber goods and Polack 
Solid Truck Tires—‘Since 1899—W orld’s Standard.” 
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room, office and shipping department. On the second 
are stocks of belting, hose, packing and electrical sup- 
plies. The third floor is used for transmission supplies 
and storage purposes, while stocks of valves, fittings, 
etc., are carried in the basement. Incidentally, the com- 
pany does an extensive business in hose and electricai 
supplies, which lines are being more and more handled 
by mill supply jobbers. 

Mr. Bockstahler’s views on training salesmen are 
interesting. He believes in employing only the highest 
type salesmen. He is of the opinion that a salesman 
to be thoroughly efficient must have complete knowledge 
of the goods he sells, and must be able to advise buyers 
and co-operate with them in the selection of proper 
equipment. With the end in view of training salesmen 
along these lines and instilling in them the policies of the 
house, A. W. Claffey, the company sales manager, has 
frequent individual conferences with his salesmen, as 
well as monthly sales and experience meetings. He 
believes personal contact is the best means of developing 
salesmen—a means far superior to sales conventions and 
salesmen’s meetings. It is his experience that he can get 
the best results from salesmen by “talking things over’ 
with them individually. -Mr. Claffey also encourages his 
salesmen to develop their knowledge by reading such 
literature as trade magazines and by visits to plants of 
manufacturers whose goods are handled by the company. 
All the company salesmen recently visited the plant of 


The Lunkeheimer Co. in Cincinnati. ‘“Quality—Service” 
was long ago adopted as the company motto. This motto 
governs all business transactions of the house, and sales- 
men of the company are instructed to keep it always in 
mind. 

The company has four city salesmen and four sales- 
men outside of Indianapolis. One of the outside salesmen 
has his headquarters in Indianapolis, one in Terre Haute, 
the third in Kokomo and the fourth in Anderson. Seven 
of the salesmen are provided with automobiles by the 
house. The eighth operates without one through his 
own choice. Mr. Bockstahler declares automobiles are 
of great value to salesmen in expediting transit from 
one place to another and in enabling them to carry con- 
siderable amounts of samples and catalogs. 

Originally a Crawfordsville, Ind., house, the India- 
napolis Belting & Supply Co. was purchased by 
Indianapolis interests in 1901, and its activities were 
tre ansferred to Indianapolis. Since that time the com 
pany’s progress has been rapid. The present officers are: 
President, W. S. Wilson; vice-president and manager, 
G. M. Bockstahler; secretary and treasurer, W. K. 
Smith. Mr. Smith is the company buyer. The company 
was incorporated in 1903. Its capitalization is $100,000, 
while the average stock carried amounts to approximately 
$150,000. The house deals in mill, mine and electrical 
supplies, and represents some of the leading manufac- 
turers of those lines in the country. 


——or 


Plan Convention Programs 


Mill Supply Associations Prepare for Triple Meeting 


Officials of the three great mill supply associations are 
hard at work arranging programs for business sessions of 
each organization and for the joint meetings during the 
triple convention in Atlantic City May 16, 17 and 18. 

F. D. Mitchell, secretary and treasurer of the American 
Supply and Machinery Manufacturers’ Association, 
announces tentative promises of three prominent speak- 
ers for the triple opening session have already been 
secured, while President Charles W. Beaver has laid out 
a business program that will be exceedingly attractive. 
The association has sent letters to its members asking 
suggestions for subjects of discussion, particularly as 
regards the deflation period. 

In an effort to increase the ee of the manu- 
facturers’ association, the following letter will be sent to 
1,500 prospective members: 

“History proves that success comes through other 
men. ’Tis certain that success in the coming period of 
deflation will depend upon your close acquaintanceship 
with buyers of your product. 

“Your competitors will meet in Atlantic City next May 
about 300 of these buyers. To meet an equal number of 
buyers in any other way would cost some thousands of 
dollars in time and travel. By our plan the cost is 
negligible. 

“Members say that although at all times membership 
is valuable, a ‘buyers’ market’ enormously increases this 
value. 

“By joining now you will be enabled to make sundry 
preparations that will give you maximum benefits during 
the period of this big meeting. 

“Cut your expenses by joining the association that for 
eighteen years has successfully promoted the volume and 
territorial extent of sales. This is our primary service.” 


“For two months all associations have found hard 
sledding in attempts to enlarge membership,” writes 
Secretary Mitchell, in commenting on the campaign to 
increase the enrollment of the association. ‘“Manufac- 
turers are retrenching, and, apparently without proper 
discrimination, are dropping their memberships in asso- 
ciations of which they have been members for years, and 
which have undoubtedly given them great value for 
money expended. We have been fortunate in not having 
a large percentage of resignations. 

“The fact of the matter is that this should be our 
harvest, for our primary purpose is to increase the 
volume and territorial extent of our members’ sales, 
and every business man knows that during the period 
on which we are about to enter, sales and sales plans 
and contracts with buyers should not only not be 
restricted, but should be enlarged, and if a firm has amy 
money to spend, it should spend it along these lines.’ 

Thomas A. Fernley, secretary and treasurer of The 
National Supply and Machinery Dealers’ Association, 
has sent letters to association members asking sugges- 
tions for subjects to be considered during business 
sessions, names of manufacturers who may be invited 
to give information concerning conditions in their lines, 
and lines of goods which may be made subjects of con 
ference by sub-committees during the convention. It 
has been suggested that sub-committees of the asso- 
ciation confer with certain groups of manufacturers 
and be prepared to report back on the second or third 
day of the convention. 

Officials The Southern Supply and Machinery 
Dealers’ Association are hard at work on plans to make 
this year’s convention the most successful in the history 
of the organization. 
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PYROID 
“STAYS PUT” 


Pyroid is the toughest, longest- 
lasting, wear-resisting, com- 
pressed asbestos sheet packing 
that you can buy. It will not 
burn, blow out, ooze or rot. It 
effectively resists acids, gases, 
“Dixie” oils and super-heated steam,- 
(No. 210) Pyroid is practically an_ in- 


— destructible gasket-making mate- 
rial 





Every sheet of . Pyroid must 

make good; especially as the 

“Perfect toughest and longest-lasting of 

Adjustable” all compressed asbestos sheet 
Gasket Tape packing. ° 

Pyroid gets its remarkable qual- 

ity from carefully selected 

asbestos fibre compre ssed with 

» the special Garco heat, moisture 











*“Valbestine’ i val, 
(No.550) and chemical resisting com- 
"ares pound 
Pyroid is made in three finishes: 
No. 660, Red; No. 661, Gray; 
No. 662, Graphite. Sheets ap- 
_ proximately 50 inches square 
1/32, 1/16, 1/8 inch thick. Spe- 
cial thicknesses made to order. 
ASBESTOS PRODUCTS Read y- Cut Gaskets. We 
Packings can make quick deliveries on 
Locomotive Thrott!e and Air 2 lar af e ¢ 
Suaee: Pankhines standard size gaskets cut from 
High Pressure Piston Packings §Derogid”’ Speci oc = 
ee dees Bee Pyroid :. Special gaskets cut 
Medium and Low Pressure to specifications and orders 


Packings 
Perfect Valve Rings 

Flax Packings 
High, Low and Medium 
Pressure Sheet Packings Consult your jobber; or 
Gaskets and Gasketing Material write to our nearest office 
Asbestos Wick and Rope 

Asbestos Cement 


Asbestos Automobile 


brawl GENERAL ASBESTOS 
Transmission Lining for Fords AND RUBBER co. 


Cone Clutch and Disc Clutch 


promptly executed 


Main Office and Factories 
Asbestos Textiles CHARLESTON, S. C. 


Cloth Yarn Cord Branches and Complete Stocks 

Carded Fibre Braided Tubing 58 Warren Street, New York 

14 North Franklin Street, Chicago 
311 Water Street, Pittsburgh 


GARECO 


PACKINGS BRAKE LININGS TEXTILES 


racings 
Asbestos Spark Plug Yarn 











NULL QUPPLUES 











dd 
a 




















When 


LS 


——————————— 
_CEllTE OO 


PAUEHESALESASURIUEDAEOLEREERL ENOCH AUESERUEAOELUTEAT 


UUREEODNESUADUOREEQUSERUOGRRESSOCOEGRDRIOCHITICUOINTECSA HAY 











Pid 
a cate 
\ et THEIR USES 
\ . 1] o ° ————— 
ce. db e 
Oye’ - e® yi “Sf : 
"OD I 
.. & q 
y oe” 
\ 
“a 


For Better 
Chuck Service 


We have manufactured chucks for 
thirty-odd years, and during this time 
have naturally acquired much data and 
information, not in the possession of 
chuck users generally. We felt that this 
information, placed for ready reference in 
the hands of those interested in chucks, 
would help them to secure the fullest 
measure of service from their chucks. 
Therefore, we have just published a con- 
veniently sized hand-book entitled 


“CHUCKS AND 
THEIR USES” 


Those interested will receive a copy of 
this book without charge. It includes— 


A history of chucks, and their develop- 
ment—A full description in everyday 
language of the different types of 
standard chucks—Suggestions for the 
proper care of chucks—Best methods 
of fitting chucks to lathes—Suggestions 
for general shop practice. 


A number of these books, distributed 
among the mechanics in your customers’ 
shops, should prove of value. How many 
copies can you use? Sent free upon re- 
quest to any dealer giving name and 
address. 
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THE SKINNER CHUCK COMPANY 
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Foreign Trade Corporation Financing Begins 


New Organization for Assisting Foreign Buyers to be an Im- 


portant lactor in Protecting and Developing American Commerce 


The country-wide campaign for the sale of the 
$100,000,000 capital stock of the Foreign ‘Trade 
Financing Corporation is now in full swing. 

Organization of the new corporation, the character 
of which has been approved by the Federal Reserve 
3oard and the presidency of which has been tendered 
to W. P. G. Harding, governor of the board, is the 
first really big co operative step on the part of busi- 
ness men, bankers and producers of the country to 
extend long-term credits to foreign buyers of Ameri- 
can goods, and thus break the threatened paralysis 
of our international trade. 

The prospectus, giving the definite plans of the 
committee on organization, has been sent to the 30,000 
banks in the country and to thousands of manu 
facturers and producers. 

This prospectus, which is the development of two 
years study by many of the leading business men of 
the country, outlines the methods by which one of the 
most pressing problems confronting American busi 
ness may be handled. Through the organization of 
this corporation, means of extending at least $1,000, 
000,000 in long-term credits to foreign customers of 
America will be provided. The corporation is designed 
not only to offer a safe and sound investment, but to 
render a great public service to America by providing 
means for breaking the deadlock in foreign trade. 

\ committee on organization, composed of twenty 
nine financial and business leaders of the country, was 
appointed at a conference in Chicago last December 
of 500 of the leading bankers, business men and repre- 
sentatives of producing and agricultural interests of 
the country, which Herbert Hoover termed the “most 
momentous economic conference in the country since 
the armistice.” 

In issuing the call for stock subscriptions the com 
mittee said: “The men, who for two years have 
devoted their time and energies to the study and 
development of this plan, the associations and indi 
viduals that united with them at the Chicago con 
ference, and the committee on organization, which was 
charged by the conference with launching the plan, 
have devoted their best efforts to the task for no other 
reason than that they are profoundly convinced they 
are rendering a national service. They feel the crea 
tion of an organization as here proposed will furnish 
machinery of vast importance for the protection and 
further development of American commerce and trade, 
and for safeguarding the position of the United States 
as a world power in commerce and finance.” 

Subscriptions to the stock of the corporation are 
being received at the rate of $105 a share. There will 
be no promotion stock or underwriting commissions, 
nor are commissions to be paid for sale of stock. A 
payment of $25 on each share of stock subscribed for 
will be called, in accordance with the provisions of 
the Edge act, when the corporation is ready to com 
mence business. 

In regard to the functions of the corporation, the 
prospectus states: “An Edge act corporation may, 
under the law, extend long and short term credits, 
invest in securities, purchase bills of exchange, engage 
in foreign banking, and in every lawful way aid in 


financing foreign trade. It may, likewise, with the 
approval of the Federal Reserve Board, issue and sell 
to the investing public its own notes and debentures 
to an aggregate amount of ten times its paid-up 
capital and surplus. It may not engage in the general 
business of buying or selling goods or commodities in 
the United States, nor engage in domestic banking, 
except such as in the judgment of the Federal Reserve 
Board may be incidental to its international or foreign 
business. 

“Edge act corporations will furnish much needed 
machinery for financing our long-term foreign trade. 
In investing its own funds, the corporation will be 
free to purchase acceptances and short-term paper, 
domestic or foreign. But it will be the policy otf the 
management not to enter the field as a trader in 
foreign exchange in competition with the foreign 
departments of our commercial banks, nor in any way 
to supplant them. On the contrary, the aim ~vill be 
to supplement and aid them in financing foreign trade. 

“The activities of the corporation are not to be con 
fined to loans or investments in any single country or 
continent, but may be universal in so far as the board 
of directors feel assured of the stability and integrity 
of purpose of governments of countries wherein 
accommodations are granted. The corporation will 
seck to keep its loans and investments highly diversi- 
fied, among many countries, and in a large variety of 
( nterprises.” 

The board of directors of the corporation will con 
sist of not Jess than thirty-six nor more than sixty 
members and will be representative of all sections of 
the country, as defined by the twelve federal reserve 
districts. \gricultural, commercial, manufacturing 
and banking interests will have places on the board. 

“Tt is planned to distribute debentures of the corpo 
ration among investors of all classes throughout the 
United States and elsewhere, if deemed desirable,” 
the prospectus states. ‘he issues will be designed to 
promote thrift and to appeal to small as well as 'arge 
investors, so as to enable all our people to share in the 
benefit of a nation-wide institution for furthering our 
foreign trade. 

“The selling and distributing ability of the banks 
and institutions which become stockholders of the 
corporation will be utilized, on a basis of adequate 
remuneration, in the sale of the debentures. In like 
manner, agricultural, industrial and commercial 
interests which invest in the stock of the corporation 
may be availed of to promote sale of debentures 

“While the object of the organization of the corpo 
ration is to satisfy 2 pressing need in our commercial 
and financial equipment and to serve the interests of 
the country as a whole, it will be a private institution 
whose first duty must be to preserve the safety of 
investments of its stockholders and return a fair profit 
on those investments. Its ultimate and ijarger success 
will be measured by the character of the service which 
it renders in maintaining and further building up our 
foreign trade. 

“The operations of the corporation will bi safe 
guarded by the provisions of the Edge act, which form 

(Continued on page 41) 
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Oneida Steel Split Pulley | 


TRANSMITS POWER AT LOWEST COST 


Interwoven Arms and Hubs 





“There! That’s the pulley I want!”’ 


“That is exactly what I want—a pulley that will run with perfect 
safety at any speed at which it is practicable to operate a belt—that 
transmits maximum power at minimum belt pull or tension—that 
grips the face at every point, with equal firmness throughout the 
entire belt width.”’ 
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Let the ONEIDA Steel Split Pulley 


make sales and profits for you 





Look this pulley in the face and what do you see? 











Ist. A face that gives you a definite promise of complete 
service. 


2nd. A face that gives 100% effective belt contact at every 
point. 


3rd. A face that saves quietly but mightily and constantly. 
It permits low belt-tension, low friction in bearings, low belt- 
strain and a comfortable operating condition. 


High belt tension means short belt life; excess bearing pressure 
on both driving and driven shafts. Constantly increasing 
bearing wear, bearing-friction and power loss are the results. 


The pleasing unseamed face of the Oneida is an index of its 
honest construction and sturdy dependability. 


There is a profit for you in the Oneida. Why not put in a stock 
beginning now, and share the advantages of our extensive 
advertising in all the leading national and industrial maga- 
zines. 


We are now prepared to serve an increased number of dealers— 
dealers who will maintain the Dodge reputation for service, who 
will regard the line as an asset. 


Do you want to supply the demand our advertising will create 
in your territory? 





Dodge Sales & Engineering Company, distributor of the products of the Dodge Mfg. Co. and the Dodge Steel 
Pulley Corporation. General Offices: Mishawaka, Ind. Works: Mishawaka, Ind., and Oneida, N. Y. 


Canadian Plant: Dodge Mfg. Co. of Canada, Ltd., Toronto and Montreal 


Philadelphia Cincinnati New York Chicago St. Louis Boston Atlanta Pittsburgh Minneapolis Houston Providence Seattle 






Newark 
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VALLEY 
POWER 


SMISSION MACHINERY, 


“Hercules Collar Oil- 
ing” Hangers are with- 


Hercules 
Collar Oiling 


out exception the heaviest 
and strongest of the type 
on the market today, and 
stand as the peer of all 
others. Their quality and 
price cannot but appeal to 
those users of Shafting 


Hangers 


Appurtenances desiring 


FOUR-WAY 
ADJUSTABLE 


the best in the Hanger 
line. 


Hercules Collar Oiling Boxes 

The Hercules Collar Oiling Bearings, in- 
stead of depending upon a wick, loose rings 
or chains for conveying oil to the journal, 
fixed collars are employed. 

Oil stored in large reservoirs in the bot- 
tom of bearing is continuously and pos- 
itively elevated to the top reservoirs by the 
means of Split Collars clamped to the Shaft. 
From the upper reservoirs it flows by gravity over the entire bearing surface. 
The bottom reservoirs are provided with partitions, which insure settlement of 
any dirt or grit, and the oil can be drained off by removal of screw plugs. 

Three or four revolutions of the Shaft and the Bearings are flooded. With other 


types of line shaft bearings it is necessary for the shaft to be in operation for some 
length of time before enough oil is conveyed to the journal to lubricate it. 


It is not only by the positive and copious means of oiling that the Collar Oiling Bearings 
ain in efficiency, for the Collars also serve as thrust collars and operate in a bath of oil 
and thrust against babbitted seats. 


s long as any oil remains in reservoir or oil chamber (one filling of which should 
Pe) of Shaft running from six to twelve months), there is absolutely no possibility 
of insufficient lubrication. 


Write for Complete Catalogue 110 


VALLEY IRON WORKS, Williamsport, Pa. 
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(Continued from page 37) 

an amendment to the Federal Reserve act, and pro 
vide for supervision by the federal board, as provided 
by the act; by its ability, owing to its large capital and 
resources, to maintain an efficient and thorough 
organization for investigation of the foreign securities 
it purchases or upon which it makes loans, and by its 
nationally distributed ownership and_ thoroughly 
representative control, which will assure a policy in 
accord with the interests of the nation as a whole, and 
not subject to undue influence by any one section or 
interest of the country.” 

To obtain information on foreign securities which 

the corporation proposes to buy or accept as collateral, 
[ and for the general transaction of its business, the 
corporation will probably establish agencies in foreign 
countries. The corporation is also expected to estab- 
lish branches in different parts of the United States 

In regard to the pressing need which has led to the 
formation of this corporation, the organization com 
mittee states: “The proposal to organize the corpora- 
tion arises out of the existing needs of agriculture, 
industry, commerce and trade for greater facilities for 
financing the purchase of our goods by foreign 
customers. Many foreign buyers, even the strongest, 
suffering from the effects of an exhausting war, are 
unable to pay for adequate quantities of our goods on 
other than long-time credit. They accordingly find it 
impossible to buy American goods in the volume they 
need, and as a result, the surplus output of our farms, 
mills, factories and mines is backing up in our home 
markets and placing a tremendous burden upon our 
financial and commercial structure. This seriously 
hampers our domestic, as well as foreign business.” 

“The fundamental causes of the difficulties which 
we are experiencing at this time are not to be found 
in America, but mainly in Europe,” it further states. 
“The world is not suffering from over-production, but 
from under-consumption on the part of many nations, 
which, at present, are unable to arrange sufficient long 
time foreign credits to meet their requirements. It 
is this condition that is creating the present deadlock. 
And this deadlock cannot be effectively broken unless 


credit in these foreign lands is restored and unless we 
create the machinery by which we may acquire, or 
make advances against foreign assets and obligations 
which our banks and investors are not organized to 
absorb directly. Our domestic and foreign trade will 
continue to suffer unless we create an instrument 
which, by facilitating foreign trade recovery, will 
assist our debtor countries in their efforts to settle 
their balances with us.” 

Senator Walter T. Edge, author of the amendment 
to the Federal Reserve act providing for the formation 
of corporations to extend long-term credits to foreign 
purchasers of American goods, in a statement issued 
recently, declared one of his chief interests is in 
getting the United States government out of business, 
and placed his stamp of approval on the Foreign 
Trade Financing Corporation as a means of attaining 
this end. 

“One of my chief interests is to get the government 
out of business, and this corporation will help largely 
to get the government out of business,” wrote Senator 
Edge. 

“Our foreign trade must be financed. There is no 
question as to whether there shall be foreign trade. 
There must be, both for the welfare of this country— 
with its raw materials and manufactures collecting in 
far greater quantity than we can use—and of the rest 
of the world, which needs our surplus. Our merchant 
marine—half of it is now lying idle in our harbors— 
must be used to carry our goods to all ports of the 
world and bring back goods in return. But govern- 
ment money must not be used to finance these trans- 
actions. In fact, there is no such thing as government 
money. It all comes out of the people who ¢arn it, 
whether the government collects it in taxes, or sells 
securities to get it. This is why I believe this financing 
of foreign trade should be a private business venture, 
as it will be with the Foreign Trade Financing Cor- 
portion. The investor in the corporation’s securities 
will put his money to work for his own profit, not lend 
it to the government. It will work and earn for him, 
while its work is benefiting America and the rest of 








Prices 
Feb. 16 Jan 
1921 1921 


PIG 1RON— 

Bessemer, valley, del., Pittsburgh 
Basic, valley, del Pittsburgh 

*No. 2 Foundry, val. del., Pittsburgh 
No. 2 Foundry, Chicago 
Lake Superior charcoal 
Malleable, valley 
Malleable, Chicago 
“Southern, No. 2, Birmingham 
*Southern Ohio. No. 2, Ironton 
Sasic eastern del. eastern Pa 
**No. 2X, Virginia furnace 

**No. 2X. eastern del Phila 
Gray forge val del. Pittsburgh 
Ferromanganese, 80 per cent, del 
SEMIFINISHED MATERIAL— 
Sheet bars, bessemer, Pittsburch 
Sheet bars, open-hearth, Pittsburch 
Billets, bessemer, Pittsburgh 
Billets, open-hearth, Pittsburgh 
FINISHED MATERIAL— 

Steel bars, Pittsburgh 2.10¢ 
Steel bars, Chicago 2.48¢ 





Chicago 











Reproduced through the courtesy of “The Iron Trade Review.” 


PRICES PRESENT AND PAST 


Representative market figures for Feb. 16 and average prices for January, 1921, and November and February, 1920 


Prices given in this table are those ruling on the largest percentage of sales, at 


the world.” 


dates named 


Prices 

Feb. 16 Jan Nov Fet 

1621 1921 1920 1920 
FINISHED MATERItAL—Continued 
Iron bars, Philadelphia $2 
Iron bars, Chicago mill 
Pittsburg 
Philadelphia 









Chicagc 
plates, Pittsburgh 0 
k plates, ¢ ) 38 2.92 
nk plates Bf 4.25 
ik 6.05 00 
blue an 4.95 
galv., No. 28, Pittsburgh 5.50 5.70 7 7.00 
nails, Pittsburgh 25 25 4. Of 4.20 
Connellsville furnace, ovens 5.00 5.15 8.35 6.00 
Connellsville foundry, ovens 6.25 6.50 9.35 7.00 
OLD MATERIAL— 
Heavy melting steel, Pittsburg! 15, 0 15.06 24 28.15 
Heavy melting steel a 14.5 15. 0 2 25.75 
Heavy melting steel 15.0 15.25 18 5.05 
No. 1 wrought, eastern 20,5 20.50 29.8 15 
2 1 ig} Chicago 16.00 15.65 19 0.75 
Rerolling rails, Chicago 15.75 15.80 24.1 34.65 
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AHE McLEOD LEATHER & BELTING 
Company will be ready for business March 15th 
} with a modern manufacturing plant, thoroughly 
equipped for a large production of high grade leather 





belting. 
Now, Mr. Dealer, we want you— 


Because we know from long experience that we can 
make the most substantial success by dealer distribution. 


You can have a proposition from us that will make your 
leather belting investment produce real profit instead of 
being a “necessary evil” with profits nowhere near in 
keeping with the cost of doing business. 


McLEOD LEATHER & BELTING COMPANY 
GREENSBORO, NORTH CAROLINA 
W. T. McLeod J. A. Schachner 


President Production Manager 
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Business Appears on High Road to Recovery 


A. W. Douglas, U. S. Chamber of Commerce, Says General Opinion 
is That There will be Definite Improvement Early in Spring 


That business is on the road to recovery and will 
improve from now on is the statement of Archer Wall 
Douglas, chairman of the committee of statistics and 
standards of the Chamber of Commerce of the United 
States, in his monthly review of business conditions. 
Mr. Douglas’ review should be of vital interest to 
manufacturers and distributors of mill supplies. 


“The most convincing evidence that we are on the 
high road to recovery is the universal report of travel- 
ing salesmen in every section of the country of steadily 
growing sentiment that ‘business will be better in the 
spring’—not a sudden return to prosperity, which is 
neither likely nor desirable, but a slow and natural 
working out of those processes of liquidation, which 
are now in full operation,” says Mr. Douglas. 

“These same traveling salesmen are _ largely 
responsible for the growth of this healthy sentiment, 
which in effect is recognition of the fact that the 
situation is inherently sound and that the remedies 
for it lie largely in constructive action. Not only is 
sentiment improved, but there is definite increase in 
the volume of business done. It is not a very great 
increase, but it forecasts the beginning of better days. 
Farmers are gradually bringing their produce to 
market. Bankers are slowly ‘loosening up,’ and 
extending to farmers and dealers, money and credit, 
the two vital factors needed to restore the situation. 

“Despite the general story of farmers withholding 
their products, there is daily a steady stream of grain 
and livestock going to market, not in full volume, but 
enough to assist in alleviating the situation. Ship- 
ments of early fruits and vegetables from California 
and the South are heavy—to the extent of approxi- 
mately 10,000 cars per week, and much needed cash 
is thus being distributed among growers. Caution 
and conservatism in buying are still general among 
merchants, and most orders are restricted to immediate 
wants for keeping up assortments. 

“Out in the world of cold, hard facts, few take much 
stock in current prophesies of the coming of a new 
prosperity at a specified date, or in those mystic charts 
which foretell when declines will cease, and business 
resume its upward march. It is obvious that prices 
have not reached bottom in all lines, and even a Wall 
street lamb does not buy heavily on a falling market. 
General opinion inclines to early spring, March or 
April, as the time when distinctly definite improve- 
ment will set in, though in many parts of the cotton 
belt the belief is that June is soon enough to expect 
a decided change. Few believe present conditions 
will prevail throughout the year. All are agreed that 
the only way to hasten matters is by the general 
exercise of the homely virtues of hard work and 
economy. 

“The South intends to illustrate this theory in a 
very practical way this year by raising the cheapest 
cotton crop in years—a crop grown on a ‘corn meal 
and syrup’ diet system of expense. Farm labor every- 
where will be cheaper this year, and improved farm 
machinery is decreasing the cost of production, and 
increasing efficiency per man. 

“The present situation brings into vivid relief the 


inherent and fatal weakness of ‘one-crop’ sections 
cotton and tobacco as salient examples—and how these 
crops fail their growers in time of tribulation. The 
saving grace of the situation today lies in the revenue 
producing capacity of the numerous factors in diversi- 
fied farming sections where livestock (especially hogs 
and poultry) and dairy products are supplying the 
farmer with ready cash, and helping him liquidate his 
obligations. Fortunately, the South has progressed a 
long way towards diversification since the last era of 
low priced cotton. 

“The tremendous importance of the dairy industry 
may be gathered from the story of its annual produc: 
tion—ten billion gallons of milk, 1,500,000,000 pounds 
of butter, and 800,000,000 pounds of cheese. Hundreds 
of millions of dollars are invested in dairy cows, 
buildings, land and supplies. 

“Production is now, and will continue to be, the 
dominant factor in the business situation. Yet it 
must be accompanied by intelligent forethought as to 
adequate distribution of the thing produced. Last 
summer a large proportion of the garden truck crop 
in a section of the Rio Grande valley was a dead loss 
to growers because of lack of cars. Somewhere there 
has been lack of coordination between production and 
transportation. 

“A recent expression of opinion by a number of 
representative business men brought out the signifi- 
cant fact that they are not so much concerned ‘about 
the problems of labor, material, prices, transportation, 
and collection, on the whole, as they are with the ques- 
tion of sales.” 


NEW BELTING MANUFACTURER 


McLeod Leather & Belting Co. to Start Operations March 15 
‘Will Distribute Through Dealers 


The McLeod Leather & Belting Co., with main 
offices and factory in Greensboro, N. C., has been 
organized to manufacture leather belting and leather 
specialties by W. T. McLeod, formerly president and 
general manager of the Charlotte Leather Belting 
Co., Charlotte, N. C. The new plant in Greensboro 
is being completely and modernly equipped, and will 
be ready to commence operations on March 15. 


Mr. McLeod is well known among manufacturers 
and dealers in belting. He was for a number of years 
southern sales manager for Alexander Brothers, Phila- 
delphia, and was later promoted to the position of 
manager of all of that company’s branches. A few 
years ago he acquired an interest in the Charlotte 
Leather Belting Co., and has been the active head of 
that company since. J. A. Schachner, formerly vice- 
president and production manager of the Charlotte 
company, will assume the same position with the 
McLeod company, of which he is part owner. 


The McLeod Leather & Belting Co. has announced 
a policy of dealer distribution. Mr. McLeod is thor- 
oughly familiar with this system of distribution, and 
is well equpped to pursue the policy succesfully. 
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NEW YORK BELTING & PACKING COMPANY 

















COBBS PISTON PACKING 
SPIRAL OR RINGS 

















QUALITY PACKINGS “EVERY SERVICE 


EVENTY-FIVE years of progress in the manufacture 

of packings gives us a just claim to superiority in the 
design and quality of their make up. Today our customers 
reap the benefits of this world of experience in being able 
to secure a line of packings unequalled for efficiency and 
lasting qualities. 


Our varied stock of types and sizes covers thoroughly the 
requirements of every service condition such as steam, 
water, air, ammonia, oil, gas, benzol, grease, etc. Advice 
on the solution of unusual packing problems is gladly given 
to anyone, without the least obligation. 


Prompt deliveries are made from any of our many branches. 


Engineers will find our “Book of 
Packings” a valuable addition to 
their library. Sent on request. 


NEW YORK BELTING & PACKING CV. 


Makers of “Test Special” Rubber Belting 


New York Pittsburgh 
Boston St. Louis 
Chicago Salt Lake City 


San Francisco 


Philadelphia 
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Stress Being Laid on Proper Belt Selection 


Many Houses Selling Belting Advise Buyers on Types to Use to 
Meet Plant Conditions — Care’ in Choice of Pulleys Important 
K. H. LANSING 


For many years users of belting did not consider the 
importance of power transmission in making their pur- 
chases. They bought belting by the roll, cut it from the 
roll and placed it on machines wherever it seemed to fit. 
Frequently the wrong belting was used, but »buyers as a 
rule gave no more thought to the purchase of belts than 
to make sure the belting was of good material. While 
the majority of plant authorities exercised the most 
painstaking care on every machine, they neglected the 
belts once they had been installed, forgetting that 
machines lose much of their efficiency and are some- 
times practically useless if the belt used is not suited for 
the purpose and if care of belts is neglected. 

To educate buyers to recognize the important fact 
that belting should be purchased with as much thought 
in selection as is used in buying machines, and that once 
the belt has been installed it should receive the greatest 
care, many houses selling belting extensively are today 
laying stress on “service.” The successful mill supply 
houses and belting companies are not selling simply to 
secure profits; they aim to keep customers sold on their 
goods by making sure the proper article is sold for the 
purpose for which it is desired, and by instructing the 
customer how to put the article to proper use if he does 
not know how, to the end that he may be entirely satisfied 
and the sale reflect credit on the house making it. 

It costs time and money to conduct service of this 
kind, but many broad-gauge firms are finding it pays 
heavy dividends. Houses selling merchandise involving 
engineering problems are no longer content to consider 
a sale a sale until they are assured the customer is actu- 
ally “started right” on his purchase. They contend that 
in so far as likelihood of complaints is minimized, just 
so far is a sale successful. 

One firm, which specializes on a particular type of 
belting and strongly accentuates the service rendered by 
its engineering department, seeks to make buyers of 
belting understand that transmission losses are often 
disregarded because unseen, that such losses, if checked 
up all the way from the power producer to the machine 
pulley, will frequently show the dropping of considerable 
profit between the pulleys and the shafting, and that this 
waste of power may be easily offset, but that if it is not, 
losses may run into large figures within a comparatively 
short time. 

When a customer wishes to buy a belt, the engineer- 
ing department seeks to learn where and how it is to be 
used. If the customer knows little or nothing of condi- 
tions under which the belt is to be used, the company 
asks permission for one of its engineers to examine the 
drive in order that he may recommend the belting to 
installed. The engineer makes a careful survey of the 
customer’s plant, and obtains a record of drives and the 
proper belt to be used on each. His report will include 
data as to the width of the belt and drive on each 
machine, the name and size of each machine, face of 
the pulley on which the belt is to be used, the horse- 
power to be transmitted and recommendations as to the 
proper type of belting for each machine. 

What is true of the necessity for proper selection and 
care of belts is also true of pulleys. Because, like belt- 


ing, pulleys seem to have a less direct bearing on efficient 
production than the machinery used, their efficiency 
often receives scant attention. : 

A leading pulley manufacturing company has com- 
piled certain data of benefit not only to the consumer, 
but to the trade in general. These data show the first 
cost of the pulley, the cost of upkeep, of fuel, mainte- 
nance of belts, the life of the pulley and elements of 
safety and general dependability are factors to be con- 
sidered in arriving at the efficiency of the pulley. 

The surface of the pulley should have a high coeffi- 
cient of friction so it will grip the belt, the data show, 
for belt slip is lost effort, that is, it results in the use of 
fuel for generating power which is wasted in transmis- 
sion and never reaches the machinery. The pulley surface 
should not be rough, for belt slippage cannot be entirely 
eliminated, and when a belt slips on a rough pulley sur- 
face it wears out much more quickly than when the 
slippage occurs on a smooth surface. 

A pulley should combine strength with light weight. 
Unnecessary weight adds to fuel cost, loads up the 
shaft, increases general friction in hangers and places 
unnecessary strain on supports for hangers. The pulley 
should be strong enough to stand up under severe serv- 
ice and resist breaking in case of shock. 

There is advantage, of course, in having a pulley that 
can be mounted on the shaft with a minimum of labor. 
It is also an advantage to be able to use a pulley on sev- 
eral different sizes of shaft, so that if taken from one 
part of the factory to another, it can be used where the 
sizes of shafting vary. 

A: pulley should be of such material and construction 
that it is unaffected by atmospheric conditions. It should 
neither contract with dryness, nor swell with dampness. 
The design of the pulley should be such that it will 
rotate with the least resistance to the air, as air resist- 
ance means considerable loss of power and increase in 
fuel consumption. The pulley should be designed, pre- 
ferably, for double belt service, and should be suitable 
for high speed work. Rim speeds up to 6,000 feet per 
minute are best. 

The driving power of belting and pulleys is due to the 
friction the belt exerts on the face of the pulley and to 
the tension of the belt. Friction may be obtained in three 
ways: By making the rim of the pulley of a material 
having a high coefficient of friction, for without this the 
belt will slip, with resulting loss of power; by using belt 
dressing that makes the belt stick to the face of the 
pulley, and by increasing the arc of contact of the belt 
on the pulley. 

There are also two ways wherein the belt tension may 
be obtained: By straining or tightening the belt by means 
of clamps and by straining or tightening the belt by 
means of tighteners or idler pulleys applied to the slack 
side of the belt. Natural tension is also caused by the 
weight of the belts. 

The most direct method for obtaining friction and 
tension necessary for an efficient belt drive, is to select 
a pulley, the face of which has a proper coefficient of 
friction, and a belt, the weight of which will give the 
proper belt tension. 
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Announcement 





We have been appointed exclusive 
sales agents in the United States 
(excepting New York, Pennsyl- 
vania, New Jersey, Delaware and 
the New England States) for the 
BELFIELD line of High Pressure, 
Standard and Hydraulic Valves. 

We specialize in High Grade 
Power Plant Equipment and Spec- 


ialties. 


No matter where you are located, 
we can serve you effectively. 


Write or wire us at our expense. 





Standard Valve & Supply Co. 
Walsh Building Akron, Ohio 














One Man Cuts and Threads Them All 


Fifteen inch pipe, four inch pipe, and all sizes in between— 
is the range of one Forbes’ Pipe Cutting and Threading 
Machine. 


The pipe is clamped in a vise and the dies revolve around 
it. Threads come out clean and accurate, as the dies do 
not have to drag the heavy pipe while cutting them. 


The size you need is fully described in our Catalog. 
Write for tt. 


CURTIS & CURTIS CO. 


354 GARDEN STREET, BRIDGEPORT, CONN. 
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) ir THREADS PIPE ACCURATELY 
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. Every Fifth Shovel 
Full is Good Coal 


Suppose you went down into the boiler 
room and found your engineer loading 
up his ash barrow this way—four shovel- 
fuls of cinders—then one of good coal 
that cost money to mine, haul and 
handle. 


You'd fire this engineer, wouldn’t you? 
Yet day after day the average shop, mill 
and factory wastes one-fifth its power 
in friction. 

And the waste doesn’t end there either. 
It means the wearing out of shafting, 
gears and belts. 

Stop this waste. Tear out those old power 
wasting bearings on your jack, line and counter 
shafts. Put Sells Roller Bearings in their places 
—they’ll fit. And being split throughout, their 
substitution is an overnight job. 

Dodge Brothers, French Shriner & Urner, 
Millers Milling Company, Gillette Safety Razor 
Company, United Shoe Machinery Company and 
Aunt Jemima Mills Company are big users of 
Sells Roller Bearings 


Let us send our book, Anti-Friction Power Trans- 


miisston 


Manager 


Royersford Foundry & Machine Co. 
43 N. 5th Street, Philadelphia, Pa. 





ROLLER BEARINGS 
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It often seems a fine thing to have a good excuse 
when you have failed to bring home the bacon. It is 
always a source of comfort to the salesman when he 
has what he regards as a satisfactory excuse for fail 
ing to get an order from the prospect he was sent to 
The only trouble is that a mail basket full of 
alibis on the sales manager’s desk in the morning does 
not mean increased activity in the shipping depart 
ment in the afternoon, nor does it mean additions to 
the company’s bank account. 

The salesman may be satisfied with his excuses, 
but it is quite another thing to satisfy executives in 
the home office sc easily. It is obvious that a general 
manager who would smile over alibis would have but 
little encouraging information to impart to stockhold- 
ers at their annual meeting; so it is up to him, or some 


sce. 


other responsible officer, to discourage excuses—good, 
bad and indifferent—and encourage orders. Some 


salesmen become highly indignant over letters from 
the office, suggesting that they should be producing 
more business and calling attention to the fact that 
they are sending in more excuses than orders. They 
think that if the manager only realized conditions in 
the field, he wouldn’t be so hard on them for their 
failures. 

Well, the manager probably knows more about field 
conditions, barring occasional relatively unimportant 
local situations, than any of his salesmen. The man 
-ger’s point of view, however, is sometimes differenti 
from the salesmen’s. He views the situation with the 
hope of seeing how unfavorable conditions may be 
overcome, while some of his salesmen are looking for 
ways in which conditions may be made to serve as 
acceptable excuses for the small amount of business 
they turn in. The fact is we generally see what we 
look for. The manager, with wide experience and 
determination to overcome difficulties, sees how a 
salesman could have circumvented certain obstacles. 
The salesman, anxious to justify failure, sees the 
obstacles loom so high as to be absolutely insur 
mountable. 

It is not infrequently the case that the alibi salesman 
spends more time and gives more thought to develop 
ing his alibis than would be necessary in developing 
some plan that would get business. It is pretty easy 
to give up to the thought that a thing cannot be done, 
and once in that frame of mind, all our energies are 
directed toward seeing reasons why it cannot be done. 
This sort of thing began back in school when we used 
to have to think up excuses for not having prepared 
lessons we knew we should have learned. Most fel- 
lows outgrow that habit when they get into business. 
\ few do not. 

You find few alibi salesmen among men who served 
in the army. They had the alibi habit shaken out of 
them. They found that when they were ordered to do 


The Alibi Salesman 


<A Successftl Salesmanship 


By Frank Farrington 


Ai Rigits Reserved 


a certain thing at the front, it was their business to 
do it, or die trying. They were not expected to come 


back without having done it, unless orders were 
changed. Army officers haven't time to listen to 
excuses. They demand results. That sort of training 


1s good for a salesman, just as it is good for any man. 
It drives out of his head all thoughts of anything less 
than success. 

One trouble with the alibi habit is that it is so easy 
to become addicted to that when some cannot find 
good alibis they occasionally make them up. The sales 
manager knows his alibi salesmen, and he knows that 
men who are always making excuses and giving 
explanations of why they did not make good invariably 
get to the point where they draw on their imagination 
for whatever may be short in the facts. 

There was Larry Sheppard. He was sent out to sell 
belting and pulleys to the Atlas Manufacturing Co., 
whose plant had been partly destroyed by fire. Larry’s 
boss, Uphart, manager of the Triangle Mill Supply 
Co., knew the Atlas folks were buying new equipment 
and that they were favorably disposed toward the lines 
handled by the Triangle company. He felt sure they 
would order right off the reel. He was so sure he was 
willing to let Larry go, although he knew Larry hadn’t 
yet acquired the sticking ability necessary to secure a 
difficult order. 

Well, Larry’s start was announced to the Atlas 
company by a telegram from Uphart, stating a sales- 
man was on his way to see them and that he would 
be glad to go over the matter of belting and pulleys 
with them, and that any new equipment they needed 
could be supplied without delay. Larry got off the 
sleeper in the morning, had his breakfast—though it 
was late for that—secured a room at the hotel and 
shaved before he started for the Atlas plant. 

“No good getting out there before they’ve had time 
to go through their mail and get set for the day’s busi 
ness,” he said to himself. 

He figured the telegram from Uphart would hold 
the business for him, and, furthermore, the Atlas 
people had bought from the Triangle Mill Supply Co. 
tor years, though, of course, not confining their buy 
ing of belts and pulleys to that house. 

\ very efficient young man at the information desk 
in the Atlas plant told Larry the general manager and 
the buyer were busy in a conference, and could not be 
interrupted at the time. How long would they be 
busy? Perhaps until after lunch, possibly not so tong. 
There seemed nothing for Larry to do but impress the 
young man with the fact that it was important that he 
see the buyer, and then wait for his opportunity. 

Larry had not been with the Triangle company 
quite a year. He had not learned all its traditions. 
He knew few of its other salesmen, and he had never 
called on the Atlas Manufacturing Co. He walked 
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“ Buffalo” Ciass Body 
Cylinder Oil Pump 





Felthousen” Hand Oil 
ump 
Capacities, 14 to 3 pints, 
brass or glass body 





“ ‘ 
Sherwood” 
Grease Cup 








Have you received a 
copy of the Sherwood 
Book? Itis well worth 
reading. 


Write your name and 
address on the margin 
of this page. Forward 
it to us, and we will 
Send the Sherwood 
Book to you by return 
mail. 
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“Sherwood” 
Double Tube Injector 


“Favorite” Flue Blower 































Jobbers Build Up 


Profitable Business 
on Sherwood Line 





“Sherwood” Screw 
Feed Grease Cup 


With engineers demanding Sherwood Specialties 
because of their dependability and their nation- 
wide reputation in the power plant field, the 
Sherwood franchise offers an unusual opportun- 
ity for jobbers to increase their sales and build 
up a profitable business. 





‘ Felthousen”’ Glass 
Body Hand Cylinder 
Oil Pump 


Extensively advertised—not only through trade 
papers read by engineers but by their dependable 
and economical performance in thousands of 
power plants—the Sherwood line results in im- 
mediate sales for jobbers. 





Gravity 
Scores of inquiries are referred to jobbers and a 


sales cooperation is given every dealer stocking 
the Sherwood line. 


Write today for complete information regarding 
Sherwood Steam Specialties which include the 
Hart Oil Pump, Sherwood Injectors, Eagle 
Ejectors—everything from fusible plugs to flue 
scrapers and grease cups. We gladly supply 
catalog pages to jobbers and offer effective ad- 
vertising assistance. 





“Niagara”’ 
Plain 
Grease Cup 


SHERWOOD MANUFACTURING COMPANY 
BRASS FOUNDERS AND FINISHERS 
Sole Manufacturers of Sherwood Engineering Specialties 


BUFFALO, N. Y. 





Sight-Feed 
(6) Oil Cup 
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up and down in that outer office, wondering how long 
before the buyer would be at liberty and whether he, 
Larry, would get time for his luncheon before seeing 
his man. 

Other men came in, interviewed the man in charge 
and left or waited, as the case might be. Finally, a 
middle aged man of active, aggressive appearance 
came in and talked to the young man so earnestly that 
the latter took a card on which the newcomer had 
written and went into an inner office. He soon 
returned and took the caller back with him. 

Larry speculated idly on the nature of business the 
man might have with the firm that took him into a 
confidential meeting. He decided the man must be a 
builder or contractor of importance who was inter- 
ested in construction to replace the burned part of the 
plant, or he might be the representative of an insur- 
ance company. At all events, it was obvious to the 
waiting salesman that this man had the inside track. 

The man soon came out of the office and walked 
briskly away. Lunch time came. Larry took a chance 
and went to eat. When he came back, after being 
delayed a little longer than he had expected, he found 
the young man at the desk also back from his lunch. 
In reply to Larry’s inquiry, he said the buyer and 
manager were at lunch and had an important appoint 
ment immediately upon their return. If Larry were 
to see them, he would have to wait for a chance to 
break in after that appointment. Larry continued to 
wait and wish. 

At two o’clock the man he had noticed before lunch 
called and was ushered in to the conference room. 
An hour later he went away. Larry besieged the young 
man and urged his case so insistently that at last his 
card was taken in. The reply came back that the com- 
pany had bought everything needed. Larry tried to 
get the privilege of seeing the buyer for a moment, 
but the young man said: “All the force are up to 
their necks in extra business right now, getting things 
straightened up after the fire, and my orders are not to 
give special concessions to any caller. The time of 
the executives is all taken up. You'll have to excuse 
them.” 

Evidently the young man was selected for his job 
because of his judgment and discretion. There was no 
changing his mind. Much as Larry hated to do so, he 
left. He figured it was not as bad for him as it might 
be. He was too late and had the officials’ positive 
statement that they had already done their purchas 
ing. He wished, however, he had had a “pull” like 
the man who was admitted to the conference, and who 
must have been well known to the officials. 

On the sleeper that evening Larry again saw the 
man who had gained access to the Atlas executive 
council. As Larry arrived at the Triangle Mill Supply 
Co. building next morning, he saw the man once more. 

“He must be out here to sell our folks now,” thought 
Larry. 

The young salesman went to the wash room to clean 
up a little. When he was ready a little later to report 
to the manager, he found Mr. Uphart busy with his 
fellow traveler. They soon finished talking, and Larry 
was told to enter the office. The other man arose to 
go, but Uphart told him to wait, so he walked over 
to the window. 

“What luck, Larry?” asked the manager. 

Larry told his story as per schedule, with a few 
such elaborations as he deemed necessary, refraining 


from speaking of the other man as having been at the 
Atlas plant. 

“T am disappointed, Larry, not in not getting the 
order, but in your failure even to obtain a hearing,” 
said Uphart when Larry had completed his report. 

Larry commenced to expostulate, but Uphart 
motioned him to silence. 

“T know the situation,” he said. “We have the Atlas 
company’s order here. They did not lie to you when 
they said they had already ordered, but do you know 
what happened? Before you got to the plant in the 
morning, a salesman from another house got there. 
When you arrived, he was with the buyer and the 
general manager. In all probability he had them about 
sold. In fact, they said they had been ready to order 
in spite of the fact that they could-not get immediate 
delivery on the other firm’s goods. But while you 
were waiting and while the other salesman was with 
them, Mr. Barker here, one of our oldest salesmen, and 
a good one, arrived.” Uphart indicated the man at the 
window. “He had heard of the fire in the Atlas plant, 
knew nothing of our sending you there, stopped off 
on his way to our office, and went to the plant. 
He was told just what you were told, but he wrote on 
his card, ‘Immediate delivery on anything you want in 
belts and pulleys, express paid. Prices right. Give 
me five minutes to prove it.’ He kept at the young 
man at the desk until the card was taken in. He was 
given an appointment for two o'clock, and landed the 
order. Evidently they took the other salesman to 
lunch with them and let him down easy.” 

“Do you know what I am going to do with you 
Larry?” continued Uphart after a brief pause. “I am 
going to take you out of your territory and send you 
out with Barker while you learn something more about 
how to be aggressive enough to get business. I hope 
you will notice among other things that Barker never 
sends in alibis. He gets business or he doesn’t. He 
leaves it to us to decide whether he is getting cnough. 
Come over and meet Barker, and take him for your 
boss for the coming month.” 
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OUTLINES ASSOCIATION AIMS 


Announcement States Purposes of Stoker Manufacturers’ Associa- 
tion—Fourteen Houses are Members 


Aims of the Stoker Manufacturers’ Association are 
outlined in an announcement issued recently by the 
association through Secretary Joseph G. Worker, Eau 
Claire, Wis. 

The general purpose of the organization is the ad- 
vancement and improvement of the stoker industry. 
The association conducts discussions of subjects of 
interest and value, and advocates standardization of 
manufacture and application. It aims to promote a 
spirit of co-operation among members for improved 
production and increased application of mechanical 
stokers. 

“The association aims to elevate the stoker industry 
to a high plane, its purpose being both ethical and 
practical,” the announcement states. “A reputation 
for honest product, honorable business dealings and 
service to the public is a pre-requisite for membership 
in the association. The emblem of the association 
may, therefore, be regarded as an assurance of satis- 
factory business dealings with any member entitled to 
use it.” 

Present members of the organization are as follows: 
American Engineering Company, Philadelphia; Bab- 
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OWELL VALVES 


WHITE STAR GATE VALVES 
Iron Body 








Double wedge self-adjusting discs 
of white ‘‘Powellium”’ Bronze. Out- 
side screw stem and yoke. Steam 
working pressure up to 250 pounds. 


Used exclusively where Complete Satis- 
faction is essential 


Ask your dealer for POWELL Valves 


~/ THE WM. POWELL COMPANY 


CINCINNATI, OHIO 

























We Manufacture 


“V-B’’ (Victor Balata) Belting 
and 
Canvas Stitched Belting 
Rolls, Tractor and Thresher Endless 


We Carry, Ready for Immediate Shipment, Large and Complete Stocks at Our 


New York Store, 38 Murray St. Chicago Store, 167 N. Market St. 
Boston Store, 85 Purchase St. Factory, Easton, Pa. 


Victor Balata & Textile Belting Company 


Main Sales Office: 38 Murray Street, New York, N. Y. 
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cock & Wilcox Company, New York City; Burke Fur- 
nace Company, Chicago; Combustion Engineering 
Corporation, New York City; Detroit Stoker Com- 
pany, Detroit; Green Engineering Company, East Chi- 
cago, Ind.; Illinois Stoker Company, Alton, Ill.; James 
A. Brady Foundry Company, Chicago; Joseph H. 
Roach & Company, Inc., Philadelphia ; Laclede Christy 
Company, St. Louis; Murphy Iron Works, Detroit; 
Sanford Riley Stoker Company, Worcester, Mass.; 
Underfeed Stoker Company of America, Detroit; 
Westinghouse Electric & Mfg. Co., East Pitts- 
burgh, Pa. 
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C. O. ALEXANDER IS DEAD 


Prominent Leather Belting Manufacturer Succumbs Suddenly to 
Pneumonia—W as a Leader in the Field 

Charles O. Alexander, vice-president and general 
manager of the New York Leather Belting Co., and a 
prominent figure among belting manufacturers for 
many years, died suddenly at his home in Merion, Pa., 
Saturday, January 29. 

Mr. Alexander traveled in Europe during August 
and September, and while there contracted a malignant 











CHARLES 0. ALEXANDER 


form of measles—probably on the battle fields of the 
war. His condition was critical for a time, but he 
recovered sufficiently to return to the United States. 
Mr. Alexander spent the first few weeks following his 
return to this country at his home. Business affairs 
dcumanding his attention, he soon became active again. 
but work connected with his new association with the 
New York Leather Belting Co., his labors toward ad- 
justing his own affairs, and the great mental strain 
under which he had been working prevented him from 
gaining strength, and he contracted pneumonia. He 
did not realize how ill he was and refused to give up 
his work until Friday morning, January 28, when he 
returned to his home. His illness had so far progressed 
at that time, however, that he died 24 hours later. 
Charles Orie Alexander was born in Philadelphia, 
April 14, 1880. He was graduated from the Hamilton 
school in June, 1898, and immediately entered the 
employ of Alexander Brothers, which company had 
been founded at its present location in 1867 by his 








father, Edward P. Alexander, and the latter’s brothers, 
Charles H. and Henry W. Alexander—sons of L. H. 
Alexander who had been for many years a tanner, 
currier and belt maker in Winchester, N. H. Charles 
H. Alexander, the eldest of the brothers, died in 1894. 
Charles O. Alexander started from the bottom in 
Alexander Brothers’ plant. He learned all phases of 
belting manufacture, and thoroughly familiarized 
himself with every detail of the business. The com- 
pany was incorporated in 1903. In 1905 Henry W. 
Alexander died, and his two sons acquired his interests. 
A few years later Charles O. Alexander bought his 
cousins’ interests. 

In 1910 Mr. Alexander, who had been vice-president, 
became general manager of the company. Erection of 
a new factory building and the rapid increase of the 
company’s business to more than $14,000,000 annually 
were largely due to Mr. Alexander’s dynamic energy 
and business progressiveness. Always keenly alert 
to new opportunities, he organized a currying shop in 
a separate building during the war, where the peak of 
the output reached 18,000 hides a week. During the 
same period he acquired possession of the Charlotte 
Leather Belting Co., and the business of that company 
rapidly increased. At the beginning of this year Mr. 
\lexander severed his connection with Alexander 
Brothers to become vice-president and general man 
ager of the New York Leather Belting Co. 

Deceased married Miss Henrietta R. Page January 
5, 1904. He is survived by his widow, two sons and a 
daughter, and his parents, Mr. and Mrs. Edward P. 
\lexander. The funeral was held Tuesday, February 1, 
in the home in Merion, with burial in Rutland, Vt., 
his widow’s former home. 

Mr. Alexander possessed a keen, analytical mind, 
great imagination and a clear vision of what he wished 
to accomplish. He was possessed of boundless energy 
and was a natural business fighter. He was an opti 
mist with a dynamic personality, and had a wide circle 
of friends in business and social circles. 
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FOLLOWS AGGRESSIVE POLICY 
Fulton Supply Company, Atlanta, Optimistic—Pushes Advertising 
and Sales Plans During Dull Period 


An interesting statement published recently by the 
Fulton Supply Company, Atlanta, dealers in mill sup- 
plies and machinery, discloses that company’s aggres- 
sive attitude regarding advertising and sales during 
the period of readjustment. Following is an excerpt 
from the statement: 

“At the Fulton Supply Co. we have not curtailed 
one bit on our advertising and sales plans. The ‘dull 
period’ has been used to advantage to strengthen a 
few weak spots in our organization, which appeared 
during the last few years. Our advertising plans have 
gone on apace. Our sales department has _ been 
strengthened. We have taken this opportunity to 
improve the spirit of association and co-operation 
between our executives and salesmen. We have kept 
in closer touch than ever with our customers, and 
frequently given them advice and suggestions, par- 
ticularly our dealers and smaller merchants, to whom 
we have given every business courtesy and extensions 
of credit, when requested. We deplore the attitude of 
some manufacturers in curtailing and retrenching in 
their sales and advertising plans, feeling that this has 
been ill advised and untimely.” 
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Keep Up With Demand 
Stock Self-Fluxing Solder 


All down the line from those who use tons of solder a 
year to those who use only a few pounds, the demand 
is constantly growing for Self-Fluxing Solder. It repre- 
sents a big saving of time and material to those who 
sell it as well as those who use it. It stocks two items 
in one—solder and flux. No waste in cutting solder. 
No cans or bottles of flux to bother with. 


Kester 
Acid-Core 


Wire Solder 


carries its own flux in a core of little pockets and re- 
leases it on the job as solder is melted. Saves time, 
solder, and flux for the user. America’s largest manu- 
facturers use it by the ton. Garagemen, repairmen, 
tinsmiths, and factory repair departments find it most 
economical. 


Widely Advertised 
Many Have Sampled It 


Your customers know Kester Acid-Core Solder. We have spent 
thousands of dollars advertising it to them. We are still adver- 
tising it extensively to manufacturers, repairmen, garagemen, 
and other users of solder. Thousands of samples are distributed 


monthly to inquiries from these advertisements. Stock this 
solder and cash in on this advertising campaign. 

K id-Core Wire Solder is put up in cartons — illus. 
tration) containing one p and and on one, five, and ten pound 
spools Write us for samples and prices 


CHICAGO SOLDER CO. 
4215 Wrightwood Ave., Chicago 


Direct Factory Representatives: 
Iouis J. Ziesel Co. The Faucette-Huston Co. 
216 Market St. Chattanooga, Tenn. 
San Francisco, Cal. 





CHICAGO SOLDER CO., M.S.3-21 
4215 Wrightwood Ave., Chicago, Hl. 
Gentlemen We use solder for pceeebaced 
Please send me a free sample of Kester Acid-Core Wire Solder. 
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YOUR 
RATCHET DRILL PROBLEM 


Why not concentrate on the Armstrong line 
of Ratchets which covers the field com- 
pletely and is the only one that does. We 
offer our trade a Ratchet to meet the pecu- 
liar needs of any kind or condition of work. 










PACKER RATCHET 


For Hard, Rough Service 


STANDARD RATCHET 


For General Service 


UNIVERSAL RATCHET 


For Awkward Corners and Confined Spaces 


SHORT RATCHET 
For Use Where a Short Head and Long Feed 


Are Essential 


WESTON RATCHET 
For Extra Heavy Work 













Armstrong Ratchets Are All Steel 

















They are hardened ALL OVER 
and each Ratchet is packed in 
a strong box properly labeled 















Concentrating on one good, complete line 
means less investment and larger profit 


Write for free catalog (new) B-20 
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Business Firms Should emi Mailing Errors 


Incomplete 


Addresses, Use of Improper Size Envelopes and 


Habit of Mailing Late in Afternoon Contribute to Poor Service 


KENNETH C. 


It is generally hoped the incoming administration 
in Washington will effect remedies in the postal 
service as soon as possible. Rightly or wrongly, 
Postmaster General Burleson has been extensiv ely 
blamed for the poor mail service which has been 
experienced for several years. Naturally, therefore, 
it is the hope of everybody that the new broom will 
sweep clean. 

But responsibility for improved mail service rests 
not entirely on the new broom. There is a dramatic 
incident in the fine old Book about a king named David 
who took another man’s wife, then had the lawful 
husband placed in the front line of battle, where he 
was killed. And a prophet told the king of his sin in 
the form of a parable, heard the king’s just wrath at 
the fabled wrong, then sternly declared: “Thou art 
the man!” Much criticism aimed at the postal service 
has been undeniably just. Generally speaking, the 
service has been on the down grade since the beginning 
of the industrial upheaval caused by the war, a short- 
age of help, coupled with certain other causes, produc- 
ing delays in forwarding mail which have greatly 
hampered and irritated business. But mighty few 
business men have ever stopped to consider what they 
themselves could do toward making it possible for the 
postal service to handle mail more satisfactorily. In so 
far as they have failed to take this matter under con- 
sideration, they have justified the charge, “Thou art 
the man!’ 

As dealers in mill supplies use the mails extensively 
to obtain business, take an instance in the trade as an 
illustration of the lack of care in mailing of which 
many business houses are guilty. A certain big dealer 
not long ago got out a corking good circular letter, 
intended for a list of firms in his territory from which 
he thought he should secure business. The letter was 
carefully prepared. It was even timed in mailing so 
it would reach prospects just before the end of the 
month, to give point to a special offer contained in the 
letter. The dealer thought he had seen to it that this 
mail was thoroughly prepared. Soon, however, many 
of the letters came back. Some were returned for 
postage, stamps apparently having failed to stick. 
Others were stamped with such postoffice brevities as, 
“Moved—Left No Address.” A friend good-naturedly 
suggested he thought himself an old enough customer 
to be immune from letters intended for new prospects. 
In fact, there were so many errors mingled with satis- 
factory returns that the dealer became considerably 
agitated. 

“What the dickens are people going to do with this 
kind of postal service?” he roiled. “This is just 
another proof of the way things are run in the post- 
office department nowadays.” 

Like every other business man, he knew perfectly 
well what the trouble was with the postal service, but 
his sense of indignation at the inefficiency under which 
things were run stopped considerably short of his own 
office. It did not occur to him that he had perhaps 
failed to help Uncle Sam as much as he might have. 
He felt the postal service should be run on business 
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principles, and thought it absurd that the postoffice 
department should carry without charge the tremen- 
dous volume of mail sent by other government depart- 
ments. He agreed with others that, as a matter of 
business, every government department should stand 
on its own legs and bear its own legitimate expenses, 
including reasonable charges for ‘postage, and that, 
incidentally, if this were done, there would probably 
be a substantial decrease in the volume of depart- 
mental mail. He concurred in the opinion of practic- 
ally all business men that there should be a limit placed 
on the franking privilege of members of congress, 1n 
the interest of proper economy in the postal service 
and better mail service for the country. 

There are numerous other points of attack on the 
postoffice department as now run, such as parcel post 
rates, which allow free distribution of country news- 
papers in the county where printed, and all of these 
matters deserve thorough consideration. So does the 
matter of better pay for postal employes, who, it is 
said, possess a loyalty to their work and a sense of 
responsibility to the public comparable with the best 
traditions of the army and navy. But few business 
men, bitterly as they complain of the admittedly poor 
service now rendered, ever think of doing that which 
they can to improve the service—adjust their own 
relations with the postoffice department in such a way 
as to make it easy as possible for the postal service 
to handle their mail quickly and efficiently. 

“IT never had thought of that,” admitted the afore- 
mentioned mill supply dealer, to whom this latter fact 
was mentioned by an investigator who had looked into 
postal affairs carefully. “But, at that, what can a 
man do to help things along? I’m willing, but what 
about this messy handling of my circular letter?” 

“Well, we'll take that for an example,” said the 
investigator. “I’ll bet your mailing list was pretty 
poor, to begin with, or so many letters would not have 
been returned. You say yourself you found some of 
your old customers on the list, when the letter wasn’t 
intended for them. The stamping was done in your 
own office, too, so failure to make stamps stick can’t 
be blamed on the postoffice. 

“Then, I’ll gamble you rushed all the letters to the 
postoffice during the busy period on a Friday after- 
noon, when they couldn’t be handled. As a result, 
they were probably held over until Monday or Tues- 
day. I notice, too, you used a long envelope, not of 
the standard size. Great snakes, man, you did about 
everything possible to make extra work for the poor 
chaps down at the postoffice, didn’t you?” 

The dealer was a trifle dazed. 

“Here, here, hold on!” he said. 
be shot, but I’m missing some of your points. 
got to show me.” 

The man who knew was willing to show him. For 
instance, he suggested, a point which always strikes 
anyone who investigates the matter of mailing is that 
the bulk of outgoing mail in any postoffice is sent from 
business offices late in the afternoon, between five and 
six o’clock. In other words, there is a peak load which 
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Wood Split# 
Pulley 


from Stock! 


@ What are the sizes, 
regardless of what 
quantities, you want 

shipped TODAY? 

G Wire them—'phone them—they’ ll go off our 
warehouse racks and on the cars in a jiffy. 

@ You can always get them from stock, and for a 
fair price, at ““Medart’s.” 


MR. SUPPLY DEALER 
{We've been engaged In the Pulley business for 40 years, and we know 
a great deal more about making good pulleys than many other concerns. 
FOUR POLICY In bullding Wood Split Pulleys is: Cheapness Is 
suicidal; products must be the best In their class. We wouldn’t think 
of running the silghtest risk of impairing the value of our most 
valued asset—our Good Will. 


GET the “‘“MEDART” WOOD SPLIT PULLEY from STOCK! 


Medart Patent Pulley Company 


Main Office and Works: St. Louis, Mo. 
Office and Warehouse: 211 Vine St., Cincinnati, Ohio 






Shafting, Couplings, Collars, Hangers, Bearings, Bearing Supports, 
Friction Clutches, Iron Pulleys, Steel Rim Pulleys, Gearing, Sprock- 
ets, Chain, Rope Sheaves, Rope Drives, Belt Tighteners, etc. 
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Our Specialties are sold to Jobbers only 


Hanna “Ball Joint” 
Pipe Hanger 


is the 
Siete T 
and 
tronges 
hanger ever made. 


) 


@Note the ball and 
socket joint. 

@Hanger can swing in 
any direction. 

QNot necessary to re- 
move hanger to raise 
or lower pipe. 
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*“‘Our Silent Salesman” 





| The Penn Engineering Co. 
Philadelphia, Pa. 
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Figure Your Customers’ Friction 
Clutch Installations with These Books 
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Sent FREE upon Request 
Write today for Catalogs “‘C”’ 


Wherever Friction Clutches are used there's an 
“M & W” that will meet all requirements satisfactorily. 


Thirty-four years’ experience building Clutches 
and one hundred thousand in use are facts 
which well merit your earnest consideration 
when your customer inquires about Friction 
Clutches. 


THE MOORE & WHITE CO. 


2711-2741 N. 15th St., Philadelphia, Pa., U. S. A. 
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Monorail Equipment 





Type “B” Geared 


A Full Line of “I? Beam 
Trolleys Always in Stock 


Hand and Electric 
HOISTS AND CRANES 


ARMINGTON ENGINEERING Co. 


Wickliffe, Ohio 
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must be handled by the postoffice in a brief period, 
while a large part of the business day is devoted to 
matter necessarily left over from the day before. This 
applies not only to the ordinary day’s mail, but in 
most cases to bills, statements and checks, to say 
nothing of circular letters and similar large mailings. 
It should be possible to do much of the mailing in the 
morning. 

Another point, referred to above, is the size of the 
envelope. This may seem to be a matter of little 
importance, but it is one which must be given 
thorough consideration. The advantage of the stand- 
ard size envelope lies in the fact that stamp cancel- 
ing machinery, as well as machines doing other rou- 
tine work in the postoffice, are necessarily adjusted 
for standard size envelopes. All others must be 
handled separately, thus causing extra labor in the 
postoffice and delay in movement of such mail. 

Then there is the matter of the address—a funda 
mental factor in securing prompt delivery of mail. 
Every letter should be carefully checked to see the 
address is correct. If the address is wrong or inade- 
quate, extra work is necessitated in the postoffice, and 
the letter may not reach its destination. The man 
who, to save a little inconvenience to himself in look- 
ing up the street and number address of Jones, Smith 


& Brown, Inc., allows a letter to go addressed simply, 
“New York, N. Y.,” is not only making extra work 
for the postoffice, but is taking a sporting chance- 
with the odds against him—that it will reach the firm 
for which it is intended. It would be difficult to esti- 
mate the amount of saving in time and labor in a 
postoffice that would result from the correct and com- 
plete addressing of all letters. 

Special delivery letters often carry ordinary stamps, 
instead of the regular special delivery stamp. Stamps 
on such letters must be canceled by hand, as the 
canceling machine will not cancel the string of small 
denomination stamps frequently used to make up the 
ten-cent delivery charge. Thus there is some delay in 
handling letters so stamped, when the sender obvi- 
ously wishes them to reach their destinations with all 
possible speed. 

Every business man uses the mails every day. He 
entrusts them with his regular daily quota of letters, 
with confidence they will be forwarded promptly. As 
a rule, his confidence is justified. He often uses the 
circular letter as a means of building up his business. 
So do people who wish to sell to him. Consequently, 
it is important to every business man that lost motion 
and useless labor caused in the postoffice by careless 
mailing methods in business houses be eliminated. 


Jobs Must Be Found for Million Unemployed 


Most of Idle are So-called “Unemployables’—Conditions are not 
Alarming, but Buying Power of Jobless Should be Restored 


L. W. ALWYN-SCHMIDT 


The sales manager of a well known, though small 
tool-making house, has just returned from a western 
trip, during which he met many customers. He was 
able to place a larger amount of orders than during any 
previous trip at this time of the year. While it is true 
many of the orders were in the nature of contracts, his 
experience points to the fact that the discriminating 
buyer is alive to a situation which is becoming more and 
more in favor of the purchaser. If there were ever a 
time when the buyer held all the trump cards, it is the 
present. He is not only able to buy at prices consider- 
ably lower than those governing a few months ago; he 
is also sure of prompt delivery. 

Every cloud has its silver lining. While profits have 
dwindled and some factories have been forced to close, 
manufacturers as a whole have taken advantage of the 
opportunity to set their houses in order. The clock 
watchers and generally incompetent are being separated 
from the payroll. As long as the nation was buying 
whatever was offered, manufacturers were inclined to 
overlook many wasteful and irritating conditions in their 
factories. The rate of absenteeism in many industries 
following the war made it difficult for industry to rid 
itself of the encumbrance of semi-trained and inefficient 
labor. With the beginning of the period of readjustment, 
and the consequent decrease in production, employers 
began the work of weeding out undesirable employes. 

With the passing from industrial plants of those who 
never should have been employed, the homogeneity of 
industrial production has been re-established. The buyer 
may now expect quality goods when he orders them, for 
there is no longer danger that progress of production will 
be blocked by untrained and inefficient hands. But while 
the way has been cleared for a general improvement in 


the quality of manufactured goods, a new problem has 
arisen that must be taken up by our lawmakers very 
soon—the employment of these so-called ‘“unemploy- 
ables.” The fact that we were able to absorb them in 
industrial pursuits—unsatisfactory as their help may 
have been—shows the economic energies of the nation 
are great enough to find employment for all. We need 
the efforts of these “unemployables.” We need still more 
their buying power. 

Because of somewhat irresponsible reports of the 
unemployment situation, many have been inclined to view 
present conditions as somewhat exceptional. While it is 
true that exceptional conditions may exist in some com- 
munities, statistics show the situation as a whole is not 
so bad after all. During the late summer of 1914 ten 
of every hundred laborers lost their jobs in New York 
state alone—and labor had previously been only partially 
unemployed. A steady increase in employment followed 
that temporary period, however, until there was prac- 
tically no unemployment. The amount of unemployment 
has increased again, but where there were jobs for only 
0 men in 1914, there were jobs for 110 at the beginning 
of the present year. The highest rate of employment 
reached during the recent period of prosperity was when 
there were jobs for 125 men, as compared with 110 men 
at the beginning of 1921. 

It would be wrong to overlook the fact that the loss 
of earning power of 15 men in every 125 has reduced 
total wage earnings very materially. Such a reduction 
in earning power is bound to have much effect upon 
national purchasing power, although this loss of buying 
power has been somewhat neutralized by a decrease in 
the cost of living. But this loss in purchasing power 
must be repaired by finding work for those who cannot 
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Here Are the Reasons 


The Purchasing Agent likes to 
buy from a Commun Mill Supply 
Catalog made by us because each 
item is shown as a separate unit 
with its own illustration, sales de- 
scription, and up-to-date list. 
Each item stands out clearly, is 
easily understood and thus con- 
serves his time. The Sales De- 
scriptions are accurate, complete 
and to the point. 
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has the approval of the National 
Association of Purchasing Agents 
and other Associations. 


Comn®|Unr Catalogs for the Mill 
Supply Trade are the product of 
brains, experience and skill. 


Thousands of Counm#Uxr Catalog 
Pages, covering the lines you dis- 
tribute, await your making use 
of them. The selection of pages 
is easily and quickly made and the 
completed catalog delivered to you 
in a few months’ time. 


Covunn(#|Unt Catalogs are recognized 
as the best. They are clean-cut, 
uniform in compilation and com- 
position. They give the Purchas- 
ing Agent the information he 
needs when he needs it. 


Why distribute to your customer 
an Old Style, Obsolete type of 
Catalog, with its puzzling de- 
scriptions, mixed and chaotic list- 


The Purchasing Agent prefers to 
use the Coumm(*|Unr Catalog because 
it is made the National Standard 


ing of items, when, for the same 
expenditure, we will make for 
you the New Kind of Up-to-Date 





Size, 7%x10% inches. This size Com #|Unr Catalog? 


Write for particulars, while you think of it, to 


Wynkoop Hallenbeck Crawford Co. 


Printers—Trade Catalog Publishers — Binders 
80 Lafavette Street New York, N. Y. 
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be employed in factories. As industry has in general 
discharged only those not sufficiently skilled to warrant 
their retention on the payroll, those unemployed at 
present are for the most part semi-skilled or unskilled 
workers who may be placed in jobs requiring no special 
training. 

The census of 1914 showed a total employment of 
7,000,000 men in industry. Using New York state 
employment statistics as a basis, approximately 8,750,000 
men were employed in industries of the country during 
the height of industrial activity at the beginning of 1920. 
On the basis of New York figures, there are approxi 
mately 1,000,000 unemployed today, and this estimate 
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agrees with estimates made by various industrial organ- 
izations. Most of the unemployed are no doubt in the 
eastern part of the country and in the large industrial 
centers of the West. These sections are therefore most 
affected by the loss of buying power of those out of 
work, and will be most benefited by 
employment. 

If we can solve the unemployment problem—and some 
solution can be found—we will emerge from the present 
period as distinct gainers. We will have bettered the 
quality of our industrial production, and added to our 
national wealth by keeping employed a million men now 
out of work. 
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New Business Day Demands Care in Purchases 


Buyers Should Follow Market Reports and Industrial News—Sell- 
ers and Purchasing Agents Must Aid One Another in Future 


DR. NORRIS A. BRISCO 


Professor oi 


The world war made business easy. Anyone who 
could get goods quickly sold them at a profit. Profits 
were large and fortunes were quickly made. Little or 
no attention was paid to buying. Anyone could buy. 
But times have changed. Many were caught in the 
easy business game during the war, and their wings 
of prosperity are now being singed. These are the 
days that test business ability. Anybody can do busi- 
ness with prices rising rapidly, but it requires a shrewd 
man to succeed during these days of falling prices. 

Falling prices make stringent demands upon the 
business man. Buying must receive more attention. 
It must be given more thought, and be put on a scien 
tific basis. A successful buyer must know his goods, 
as well as their cost of production. He must pay more 
attention to his trade. A study must be made of his 
customers, to learn their likes and dislikes. In this 
way he will lessen the risk of buying in excessive 
quantities, as well as grades that cannot be sold 
readily. The customer has been too much neglected 
in the past. A more careful study of him now will 
pave the way to careful buying, and eliminate to a 
decided degree bargains and price cutting. 

Financial columns of newspapers should be closely 
followed. The stock market is the barometer of busi 


ness. Any unsteadiness may first be detected in the 
stock market columns. How many buyers realize 
this? How many realize that the first suggestion to 


exercise care in buying may come through the stock 
market? Buyers should follow the stock market. 

Prices of raw material, even of finished products, 
should be followed. The supply of and demand for 
raw materials will affect the prices in the future. Facts 
concerning supply of the raw material, as well as the 
state of production, may be found in trade journals. 
Trade journal market quotations should be followed 
with extreme care. Local, national, and international 
prices should be noted. Predictions as to future prices 
should be heeded. They are the results of estimates 
by experts. Yet few buyers realize this. 

Buyers of many lines of goods should follow reports 
of the working capacity of large mills. Trade journals 
accurately report conditions in their fields. Much 
valuable information for proper buying may be 
secured from these reports. Are the mills running to 


Merchandising, 


New York University 


full capacity? What are the reported sales? What is 
the stock on hand? What is the labor situation? All 
these are questions that should be of interest to the 
buyer in reducing his purchasing to a scientific basis. 
The following will illustrate the point: 

John Smith, a buyer of a special line, met his friend, 
Tom Jones, another employe of the house. 

“Did you notice in the papers that the largest mill 
producing our line was working only two days last 
week?” Smith asked. 

“No,” replied Tom Jones. “Why does that interest 
us?” 

“There is a reason,” was the rejoinder. “I intended 
to place an order today, but will investigate. The 
house can wait a few days for the goods without loss.” 

Smith learned the mill was overstocked. He waited 
five days and was rewarded with a liberal price cut. 
The cut did not induce him to buy more than neces- 
sary to carry his house. He was buying close, and 
every buyer during a period of falling prices must buy 
close. 

The old attitude of distrust between seller and buyer 
must give way to trust and confidence. The seller 
should realize he is to be the expert in giving advice 
to the buyer as to what to buy and in what quantities. 

A salesman of American farm tools called on one of 
the largest distributors of farm tools in Rio de Janiero. 
This house had bought goods of German make for the 
most part. The merchant, after looking through the 
American firm’s catalog, decided upon a certain article. 

“T am sorry,” said the salesman, “I do not wish to 
sell you that style. TI tried it, and I am convinced it is 
not what you should have. I know this style is.” 

The merchant agreed to follow the salesman’s 
advice, and said he desired fifty of that style. The 
salesman demurred. 

“No, I will send you only twenty now,” he said. 
“If you want more later, we can easily send them to 
you.” 

The confidence of the merchant was won. When 
the salesman called thereafter, the merchant simply 
asked him to make out an order for whatever quantity 
the salesman thought he should buy. 

This is the kind of confidence that should exist be- 
tween buyer and seller. Each should be an expert, 
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and each should assist the other. It is very much to 
the interest of the seller to sell goods that the buyer 
can easily sell. How many realize this? 

The new business day will lay down as a principle 
that buyer and seller should mutually assist each other 
in the disposal of goods. Each should do his part in 
selecting the gocds that will give best satisfaction to 
the customer, and both will then realize that after all 
the customer is the crux of the whole problem of 
distribution, and, it may be added, of production. 
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TAP AND DIE OUTFIT USEFUL 


No Mechanical Business Too Large or Small to Dispense W ith 
It—Often Proves a Real “Life Saver” 


All generations of men and women have known 
some simple commonplace as an indispensable utility 
in the make up of their domestic or vocational lives. 
Hammers, screw drivers and saws have been known 
and prized by grandfathers and grandmothers alike, 
since, one might almost say, the Stone Age. And since 
how remote a cycle of time have grandmothers set 
store upon the usefulness of the homely hair pin? As 
a device for all around service, the hair pin, in the 
hands of deft human sisterhood, never has had a peer, 
and probably never will have an equal. Certainly 
inventive ingenuity that would essay the evolution of 
a mechanical stratagem calculated to supplant the 
hair pin in the affections of women, or woo woman 
from the esteem in which she holds the age old con 
trivance so adaptable to manifold usage would be of 
superlative temerity. 

What we started out to say, however, was prompted 
by the experience of a motor boat crew blown to sea 
after a cylinder head blew off. The boat was helpless, 
but the crew was not. The boat had in her gear a tap 
and die outfit, and it was a simple matter to drill new 
bolt holes in the top of the cylinder casing, cut new 
bolts to fit, replace the cylinder head and start the 
engine. The boat came back home, but what might 
have been her fate without the means to replace that 
cylinder head? And how commonplace the tools that 
saved the boat and crew. 

This incident is unusual but it serves to “point the 
moral that adorns this tale.” How many precious 
hours might be saved in mill, plant, machine shop or 
what not if a tap and die outfit were always ready at 
hand. Inexpensive in original cost and nil in main 
tenance, such an equipment should have its appointed 
place wherever there are mechanical activities. No 
mechanical business is too large or too small to dis- 
pense with the lowly tap and die. Within the shop 
or mill, their uses are as variegated as milady‘s hair 
pin, but we refrain from further comparison, lest 
invidious comment be provoked. 
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CLEMENS VONNEGUT IS DEAD 


Vice-President of Vonnegut Hardware Co., Indianapolis, was 
Leader in Trade and Civic Activities 

Clemens Vonnegut, vice-president of the Vonnegut 
Hardware Co., Indianapolis, died at his home in 
Indianapolis on Tuesday, January 18, following an 
illness which resulted from an automobile accident 
last December. 

Mr. Vonnegut was the eldest son of Clemens Von- 
negut, founder of the Vonnegut Hardware Co. He 
was born in Indianapolis November 19, 1853. Follow- 


ing schooling in the German-English independent and 
Indianapolis high schools, he entered the employ of 
his father. He later became Indianapolis manager for 
the National Casket Company, which position he held 
for fifteen years. In 1908 he became vice-president of 
the Vonnegut Hardware Co. Mr. Vonnegut was 














CLEMENS VONNEGUT 


prominent in trade and civic circles. He was president 
of the Athenaeum at the time of his death, was active 
in the Indianapolis Chamber of Commerce and 
Merchants’ Association, and a member of the Colum- 
bia and Hoosier Motor clubs. Mr. Vonnegut was a 
director of the Indiana Manufacturing Reciprocal 
Association, and served as a representative of Marion 
County in the state legislature in 1894. He was active 
in musical circles in Indianapolis, a fine violinist, and 
was at one time director of the Indianapolis orchestra 
and May musical festival. 

Deceased is survived by his widow, two brothers, 
George and Franklin, officials of the Vonnegut Hard- 
ware Co., a daughter, Mrs. W. K. Stewart, and two 
sons, Anton Vonnegut, president.and treasurer of the 
Vonnegut Machinery Co., and Walter Vonnegut. 
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MAY CHANGE CONTRACT LAW 


Parties May Be Permitted to Introduce Verbal Agreements in 
Court—Type Sizes May Be Regulated 


ELTON J.. BUCKLEY 


I am told that there is shortly to be brought before 
the business interests of the country, particularly the 
organized business interests, a plan for modifying the 
settled law relating to the making of business con- 
tracts or the giving of orders for merchandise. 

The plan is to change the law on two points. It is 
now the law that when a contract is in writing the 
verbal understandings which were had by the parties 
before it was signed cannot be allowed to come into 
the case, even though they might show that the writ- 
ten paper wholly contradicted the understanding of the 
parties. This is on the theory that the signing of the 
contract or the giving of an order is almost always 
preceded by much desultory talk—bargaining, in other 
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Sell Scientifically 
Built Screws 


Buyers have learned that our special heat 
treatment plus the Ferry Patented Process 
insures a screw that meets the most exacting 
tests. 


The micrometer accuracy with which 
Ferry screw machine products are finished 
insures uniformity with perfect wrench fit— 


That is why they hold such an enviable po- 
sition in the Cap and Set Screw field for de- 
pendable service year after year— 


Packed conveniently for the trade in small 
cartons with im mediate delivery in any 
quantity. 


The Ferry Cap & Set Screw Co., Cleveland, Ohio 
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words 
posed to be finally crystallized in the written paper. 

The plan now discussed would change all this by 
allowing any party to a business deal to introduce all 
the testimony he had as to the talk, salesman’s 
representations, etc., that went on before the contract 
or order was actually signed. In literally thousands 
of cases if a man who signed an order without care- 
fully reading it—having been led to believe by some- 
body’s representation that it was wholly different from 
what it was—had been allowed to tell in court just 
what those representations were, the jury undoubt- 
edly would have given him a verdict. As he was not 
allowed to tell what the representations were, a verdict 
was rendered against him as soon as he had admitted 
signing the papers. 

The second proposed change is more a change in 
business practice than in the law. Every reader hereof 
knows that contracts and order blanks which he is 
asked to sign very often contain a lot of small type 
provisions which are usually the weasel provisions 
the conditions deliberately put in to give loopholes to 
the man who drew the contract. The people who put 
in these small type provisions do so knowing that they 
won't be read. Few do read them, but they are bound 
by them nevertheless. 

The new plan is to compel everybody who draws up 
a contract for the sale of any sort of personal property 
to print all the matter in ten point type, which is two 
sizes larger than the ordinary body type of a news- 
paper. Special weasel paragraphs would be printed in 
even larger type than ten point. 

The plan is to frame an act and have it introduced 
into the legislatures of all the states and in congress. 
Probably nobody would oppose it, as there is no very 
tangible ground for doing so. The act has already 
been passed by one state, Virginia. It went 
there January 1. 


into effect 
~+er> 


PROVIDES FOR RUSH ORDERS 


E. D. Morton & Co. Furnishes Customers with Special Order 
Blanks—Has Auto Truck Ready for Quick Deliveries 

Prompt and efficient service, with particular stress 
laid on the value of handling rush orders with all 
possible dispatch, is one of the chief aims of E. D. 
Morton & Co., Louisville, Ky., distributors of mill and 
factory supplies and machine shop and garage equip- 
ment; and strict adherence to this policy has been one 
of the principal factors in building the business of the 
company to its present size. 

With a view to giving customers and prospective 
customers every facility for sending in rush orders 
without waste of time or effort, the Morton company 
provides them with special rush order blanks, to be 
used in case there is necessity for an order being 
filled immediately. When the order blanks are sent 
out, they are stamped with the order number. The 
blank contains spaces for inserting the name of the 
firm sending in the order, the date, postoffice address, 
state, county, shipping point, the nature of shipment— 
whether by freight, express, or parcel post—and the 
route by which goods are to be shipped, if the buyer 
desires to make that designation. It has also labeled 
columns for the catalog page number of the article, 
the quantity, the name of the article and the price. A 
few lines are filled in with the names of various kinds 
of belting which might be needed in a hurry. A sec 
tion of the order blank is also designated where a 


but the real intentions of the parties are sup- check is to be made in case the order is the first to 


be sent in by the buyer house. 

For handling rush orders in or near Louisville, the 
Morton company has a special automobile truck. 
Except when making a rush delivery, the truck 1s kept 
at the Morton store, ready for quick service. 


tor 


PAY DETERMINED BY PROFITS 


Salesmen of Hide, Leather & Belting Co., Indianapolis, Remuner- 

ated on Profit-Sharing Bonus Basis 

Salesmen of the Hide, Leather & 

Indianapolis, are paid entirely 
bonus basis. Under the salesmen’s compensation plan 
of the company, salesmen are allowed drawing 
accounts and traveling expenses. At the end of each 
year, after the amount allowed on the drawing 
account, traveling expenses and a proportionate share 
of general overhead have been deducted, the net profit 


Belting Co., 
on a_ profit-sharing 

















PRESIDENT A. G. SNIDER 


is divided, seventy-five per cent going to the house and 
twenty-tive per cent to the salesman. 

According to officials of the company, the profit- 
sharing bonus plan has proved highly successful since 
its adoption a few years ago. They state it puts sales 
men “on their own,” so to speak, and adds a personal 
interest to their work, which spurs them to extraor 
dinary efforts, for their compensation is based entirely 
on the profits they bring to the house. 

The company has fifteen salesmen. lourteen 
handle all lines manufactured and distributed by the 
house. One of the salesmen, FE. L.. Housh, formerly 
production manager for the Nordyke & Marmon Co., 
is a specialist on small tools, drills, taps and dies and 
ball bearings, and pushes sales of these lines through 
out the company’s territory, which the 
Central States. 

A branch store was recently opened by the company 
at 115 Upper 4th street, Evansville, Ind. The branch 
occupies one floor and the basement of a building. 

The company deals in mill, engineers’ and auto- 
motive supplies, mechanical rubber goods, etc., and 
manufactures leather belting and leather accessories 
for automobiles. A. G. Snider is president and treas 
urer, A. E. Snider, vice-president, and A. H. Olds, 
secretary and buyer. 
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Globe Angle, Cross 
and Check Valves 
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LUNKENHEIMER 


Maximum service with a negligible cost for upkeep is the performance 
record of Lunkenheimer Iron Body Valves, and has lead to their adoption 
as “standard equipment” in leading industrial plants. 


The Lunkenheimer line, because of its high quality and broad scope of 
sizes and types, enables the distributor to supply the trade advantageously 
and with the assurance of satisfactory service to the customer. 


Lunkenheimer Advertising directs the user to you. The Lunkenheimer 
Sales Policy is to protect and co-operate with you. Are you prepared 
to supply the needs of the trade in your locality? 


Specialize on Lunkenheimer Products 


THE LUNKENHEIMER ¢e: 


——e“QUALITY."=— 
Largest Manufacturers of 
High Grade Engineering Specialties 
in the World 
lly CINCINNATI notes 


Export Dept., 129-135 Lafayette St., New York 13-8-3¢ 
3-56-90 


UNKENHEIMER 
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Paint Is Good Line for Mill Supply Jobbers 


Numerous Dealers Handling It Find Good Field for Sales in Mill, 
Factory and Marine Trade—Various Kinds of Paint Sold by Jobbers 


The growing tendency of mill supply houses 
throughout the country to branch out and add varied 
lines of goods to the regular run of mill supplies is 
constantly becoming more evident. This tendency on 
the part of mill supply dealers has developed as the 
fact has become recognized that there are many 
articles which go hand in hand with mill supplies, and 
-which can be handled by dealers with profit to them 
and benefit to their customers. 

It is a well known fact that the buyer who is satis- 
fied with goods and service he receives from a house 
of which his company is a customer will ordinarily 
be pleased if he can procure a wide variety of articles 
he needs from that house. The fewer accounts a factory 
has to deal with in order to secure the equipment it 
needs, the better satisfied are the buyers. 

The survey of the machine tool field, conducted by 
MILL Suppvies a few months ago, showed a large num- 
ber of mill supply houses are handling machine tools 
successfully, and that other houses are planning to 
take on the line. Mill supply dealers who have handled 
machine tools for some time declare that the mill 
supply man is a logical distributor of machine tools, 
and several machine tool manufacturers have 
expressed themselves similarly. Numerous mill sup- 
ply houses have created machine tool departments, 
and machine tool salesmen are in many _ cases 
specialists. 

There is also a constantly growing sentiment on 
the part of mill supply distributors in favor of 
handling such lines as paints, automobile accessories, 
tires, electrical equipment and garden hose. Firms 
which have taken on these lines are enthusiastic over 
the results. 

Numerous mill supply dealers handle paints, var- 
nishes and oils, and it is likely that more and more 
will take on lines of these products as the tendency 


to expand grows stronger among the distributors. 

That there is a demand for paint among customers 
of mill supply houses goes almost without saying. 
There is wide use of mill white, smoke stack, machin- 
ery and other kinds of paints in mills and factories, 
and there is undoubtedly an excellent field for sales 
of these and other paints by mill supply distributors. 

Notable among mill supply houses dealing exten- 
sively in paints is the Great Lakes Supply Co., 
Chicago. Situated in the Calumet river district, where 
there is a heavy mill and shipping trade, this company 
sells large quantities of various kinds of paints. 
According to M. E. Cain, sales manager, the com- 
pany makes heavy sales of mill white, smoke stack, 
elevator and other kinds of paints among mills and 
garages, and among the marine buyers, deck, water 
line, cabin and spar paints. 

Another Chicago firm which deals extensively in 
paints is the H. Channon Co. This company has a 
department for paints, varnishes, etc., and, according 
to C. D. Viehoff, sales manager, there is a good 
demand among its trade for machinery, smoke stack 
and other kinds of paints. 

The Frick & Lindsay Company, Pittsburgh; The 
Cameron & Barkley Company, Charleston, S. C., and 
Tampa, Fla.; the Pittsburgh Gage and Supply Co., 
Pittsburgh, and Geo. B. Carpenter & Co., Chicago, are 
among the larger houses of the country dealing 
extensively in paints and oils. 

As pointed out by a representative of a mill supply 
house dealing extensively in paints, the mill man when 
putting in new pulleys, shafting, belting and other 
transmission and mill supply equipment, often desires 
to “clean house,” so to speak, by re-painting the 
interior of his factory. If the mill supply house that 
has sold him his equipment is also in a position to 
furnish him with mill white, so much the better. 


or 


Organizing the Storeroom 


Capable Storekeeper and Card Records Improve Efficiency 


Value of the perpetual inventory as a means of 
keeping accurate check on goods in stock is recognized 
by many mill supply distributors, and numerous inter- 
esting stock card record systems have been instituted 
in jobbing houses. Distributors who have adopted 
perpetual inventory plans and have given them 
thorough tryouts are convinced of the feasibility of 
the idea and are elated over the success attending the 
operation of their systems. 

Among the well knawn houses in the supply trade 
which have adopted perpetual inventory systems 
during the last few months are the W. J. Baird 
Machinery Co., of Detroit, and the Northern Machin- 
ery Co. and the F. E. Satterlee Co. of Minneapolis. 
The plans followed by these three houses are prac- 
tically identical. Each item carried in stock is listed 
on a separate card, and every addition to the stock or 
sale therefrom is recorded immediately, with the result 


that information as to stock on hand is instantly 
available. 

The perpetual inventory is not only a means of 
keeping officials and employes of a house informed as 
to whether certain goods are on hand and in what 
quantities, so that customers’ inquiries may be 
answered immediately, but makes the task of buyers 
simple, and prevents overstocking or understocking. 
When the card records show that certain goods are 
not being sold quickly, the company may institute a 
special campaign to sell them. The perpetual inventory 
also restricts the danger of loss from stealing. 

While the use of card stock records for maintaining 
perpetual inventories is steadily becoming more pop- 
ular, the number of houses which have adopted 
systems for keeping constant records within the store- 
house itself is comparatively few. Various bin label 
svstems are in operation, however, and by means of 
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ENGINEERING DIRECTORY 


Twenty-eighth Annual Edition—Two Sections 


Indispensable to Manufacturers and Distributors 


NOW READY FOR DELIVERY 





For Manufacturers: 


The Sellers’ Guide Section for 1921 
will contain the following lists—com- 
prehensive and accurate, and in daily 
use by thousands of manufacturers. It 
is in convenient pocket size, 4x6™% 
inches, leather bound, and contains the 
following lists: 


Jobbers and Dealers in Mill, Steam, Mine, Heating, 
Contractors’ and Kindred Lines of Supplies, Tools 
and Machinery in the United States, classified by 
States and Cities, naming kinds of goods handled, giv- 
ing names of officers, buyers, etc. 

Jobbers of Plumbing and Heating Supplies in the 
United States. Classified by States and Cities, giving 
names of officers, buyers, territory covered and other 
detailed information. 

Jobbers and Dealers in Mill, Steam, Plumbing, 
Heating and Lighting Supplies and Machinery in Can- 
ada, classified by Provinces and Cities, specifying 
kinds of goods handled. 

Manufacturers’ Agents representing Manufacturers 
of Mill, Steam, Mine, Plumbing and Heating Supplies, 
etc., in the United States. 

Wholesale Dealers in Hardware in the United States 
and Canada. 

Dealers in Plumbing Sundries and Specialties. 

Dealers in Automobile Supplies and Accessories. 

Dealers in Electrical Supplies. 

Trade Associations. 


For Distributors: 


The Buyers’ Reference Section con- 
tains complete classified lists of manu- 
facturers of Mill, Steam, Mine, Plumb- 
ing, Heating, Lighting and kindred 
lines of Supplies, Heavy Hardware, 
Tools and Machinery. The products of 
9,000 manufacturers, carrying over 50,- 
000 trade or brand names, are classified 
in this section under 4,000 headings. It 
is handsomely bound in cloth. Size 734x 
1034 inches. Thousands of buyers have 
stated that it is practically indispens- 
able to them. 


There will also be found a complete 
Alphabetical List of Manufacturers of 
Mill, Steam, Mine, Plumbing, Heating, 
Lighting and Allied Lines of Supplies. 
Tools and Machinery in the United States 
giving street addresses and branch offices, 
and specifying kinds of goods produced. 


Our jobber and dealer lists are the most complete and accurate records in this country. 

Manufacturers of mill, steam and mine supplies, machinery and tools, plumbing and 
heating supplies, hardware and auto supplies, who cover the trade by either mail or with 
salesmen, cannot afford to be without these lists. 

All lists have been thoroughly recompiled, and made as nearly complete and perfect 
as possible. We guarantee all lists to the extent of refunding postage on all letters (cor- 
rectly addressed) returned by the United States Post Office as undeliverable. 

You could not buy a single one of these lists elsewhere at the price of the Directory. 


Both Sections of the Directory and MILL SUPPLIES, 


the Magazine of Quality, 


for one year, $4.00. 


The Crawford Publishing Co. 


537 South Dearborn Street 


CHICAGO, ILL. 
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these the man who is handling the stock is always in 
possession of information as to the amount of every 
item on hand. . 

A plan submitted by one manufacturer of bin labels 
is based on cards for each item in stock which are kept 
in sheet metal card holders, which are tacked on stock 
bins. After a shipment is received the amount is 
entered in the “In” column, together with the date of 
receipt. When goods are removed, whether on an 
order from shop men or a sale, the notation of the 
amount of the sale and the date is made in the “Out” 
column of the card. Thus the balance on hand can be 
easily obtained at any time. The manufacturer sug- 
gests that an actual count of goods on hand should be 
made perhaps every week, so that the card records 
can be accurately kept. He also suggests that to 
prevent overstocking or understocking the record 
cards should be printed with the words “Maximum” 


and “Minimum.” The storekeeper should watch the 
condition of his stock, note the amount sold or used 
within a certain period, and then fix safe maximum 
and minimum limits within which the stock of each 
particular article should be kept. These amounts 
should be entered on the different stock record cards. 
A low-limit mark should be placed on each article, so 
the storekeeper and purchasing agent can be warned. 

The Marshall-Wells Company, Duluth, keeps a 
fairly accurate count of pipe on hand by numbers 
placed at different heights on the wall behind the sec- 
tions which pipe is kept. 

“The storeroom when scientifically organized and 
managed becomes one of the most valuable from a 
profit-making standpoint, but Without the proper 
organization and management it may degenerate into 
one of the most useless,” writes the aforementioned 
manufacturer of bin labels. 


Workers’ Opinions Secured 


Dodge Contest Brings Interesting Views on I elfare IVork 


One of the most difficult problems confronting the 
personnel director of a large industrial establishment 
is to obtain the employe’s opinion of the company for 
which he works and of welfare work done for him by 
that company. : 

Dr. W. A. Moore, manager of industrials relations 
of the Dodge Manufacturing Co., Mishawaka, Ind., 
faced this problem. Six questions were paramount in 

















THE CONTEST WINNER 


his mind: What is the Dodge spirit? Why do so 
many workers remain so long with the company? 
How can the Dodge spirit be instilled in new men? 
How does an old employe feel about the: company? 
What are the impressions of a new man? How can 
the company attract the kind of man who will “stick” ? 
With the end in view of obtaining satisfactory answers 
to these questions, a paper writing contest for em- 
ployes was inaugurated in the Dodge News, the company 
house organ. 

All employes were eligible to compete for the three 
prizes offered—$25, $10 and $5. Names were not 
signed to papers, but the name, department and clock 
number of each contestant was attached to his con- 


tribution. The judges were Dr. Moore, the office 
manager, superintendent of a shop department, man- 
ager of branch offices, editor and assistant editor of 
the Dodge News and editor of The Dodge Idea. Each 
judge read all letters turned in, selected the three he 
believed best, and enclosed names of writers chosen by 
him in a sealed envelope. 

First prize was awarded to a worker in the steel 
shop, who gave the impressions of a new employe. 
He had previously been a “boomer” and industrial 
drifter, but had decided to remain with the Dodge com 
pany. This man wrote, among other things, that he 
liked the commissary, where groceries and clothing 
are sold to employes at cost, that he enjoyed the bene- 
fits of the company relief association, had saved money 
through the thrift club, and particularly enjoyed the 
advantages of the employes’ club, cafeteria and Dodge 
Vews. He was grateful for the treatment accorded him 
by his superiors, and enjoyed the spirit of good fellow- 
ship and co-operation existing between all units of the 
organization. 

The second prize went to an office employe who 
suggested how the company could attract men who 
would “stick.” His suggestions were excellent, and 
the industrial relations manager secured many worth 
while ideas from his paper. A member of the order 
department, who had been with the organization for 
over twenty years, was the winner of the third prize. 
He wrote on why so many remain so long with the 
Dodge company. His contribution, which was in 
rhyme, was interesting and valuable. 

Papers of the winners of the contest and those who 
received honorable mention are being run in the Dodge 
Vews and are read with interest by employes. The con- 
test drew a large number of contestants, papers being 
received not only from the main office and plant, but 
from branches of the company throughout the country 

The contest was beneficial in every way. The com- 
pany secured opinions of workers on matters which 
had been studied for some time. Opinions were open 
and frank in every case. The company also obtained 
valuable hints and ideas, which, representatives state, 
will eventually cause some changes in its welfare and 
personnel work. 














Worth a 
Salesman's 
Full Time 


Economy Wheels sell to a// the 
metal trades, to rubber plants 
and tire shops, and to a limitless 
list of manufacturing plants, including 
automobile, electric appliance, sheet 
metal specialty and other factories 
which buy in larger quantities. 
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Osborn Economy Wire Wheels 
sell to so many lines of industry, 
bulk into such a worth-while vol- 
ume and bring such a steady flow 
of repeat business that a salesman 
from your office, by specializing 
on this one article, can easily pay 
you a good profit and earn him- 
self an income of good propor- 
tions as well. Our own sales-ex- 
perience plus the service of our 
Engineering Laboratory are at 
such a man’s disposal. 
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Timely Tips from the Direct Advertising Field 


Catalogs and Booklets of General Interest to Distributors 
and Manufacturers—A Fine Chance to Add to Your Collection 


Haynes Selling Company, Philadelphia, heating 
specialists, has issued a 16-page catalog containing 
concrete descriptions of the use of Haynes and Hoff- 
man radiator valves and vapor and vacuum heating 
specialties. The booklet is illustrated and printed in 
two colors. It is 7% by 10 inches in dimensions. 

Sherwood Manufacturing Company, Buffalo, has 
issued Catalog No. 18 on engine and boiler room spe- 
cialties manufactured by the company. The catalog 
is 43g by 63¢ inches in dimensions and contains 140 
pages. It contains price and specification tables and 
descriptive matter. The catalog is neatly arranged, 
attractively bound and completely illustrated. 

Cowan Truck Company, Holyoke, Mass., manufac- 
turers of industrial trucks, tractors and locomotives, 
is out with a new edition of “The Transveyor Picture 
300k,” which contains seventy views showing how the 
Cowan transveyor is used in various industries, and 
reading matter describing the construction of Type “G” 
all-steel transveyor, which is illustrated. The booklet is 
32 pages in length and 8% by 11 inches in dimensions. 

J. H. Williams & Co., Brooklyn, Buffalo and Chi- 
cago, are out with a new specification and price list 
on drop-forged wrenches. The booklet is illustrated 
throughout. It is 35¢ by 6% inches, contains thirty- 
two pages and has a novel cover design. 

Wright Manufacturing Company, Lisbon, Ohio, has 
issued Hoist Catalog No. 10 on steel hoists, trolley 
hoists, screw hoists, differential chain blocks, steel 
trolleys and hand cranes manufactured by the com- 
pany. It contains price lists, interesting specification 
tables and descriptive reading matter. The booklet is 
completely illustrated with drawings, is 6144 by 9% 
inches and contains forty-seven pages. The booklet 
is printed in two colors and the page border design is 
attractive. The cover, which is embossed, is novel and 
attractive. 

Goodsell Specialty Co., (Not Inc.,) Chicago, is out 
with a small circular on “Mikamet” metallic packing 
manufactured by the company. The circular cites the 
advantages of “Mikamet Plastic” and “Mikamet 


Twist” packing and contains directions for applying 


the packings. 

Metal Saw and Machine Company, Inc., Springfield, 
Mass., manufacturers of metal cutting machines and 
metal cutting band saws, has issued a booklet on 
Napier band saws for metal cutting. The booklet con- 
tains specifications, prices and descriptive matter and 
a list of the larger users of the saws. 

Excelso Specialty Works, Buffalo, has issued a 
small, illustrated circular on the new rotary hack saw 
tool manufactured by the company for cutting proper 
size holes through metal, in which to start pipe taps 
The circular is 34 by 6 inches. The company has also 
issued a folder on the Excelso water heater. The 
folder contains excellent diagrams showing installa 
tions, uses and advantages of the heaters, also descrip- 
tive reading matter, prices and specifications. It is 
3 by 534 inches in dimensions when folded. 

“A Saving for Every User of Belting” is the title 
ot an interesting catalog recently issued by Stanley 


Belting Corporation, Chicago. The booklet contains 


interesting reading matter and specifications, letters 
from users and distributors of Stanley belting, and a 
partial list of users, classified according to industries. 
It is well illustrated with photographs. The catalog 
contains 16 pages and is 5 by 73% inches in dimensions. 

Montgomery-Stewart Corporation, Philadelphia, 
manufacturers of “Monart” engine packing and 
specialties, has a 12-page, copyrighted price list form, 
but the system used in filling in price charges is not 
stated. The booklet is printed in two colors and is 
434 by 8% inches in dimensions. 

The Hanson Clutch & Machinery Co., Tiffin, Ohio, 
engineers, founders and machinists, is out with Gen- 
eral Catalog C-3. This booklet, which has a detachable 
cover, consists of 80 pages and is 6 by 9% inches. It 
contains complete and convenient price and specitica- 
tion tables on various products of the company. The 
first section of the booklet is given over to friction 
clutches and accessories and friction clutch pulleys, 
the second section to countershafts and countershaft 
pulleys, the third to machine clutches, and the last to 
gas engine clutches and clutch pulleys. The catalog 
has interesting descriptive and instructive reading 
matter, and is well illustrated by photographs and 
drawings. 

Catalog No. 257, recently issued by The Jeffrey 

Manufacturing Co., Columbus, Ohio, is a handsome 
booklet, replete with photographs, drawings and 
specification tables. This booklet, which is devoted 
to Jeffrey standardized scraper conveyors, features 
single and double strand designed to 
handle loose products in manufacturing and mining 
industries, power plants, retail coal yards, canning 
plants, sugar mills and other industries. Instructions, 
specifications and dimensions in the catalog are handy 
for the use of engineers. The booklet has an attractive 
cover and is printed in two colors. It contains 84 
pages, and is 8% by 11 inches. 
Pulley and Shafting Co., Chicago, 
manufacturers of power transmitting appliances and 
ball bearing specialties, is out with an interesting 
folder on “The Chicago Line” ball bearing specialties. 
The folder is 10 by 4% inches when folded, and 10 by 
1214 inches when open. It is printed in two colors, is 
well illustrated and contains interesting descriptive 
reading matter. A return post card for queries is 
attached for the convenience of prospective buyers. 

Nicholson File Co., Providence, R. I., recently local 
ized its advertising in an attractive and effective way. 
The company has issued a calendar featuring Cleve- 
land as an industrial city, and setting forth the popu- 
larity of Nicholson files in that city. The calendar, 
which is a replica of the ad appearing in this month’s 
issue of MILL Suppiies, contains an illustration of the 
heart of Cleveland’s business district. Copies have 
been sent to an extensive Cleveland list with letters 
calling attention to the fact that it is a replica of the 
ad appearing in the March issue of Mi_i Supp cies. 
The calendar dates from March, 1921, to February, 
1922, inclusive. It is 11 by 20 inches in dimensions. 

The Skinner Chuck Co., New Britain, Conn., manu- 
fecturers of chucks, has just issued an interesting and 
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A “Front-Door’” 


Belting Service 


That Gets You Somewhere 


To be of greater service to 
users of belting and to put com- 
plete belting stocks within their 
easy reach, this company has 
arranged to have its products 
marketed by dealers throughout 
the United States. 


There is a dealer near you— 
probably the nearest mill supply 
or hardware man. He carries 
complete stocks for your con- 
venience and is always glad to 
talk over your belting problems 


with you and to give his help. 
You get sincere, man-to-man 
service from him and get it im- 
mediately. 


And on every belt you buy 
from him, you get a double guar- 
antee—his and ours. 


Book 10 shows what he car- 
ries and contains general belting 
information of value and interest. 
A copy will be gladly sent on 
request. 











428-430 Broadway, 
New York City. 


NEW YORK LEATHER BELTING CO. 


34 So. Jefferson St., 
Chicago, Ill. 
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“Chucks and Their Uses.” 
is to offer the machinery 


instructive booklet entitled, 
The object of the booklet 
buyer, salesman, student, apprentice and mechanic a 
compact, easily understandable, authoritative fund of 
information on standard types of chucks and _ their 
uses. The booklet begins with a history of chucks and 


the story of their development. Then are taken up in 
detail various types of chucks and their uses, each type 
being explained separately. Suggestions are offered 
regarding the care of chucks and the proper method 
oi fitting chucks to lathes. An interesting feature of 
the booklet is a number of succinct “don’ts” of value 
to every practical user of chucks. This booklet is an 
educational factor in the use of chucks and lengthening 
of their service. During the recent period of rapid 
production, too little attention was given to proper 
machinery, and the Skinner company believes 
urge in the direction of careful maintenance 
present somewhat slack times will produce 
many benefits. The booklet is well-arranged and 
iNustrated. It contains 56 pages, and is pocket size, 
being + by 71%4 inches in dimensions. 


care of 
little 
during 


seh 
REWARDS PRODUCE BENEFITS 
Cleveland Chamber of Commerce Committee Reports on Employe 
Incentive Plan Survey—-Interesting Examples 

Methods employed by Cleveland industries to pro 
mote efficiency and increase earning capacity of 
employes through industrial incentive plans are dis 
closed in the report of the committee on labor relations 
of the Cleveland Chamber of Commerce, which has 
spent a year in a survey of the subject. Incentive 
plans are divided into two classes by the committee. 
The first includes individual incentive plans and_ th¢ 
second is divided into profit sharing, limited profit 
sharing, bonus payments and stock sales plans. 

Among the interesting profit sharing plans is that 
of the Cleveland Twist Drill Co., manufacturers of 
twist drills, reamers, etc. After the necessary reserves 
have been laid aside and dividends of 8 per cent paid 
on invested capital out of net profits, the remaining 
profits are divided between stockholders and employ es 
in the ratio of invested capital to the payroll. [very 
one on the pay roll is eligible to participate in the profit 
sharing, provided he is a bona fide employe at the 
time distribution of profits is made, and does not 
receive a share of profit from any other source than 
regular dividends. Under this plan approximately 75 
per cent of the emploves participate in the profit shar- 
ing. Employes of five years’ standing are also allowed 
to purchase participation certificates, which draw 6 
per cent interest, and, in addition, a dividend is paid 
on amounts deposited with the company for a full year 
ata rate equal to the dividend rate on the book value 
of the capital stock above 8 per cent The company 
feels its profit sharing plan has aided in increasing 
efficiency of employes and in stabilizing the working 
feree, and has improved relations between the com 
pany and employes. 

\pproximately 10 per cent of the employes of the 
National Acme Co., manufacturers ef machine tools 
and screw machine products, participate in the stock 
sales plan of the company. The company purchases 
its stock on the open market and sells it to certain 
employes on a partial payment plan. The manage 
ment determines eligibility to participate in the plan. 


In general, older and more valuable employes are 
allowed to participate. The company has found the 
plan holds men who become stockholders, arouses 
their interest in the company’s welfare and secures 
their co-operation. 

Among the good results of the various incentive 
plans used by Cleveland industries, in addition to 
increased efficiency, the committee on labor of «he 
Chamber of Commerce found there has been reduced 
labor turnover, prompt and regular attendance, loyalty, 
interest in work, thrift and self-development. At least 
19 per cent of the 600 employes interviewed during the 
survey benefit from some profit sharing or stock sales 
plan. 


~ 


tee 


Value of Publicity Proved 


A prominent manufacturer of chain hoists recently 
ran advertisements in trade magazines in which no 
mention of location of the company’s plant was made 

a mere innovation of the advertising department, 
to be sure, and of value only in those cases where the 
product is so well known that the location is always 
associated with the product. The object of advertis- 
ing those products with the merits of which the publi 
is acquainted through the medium of judicious pub 
licity, is, of course, to keep the name of the organiza- 
tion before the consuming public. How well this was 
accomplished in the incident cited above was mani- 
fested by the very gratifying way in which orders 
continued to come in, and this in a period when most 
lines were suffering a slight reaction. Strangely 
enough, some readers of the advertisement took the 
trouble to cut it from the paper, and, without signing 
any name, forward it to the manufacturers. They 
thus furnished a fitting testimonial to the value of the 
idea in particular and to that of publicity in general 

tor 
New Activities Discussed 

New activities of the National Machine Tool Build 
ers’ Association were discussed at a recent meeting 
of the executive committee in the offices of the associ 
ation in Cincinnati. Among the more important of 
these subjects is the establishment of a statistical 
department to supply members with information 
regarding market conditions in the machine tool indus 
try. Plans for the next meeting of the association 
were also discussed. General Manager FE. F. DuBrul 
has prepared a chart showing actual experiences of 
60 members of the association during the past year 
The idea will be further developed, as its value as a 
guide to the machine tool industry has been clearly 
demonstrated. 


—<+or 


Display Center in London 


Nearly a thousand leading American manufacturers 
are expected to display their products in the new Bush 
Sales Exhibition, now under construction in London. 
This building will be a duplicate of the Bush Terminal 
Sales Building in New York City, which has simplified 
the task of visiting buyers through the display of 
many American products under one roof. Buyers 
from the continent and elsewhere journey occasionally 
to London in quest of goods, and it is expected the 
international sales building in that city will add 
immeasurably to American prestige in foreign trade. 
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Cleveland 


One of America’s leaders in the building of steel merchant 
vessels, also in the production of wire nails. Second in 
making of hardware. Iron, steel, foundry and machine 
shop products, automobiles, auto trucks and clothing are 
other important manufactures in factories that employ 
nearly 100,000 workers. 


NICHOLSON FILES 


are firmly established in the favor of Cleveland’s great 
army of producers. Metal workers there know them, use 
them, prefer them because of their unvarying quality— 
100% UNIFORMITY—-twelve perfect files in every dozen. 


ICHOLSON FILE Co. 


PROVIDENCE ,R.1.,U.S.A. 
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When writing to Advertisers please mention Mitt Surpciss. 
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PERSONALS. 

J. P. Kelly, formerly assistant treasurer of the Crane Co., 
Chicago, has been elected treasurer. 

G. Rk. Jameson has been appointed production engineer of the 
Graton & Knight Manufacturing Co., Worcester, Mass. 

C. M. Eason has been elected vice-president of the Samson 
Tractor Co., Janesville, Wis. He was formerly vice-president 
of the Hyatt Roller Bearing Co. 

F. C. Seeger has been placed in charge of the offices recently 
opened by the Doehler Die Casting Co., Brooklyn, Chicago and 
Toledo, in the Phelan Building, San Francisco, Calif. 

Frederic Grimmer, formerly superintendent of the 
Hoist & Machine Co., Flushing, L. I., is now general 
of the National Indicator Co., Long Island City, N. Y 

Charles Kessel and George B. Muller have formed a partner 
ship to act as. manufacturers’ agents in the steam and plumbing 
supply line, with offices at 150 Nassau street, New York City 

Charles H. Richards, formerly with the Remington Arms Co., 
Inc., has been appointed general manager of the Warren F 
Fraser Co., Westboro, Mass., manufacturer of universal and 
plain grinders. 

William A. Kimball, for the past fourteen years purchasing 
agent of the New Departure Manufacturing Co., Bristol, Conn., 
has recently been appointed general superintendent of the Bristol 
plants of the company. 

S. M. Hershey, formerly district manager in Philadelphia for 
the Heald Machine Co., Worcester, Mass., has been appointed 
engineer of the Precision Grinding Wheel Co., Holmes 
Philadelphia, Pa. 

S. L. Warren, vice-president and general manager of Thx 
National Tire & Rubber Co., of East Palestine, Ohio, resigned, 
February 1, to accept a position with the Robinson Clay 
Products Co., of Akron, Ohio 

Charles M. Weinberg who 
Sales & Engineering Co. for 
connection to become associated 
& Supply Co., Inc., Seattle, Wash 

Frank H. Willard, vice-president and general manager of thi 
Graton & Knight Manufacturing Co., Worcester, Mass., has heer 
appointed chairman of the transportation 
Worcester Chamber of Commerce. 


Columbia 
managel 


sak s 


bure, 


effective 


with the Dodge 
vears, recently severed his 
Standard Machinery 


Was associated 
man\ 


with the 


committee of the 


James R. Lowe has been appointed general sales manager o 
the Harrisburg Foundry & Machine Works, with headquarters a 
Harrisburg, Pa. Mr. Lewe was formerly sales engineer for th 
Midwest Engine Co., Anderson, Ind 

Clifford F. Messinger, general sales manager of the Chain Bel 
Co., Milwaukee, Wis., was elected president for the coming year 
at the annual election of officers of the Conerete Mixer Associa 
tion of the United States, held in Chicago recently 


Rich ird Robe ris, who has been employed in an ecngemececrins and 
exccutive capacity of Guygenheim Brothers, and their allied 
interests, has resigned to accept a position as sales engineer with 
the Wayne Oil Tank & Pump Co., at its New York office 

John M. Perkins, manager of the Kewanee, Il, works of the 
Walworth Manufacturing Co., Boston, Mass., has 
position. Mr. Perkins was former works manager of the Spring 
field, Mass., plant of the Gilbert & Barker Manufacturing Co 
Mc \voy, for the Past f¢ Ww vears with the New York 
office of the Detroit Brass & Malleable Works, Detroit, Mich., 
is now with J. L. Stulsaft, New York City, Eastern representa 
tives of the Kalamazoo Sanitary Manufacturing Co., 


Mich. 


(,corec q 


resigned his 
John Wk 


Kalamazoo, 


Blanton, who for the past four years has been con 
nected with the engineering sales department of the Chain Belt 
Co., Milwaukee. Wis., has been made New York district man 
with headquarters at the ‘ Church 
New York City. 


acer, company s offices at 50 


street. 





Eissler has been appointed assistant to the vice president 
of the Chicago Pneumatic Tool. Co., with headquarters in the 
company’s office building at 6 East Forty-fourth street, New York 
City. W. C. Straub, formerly New Orleans district manager, 
has been placed in charge of the Pittsburgh office, succeeding 
Mr. Eissler. 

George H. Anderson, advertising manager of the Advance 
Pump & Compressor Co., Battle Creek, Mich., has resigned to 
accept the position of manager of the pump department of the 
Clark Engine & Boiler Co., Kalamazoo, Mich. Mr. Anderson 
will be in charge of the Clark company’s new heating and venti- 
lating pump department. 

J. H. Garrison, who has heen connected with the Diamond 
Rkubber Co., Akron, Ohio, for the past seven years in charge 
oi its Southern territory, has resigned to accept a very attractive 
proposition with the Jewell Belting Co., Hartford, Conn. Mr. 
Garrison, it is understood, will continue to call on the mill supply 
trade in the South in his new connection 

The Steel Age Manufacturing & Supply Co., Inc., jobbers of 
null and factory supplies, Battle Creek, Mich., have secured the 
rf Mark V. Russell, formerly purchasing agent of the 
\rmour Grain Co. Mr. Russell will have charge of the com 
pany’s sales department. G. S. Bennett, formerly of the Postum 
(creal Co., has been elected treasurer of the company 


services of 


FACTORY ADDITIONS. 


\dvance Electric Co., St. Mo., 
factory, 50 x 100 feet 

General Laundry, Inc., 
power house, 35 x 45 feet 

\dvance Foundry Co., Dayton, Ohio, is building a new 
dry, 40 x 70 feet, to cost $80,000. 

Bird & Son, East Walpole, Mass., has 
one-story factory, 50 x 100 feet 

Flannery Bolt Co., Pittshurgh, is building a onc 
3 x 160 feet, at Bridgeville, Pa 

Mercedes Gin Co., Mercedes, Texas, is building several exten- 
sions to its plant, to cost $50,000. 

The Public Service Co., Vinita, Okla., is building an extension 

its engine room, to cost $50,000 

Carhon Tool & Die Co., 

huilding an extension to its plant 

Michigan Wire Fenee Co., Adrain, Mich., has started 

erection of an extension, 50 x 60 fect. 

The N. B. Fails Lubricating Co., Prudential 
s building a two-story addition to its plant 

Flint Spring Water Ice Co., Fiint, Mich., has awarded contract 
for the erection of an ice-making plant 

Creamery Package Manufacturing Co., 61 
Chicago, is building a four-story factory 

Marianna Motor Car Co., Marianna, 
rebuilding its service and machine plant 

Fulton Tractor Manufacturing Co., Anderson, Ind., 
a one-story tractor factory, to cost $100,000. 

T. Teachout Co., Cleveland, has awarded 
erection of a three earage, 80 x 128 feet. 

Eastman Kedak Co., Rochester, N. Y., is building a 
hop at its plant at Kodak Park, 362 x 110 x 150 feet. 
Franklin Auto Sales & Detroit, plans to build a 
three-story sales and service station, to cost $150,000 

H. C. Kofoed, Yuma, is building an addition to his 
machine shop to house a new cylinder grinding machine. 

Bird & Son, East Walpole, Mass., has awarded contract for a 
one-story plant addition, 145 x 200 feet, to cost $120,000 

St. Louis Wire & Tron Co., St. Louis, is building a two-story 
addition, 80 x 150 feet. T. A. Tiesler is president 


Louis, is building a one-story 


Brooklyn, N. Y., is erecting a new 
foun- 
awarded contract tor a 


story tactory, 


Fremont, Ohio, recently incorporated, 
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WOTK On 
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Building, 
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DUXBAK 


STEAMPROOF NUTAN 














3-ply strip 1} inches wide, ’ inches thick 
Taken from a 12 inch NUTAN belt 






The Economy Belt 


The greatest economy of DUXBAK NUTAN Leather Belting is 
due to the fact that neither live steam nor dry heat can impair its 
efficiency. 


It also presents another important saving, that of transmitting 
the full rated horsepower as its excellent frictional surface re- 
duces slippage to a minimum. 


Due to its flexibility DUXBAK NUTAN will grip the pulleys 
firmly even when running at the highest speeds. Although ex- 
tremely pliable it does not stretch excessively. 

The Schieren Trade Mark and the Chas. A. Schieren Company 
signature stamped on every ten feet of DUXBAK NUTAN are 
your guarantee of good service. 


It will pay you to investigate the many superior merits of 
DUXBAK NUTAN. 


Guna, New York, N. Y. 
Atlanta, Ga. 
BELTIN Boston, Mass. 


TRADE MARK Chicago, Ill. 


Cleveland, O. 
STEAMPROOF Dallas, Tex. 

Denver, Colo. 

Detroit, Mich. 




















Kansas City, Mo. 
Memphis, Tenn. 
Milwaukee, Wis. 
Minneapolis, Minn. 
Newark, N. J. 
Philadelphia, Pa. 

St. Louis, Mo. 

es = = . Salt Lake City, Utah 
42 Ferry St. New York. N. Y. San Francisco, Cal. 


Seattle, Wash. 






































When writing to Advertisers please mention Mitt Supp.ies. 



































com | 


NULL QUPPILUES 








Central Foundry Co., Marshalltown, Iowa, has completed 
plans for a one-story foundry at Alberrt Lea, Minn., 100 x 200 
feet. 

American Insulator 
contract for the 
Conn. 

New Haven Dairy Co., New Britain, Conn., has awarded con- 
tract for the erection of a one-story addition to its dairy, 50 x 50 
feet. ; 

Canadian National Railway, Montreal, Quebec, has awarded 
contract for a two-story machine shop, 25 x 50 
$35,000. 

Premier Refining Co., Cleveland, Ohio, has awarded contract 
for extensive alterations and improvements to its 
factory. 

Wichita Falls, Ranger & Fort Worth Railroad, Ranger, Texas, 
is building a six-stall roundhouse and turntable. Estimated cost, 
$100,000. 

Luce Sugar Harvesting Machinery Co., Watertown, Wis., is 
building a one-story shop building, 80 x 100 feet, at a cost of 
$75,000. . 

Southern Sierras Power Co., Riverside, Calif., is building a 
new hydroelectric power plant and development work, to cost 
$600,000 

Trumbull Bronze Co., Warren, Ohio, is building a new foun 
dry, 40 x 120 feet, of brick and steel, equipped with four melting 
furnaces. 

Dominion Canners Co., Niagara Falls, Ont., has awarded con- 
tract for the construction of a two-story addition to its plant, 
50 x 80 feet. 

Mcllroy Belting Co., Hammond, Ind., has purchased a plant 
at Kingsville, Ont., and plans to remodel and equip the same for 
its Own use. 

The Washkosh Manufacturing Co., Oshkosh, Wis., plans the 
erection of a one-story plant addition, 60 x 120 feet. J. E. Bolduc 
is president 

Belle Island Boat & Engine Co., 2096 East Jefferson avenue, 
Detroit, is planning for the erection of a new one-story factory, 
960 x 150 feet. 

Roanoke Coco-Cola Bottling Co., Roanoke, Va., has awarded 
contract for the erection of a plant, 70 x 106 feet. G. D. White 
sell is manager. 

Plans have been completed by the Stewart Wire Wheel Co., 
Frankfort, Ind., for the erection of an extensive addition to its 
plant, 60 x 85 feet. 

Kelly Island Lime & Transport Co., Gibsonburg, Ohio, has 
awarded contract for the erection of a one-story Hydrating lime 
plant, 50 x 130 feet. 

The Millville Light & Power Co., Millville, N. J., is building 
an extension to its electric power plant, to cost $500,000. S. J] 
Franklin is engineer. 

Pacific Car & Foundry Co., Portland, Ore., has completed plans 
for the enlargement of its plant. Additions will made 
to the Seattle Works. 

Waldorf Development Saltimore, 
prepared for the erection of a one-story garage, 
Estimated cost, $40,000. 

The E. A. Martin Machinery Co., Joplin, Mo., has completed 
plans for the erection of a one-story building, 50 x 100 feet. 
E. A. Martin is president. 
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two-story tactory at 
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Roberson-Strader Co., Greensboro, N. C., is planning the erec- 
tion of a machine shop at its box factory, to replace the works 
recently destroyed by fire. 

E. Leonard & Sons, London, Ontario, manufacturer of engines 
and boilers, is building a one-story factory, 100 x 190 feet. F. 
Leonard is general manager. 

Rees Blow Pipe Manufacturing Co., 
has completed plans for a one-story 
piant on East Langton street. 

American Steel & Wire Co., Worcester, Mass., is building a 
three-story addition to its electric cable department, 120 x 144 
feet. Estimated cost, $150,000. ; 

Central Automobile Corporation, Fairmont, W. Va., is build- 
ing a two-story service and repair works, 50 x 120 feet, to cost 
$75,000. M. Keenan is manager. 

Standard Handle Co., Macon, Ga., whose plant was recently 
destroyed by fire, will erect a new one-story shop, 60 x 130 
feet. W. A. Roush is president. 

Visible Pump Co., New Haven, Ind., manufacturer of gasoline 
pumping equipment, is building a new plant. A. Z. Polhamus, 
402 Central Building, is president. 

Standard Meter Co., Toronto, Ont., is building a two-story 
addition to its gas and water meter factory, 40 x 60 feet. J. M. 
Cowan, 67 Bond street, is the architect. 


San Francisco, Calif., 
foundry addition to its 


Public Service Commission, 49 Lafayette street, New York 
City, has completed plans for the erection of another unit at 
the Rapid Transit shops, to cost $200,000. 

The Beaver Board Companies, Buffalo, N. Y., manufacture: 
of roofing and gypsum products, has arranged for a note issu 
of $5,000,000 for proposed plant extensions. 

The Atchison, Topeka & Santa Fe Railroad, Los Angeles, 
Calit., has awarded contract for the construction of a one-story 
addition to its machine shop, 102 x 115 feet. 

Plans have been completed by the Twin City Arena Co., 
Kitchener, Ont., for the construction of a one-story artificial 
ice rink and ice plant. Estimated cost, $250,000. 

Harter Manufacturing Co., 522 South Clinton street, Chicago, 
manufacturer of automobile accessories, has awarded contract for 
a one-story factory, 100 x 125 feet, to cost $50,000. 

American Insulated Wire & Cable Co., 954 West 21st street, 
Chicago, is building a one-story plant, 196x200 feet, to be used 
as a copper wire rod mill. Estimated cost, $100,000. 

Edward Valve & Manufacturing €o., East Chicago, Ind., has 
preliminary plans under way for rebuilding its plant recently 
destroyed by fire. P. H. Mars is general manager. 

Vester-Buick Automobile Co., St. Louis, Mo., is building a 
new one-story automobile service and machine works, 100 x 210 
feet, to cost $75,000. F. W. Vesper 1S president. 

The Fales & Jenks Machine Co., Pawtucket, R. 1., has awarded 
contract for the erection of a three-story addittion to its plant, 
30 x 46 feet, for the manufacture of textile machinery. 

3ryan Automobile Co., Cleveland, has completed plans for the 
erection of a three-story garage, 80 x 180 feet. Estimated cost, 
$75,000. P. Matzinger, Caxton Building, is the architect. 

Duesenberg Automobile & Motors Co., 515 Lemcke Building, 
Indianapolis, Ind., has filed plans for its new one-story factory, 
90 x 500 feet, for the manufacture of high-speed motors. 

Hampton Brick Tile Co., Hampton, lowa, is building a new 
plant, to cost $250,000, including machinery. The main building 
will be one-story, 40 x 200 feet. J. C. Powers is secretary 

Contract has been awarded by J. T. Cunningham, 2231 West 
Van Buren street, Chicago, for the erection of a two-story 
addition to its plant, 125 x 125 feet. Estimated cost, $80,000. 

Delaware, Lackawanna & Western Coal Co., Scranton, Pa., is 
buildiing a three-story addition to its electric power plant at 
Hampton, 34 x 74 feet. D. Ross Wynn, Philipsburg, is treasurer 

Jackson & Grow Machinery Co., Morgantown, W. Va., has 
awarded contract to Cole Brothers Construction Co., for a one 
story addition, 60 x 80 feet, to replace the one recently destroyed 
by fire. 

C. F. Finnegan, Granton, Wis., has completed plans for a one- 
story brick and concrete machine and repair shop, 50 x 80 feet 
The work is in charge of Gustave Krasin & Brothers, Marshfield, 
Wis. 

Cleveland Abrasive Wheel Co., Cleveland, recently organized 
te manufacture a complete line of emery grinding wheels, has 
established a plant at 2629 East 25th street. J. R. Wild is presi 





dent 
Ocean Floating Safe Co., 4520 West Grand Boulevard, Chi- 
cago, has completed plans for a one and two-story addition, 


132 x 185 feet. H. K 
architect. 

Pennsylvania Wire Glass Co., 
delphia, operating a plant at Dunbar, 
erection of a plant at Lewistown, Pa., 175 x 600 feet. 
cost, $100,000. 

The Board of 
Grafton, N. 
power house and mechanical hiulding, to cost $575,000. A. 
Wylie is superintendent. 

Ohio Crane Co., Bucyrus, Ohio, has awarded contract to the 
Pellefontaine Bridge & Steel Co., for the erection of a shop 
building, 120 x 343 feet. A pattern shop building and office 
structure will also be erected. 

Fort Worth & Denver City Railroad, Fort Worth, Texas, is 
having plans prepared for the erection of a number of exten 
sions to its local shops, including a new power plant, and boiler 
house. Estimated cost, $150,000. 

J. C. Rhodes & Co., New Bedford, Mass., manufacturer of 
metal shoe eyelets and other specialties, has awarded contract 
to the J. W. Bishop Co., Times Building, for a four-story brick 
addition, 5% x 127 feet, to cost $175,000. 

Bethlehem Shipbuilding Corporation, Front street, Elizabeth, 
N. J., is building several additions to its shipbuilding plant, 
comprising the former works of Samuel L. Moore & Sons 
Corporation, to cost in excess of $800,000. 

Pacific Clay Products Co., American Bank Building, Los 
Angeles, Calif., has completed plans for the erection of a new 
plant to manufacture firebrick and other refractories, on a site 
adjoining its works at Los Nietos, Calif. 


Holsman, 175 West Jackson Boulevard, is 


Pennsylvania Building, Phila 
Pa., has plans for the 
Estimated 
Directors, State Home for Feeble-Minded, 
D., is preparing plans for the erection of a new 
E:T 
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Strongest 
Belt Lacing. 
On Earth 


J obbers— Dealers 


Sell Satisfaction and Economy When They Sell ALLIGATOR Steel Belt Lacing 
Go over these features that make “ALLIGATOR” the best belt lacing proposition for 


you and for your trade. 


F veges 


Reg. U. S Pat. Office 
ee! Lamp 


2 " Guards 


rotects — 
from break 
and theft—prop- 
erty from fire. 
An efficient, in- 
expensive secur- 
ity against dan- 
losses and 


‘i ein all 
styles and sizes 
with reflectors 


° ©o. 
distinct economy 
to the purchaser. Write on letterhead 
for information, prices, etc. Not in 
stock in London. 


4633 Lexington Street, Chicago, U. S. A. 


First: National and local advertising in carefully selected general publi- 
cations, trade papers and consumer class publications interests all belt users 
and creates a demand that has been growing for twelve years. 


Second: ALLIGATOR is preferred by Master Mechanics in every industry 
all over the world for its ease and facility of application, long life in operation, 
belt saving characteristics and economical features. The decision of hun- 
dreds of thousands of belting users should influence you to stock it. 

Here are other reasons: 

ALLIGATOR is the most easily and quickly applied of all belt lacings. Only a hammer 
needed and three minutes average time to lace a belt. nyone can put it on. 

Besides this important feature, this beltflacing has proven the strongest and consequent- 
ly the most efficient in every test. 

It outlasts any other type of belt lacing—and saves the belting. See illustration and note 
how the staggered teeth penetrate without i a ee the belt and clinch down flat. Also note 
the sectional steel rocker hinge pin which makes a flexible hinge joint that hugs the pulley, 
is no thicker than the belt, and permits belt to be run on both surfaces. 

In addition the use of ALLIGATOR Steel Felt Lacing is the most economical manner 
of taking up stretch on new belts and of relacing and repairing old ones. Only one end of 
belt need be cut off in shortening; or to lengthen, insert stub of correct length. 

Can be kept handy instockroom or tool box for immediate service thus avoiding any pos- 
sibledelays. Represents big saving and convenience to your customers on any kind of belting. 
A complete service for all thicknesses of power or conveyor belting. A size and type 
for every need. Write on letter head for samples and trade prices. 


FLEXIBLE STEEL LACING CO. 
135 Finsbury Pavement, E. C., London 


When writing to 
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Fairficld Paper Co., Baltimore, Ohio, has awarded contract to 
the H. K. Ferguson Co., Cleveland, for a two-story factory, 
90 x 800 feet, for the manufacture of paper and paper boxes. 
The structure will be of reinforced concrete. 

Federal Steel Fixture Co., 4545 Homer avenue, Chicago, has 
awarded contract for a one-story plant building, 50 x 220 feet. 

Dependable Truck & Tractor Co., East St. Louis, Ill, is build- 
ing a one-story plant addition, 100 x 250 feet. 

Standard Sanitary Manufacturing Co., Pittsburgh, has acquired 
two tracts of land in the vicinity of its plant, as sites for the 
erection of extensions to its plant. The company recently 
increased its capital stock from $12,000,000 to $20,000,000. 

National Lamp Works of the General Electric Co., Nela Park, 
Cleveland, has awarded contract to Hughes & Collins, Indian 
apolis, for the construction of its new two-story plant, 80 x 200 
feet, to be erected at Indianapolis. Estimated cost, $200,000. 

Lord Dry Dock Corporation, 105 West 40th street, New York 
City, is erecting its new drydocks at Woodcliffe, North Bergen, 
XN. J. The company is also building some machine shops, a 
metal-working plant and woodworking shops. Estimated cost, 
$= ,000,000. 

National Tank & Steel Co., East St. Louis, Ill., is building a 
new one-story foundry, to cost $50,000. H. H. Stemler is manager 

\ir Reduction Co., 120 Broadway, New York City, manu 
facturer of acetylene apparatus, has plans made for the erection 
«©* a one and two-story plant at Baltimore, Md., to cost in excess 
ot $500,000 

Hertner Electric Co., Cleveland, Ohio, is building a one-story 
factory and warehouse, 50 x 250 feet. Estimated cost, $100,000. 

C. & A. Potts & Co., Indianapolis, Ind., manufacturer of brick 
and tile working machinery, is building a one-story foundry at 
Estimated cost, $40,000 ffi 

Stevenson Gear & Manufacturing Co., Indianapolis, Ind., manu 
facturer of automobile gears and equipment, has acquired the 
three-story building formerly occupied by the Napco Corporation 
The plant will be remodeled and equipment installed for a branch 
works. W. T. Stevenson is president. 

Oakland Motor Car Co., Pontiac, Mich., has completed plans 
for a four-story and basement addition, 100 x 410 feet, to cost 
$500,000. Plans are also in preparation for a two-story exten 
sion, 60 x 300 feet, to be used for enameling and other operations, 
to cost $200,000. F. W. Warner is president 


NEW FACTORIES. 

Batavia Car Works, Inc., Batavia, N. Y., is building an 
extensive works 

\ new plant is being erected by the Defiance Motor Truck Co., 
Defiance, Ohio, 90 x 200 feet. 

Karmers Co-operative Packing Co., Delphi, Ind., plans to build 
a new packing plant, to cost $500,000 

Kuhlke Baking Co., Akron, Ohio., has completed plans for 
the erection of a new plant, 100 x 125 feet 

\tlas Tractor Co., Adrian, Mich., is erecting a new plant, 
comprising about 15,000 square feet of spac« 

National Supply Co., Pittsburgh, has completed plans for 
two-story and basement building, 105 x 105 feet 

\merican Cold Storage Co., Harrisburg, Pa., is building 
scven-story cold storage plant J. F. Feeser is president 

M. K. Smith Co., Worcester, Mass., woodworkers, plan th« 
erection of a new plant to replace the one recently destroved 
by fire 

New York Auto Top & Supply Co., Newark, N. J., has com 
pleted plans for the erection of a new one-story building, 
63 x 117 feet 

Humble Oil & Refining Co., Goggan Building, Houston, Texas, 
has plans for the erection of a new plant at Ranger, Texas, to 
cast $500,000 

Liegett & Mvers Tobacco Co., New York ( ity, has completed 


plans for the erection of a factory at Danville, Va., to cost 
$200,000 


a 


Leonard Tractor Co., Gary, Ind., has awarded contract for 
the erection of a one story tractor factory, 100 x 140 feet, at 
Griffith, Ind . 

The Kraft-MaclLaren Cheese Co., Ltd., Montreal, Que., is 
building a large cheese factory on Place Royale Estimated 


cost, $200,000 

\ new electric generating plant is being erected by the Lock 
Haven Electric Light & Power Co., Lock Haven, Pa., to cost 
abeut $300,000 

Linde Air Products Co., Pittsburgh, has purchased 45,000 
scuare fect of ground and is reported to have completed plans 
for a modern plant. 

\tlantic City Tire & Rubber Corporation, Atlantic City, N. J., 
has awarded contract for the construction of a one-story tire 
factory, 90 x 168 feet 





Western Canada Pulp & Paper Co., Port Mellon, B. C., is 
building a pulp plant to have a daily capacity of 40 tons. 
H. Helin is manager. 

Allsteel Ridewell Tire & Rubber Co., Dayton, Ohio, has com- 
pleted plans for the erection of a three-story tire factory, 70 x 130 
feet. Estimated cost, $350,000. 

Western Glass Co., Los Angeles, Calif., has purchased a ten- 
acre site at Torrence, Calif., for the erection of a plant to 
manufacture cooking utensils. 

Plans have been completed by the National Oven Co., Beacon, 
N. Y., for two new buildings, each 66 x 200 feet, at Glenham, 
\. Y. John M. Gantvott is president. 

Concrete Specialties Co., Camden, N. J., has purchased a site, 
on which it will erect a plant to be devoted to the manufacture 
of concrete specialties. L. A. Goodwin is president. 

\ new plant is being erected at Carthage, N. Y., by the 
Northern Oil & Fuel Corporation, Watertown, N. Y. Pumping 
machinery and other equipment will be installed. 

3edford Tractor Co., Bedford, tnd., manufacturer of motor- 
driven farm tractors, 1s building a one-story plant, 80 x 100 
feet, to cost $60,000. Edward Farmer is vice-president. 

Property has been acquiesed at St. Louis, Mo., by the Gilbert 
& Barker Co., Springfield, Mass., manufacturer of pumps, tanks 
and oil-storage systems, for the erection of a branch factory. 

Acorn Insulated Wire Co., 75 Richards street, Brooklyn, N. Y., 
has acquired the property of the Davis Oil Co., consisting of 
five buildings, on a site, 146 x 380 feet, for a new plant. 

Rust Engineering Co., 1901 Fifth avenue, Pittsburgh, is pre- 
paring plans for a new refinery to he erected by the Leonard 
O:! Gas Co., Newark, Ohio. J. W. Leonard is president 

The EF. I’. Phillips Electrical Works, Ltd., Montreal, Que., has 
awarded contract for the erection of a copper rod rolling mill, 
to have a capacity of 100 tons. Estimated cost, $175,000 

Republic Boiler & Radiator Co., Baltimore, Md., recently 
organized with a capital stock of $1,000,000, has selected a site 
for its new plant. Enos S. Stockbridge and William Lentz are 
interested. 

Prince Rupert Pulp & Paper Co., Vancouver, B. C., recently 
incorporated with a capital stock of $4,000,000, has completed 
plans for the erection of a pulp and paper plant at Prince 
Rupert, B. C 

Instantaneous Electric Heater Corporation, Buffalo, N. Y., 
recently organized with a capital stock of $500,000, has purchased 
about ten acres of ground on which it will erect several manu- 
facturing buildings 

The Rosoff Engineering Co., 15 Park Row, New York City, 
has completed plans for a new hydroelectric power plant near 
Marathon, N. Y., to cost $5,000,000. It will be erected by a new 
syndicate now being formed 

The Mack Manufacturing Co., Houston, Texas, has plans for 
a new plant at Dallas to manufacture oil well cable tools. The 
plant will include forge and machine shops, assembling building 
and warehouse, at a cost of $1,000,000. 

F. J. Fisher and C. T. Fisher, president and secretary of the 
Fisher Body Co., Detroit, have purchased 22 acres of land at 
Ecorse, where it is proposed to erect a plant. This land was 
purchased for themselves and not for the Fisher Body Co. 

\ new five-story service building is being erected by the 
Standard Steel Car Co., automobile branch, 1920 Broadway, 
New York City, at Long Island City, 154 x 186 feet, including 
an assembling department on the fourth floor, and a machine 
shop for parts manufacture and general repair on the third floor 
Estimated cost, $600,00 

The Palmer-Bee Co., Detroit, Mich., manufacturer of elevating 
and conveying machinery, is having plans prepared for a new 
four-story brick and reinforced concrete factory, to cost $350,000. 

\merican Stamping Co., Battle Creek, Mich., manufacturer of 
stamped metal goods, is huilding a new one and two-story plant, 
100 x 150 feet, to cost in excess of $100,000. J. C. Llewellyn, 38 
South Dearborn street, Chicago, is the architect 


INCREASED CAPITAL. 

Delta Electric Co., Marion, Ind., has increased its capital 
stock from $115,000 to $165,000 

Rutenberg Electric Co., Marion, Ind., has increased tts capital 
steck from $150,000 to $250,000 

Kilby Frog & Switch Co., Birmingham, Ala., has increased its 
capital stock from $150,000 to $300,000. 

Wickwire-Spencer Steel Co., Buffalo, N. Y., has increased its 
capital stock from $7,500,000 to $10,000,000. 

The capital stock of the Eckels-Nye Steel Co., Syracuse, N. Y. 
has been increased from $60,000 to $150,000 




















MULL QUPPILUES 


THE JOHNSON FRICTION CLUTCH 


When Your Customer Asks 
for Johnson Clutches— 








you should be fully informed, so that you can 
give him the full service his trade deserves. It 
is poor business to risk sacrificing his con- 
fidence by “working off” an inferior clutch— 


just because you are not posted on the Johnson 


Double Clutch with Pulleys 
Mounted. 


The reputation of Johnson Clutches is broad and well 
founded—based on twenty years of extensive advertising and 
careful maintainence of quality. Every industry knows John- 
son Clutches for what they are—the highest grade clutch in 
the field. 


When you: customer asks for Johnson Clutches, be ready for 
him. Write today for full literature and dealers’ discount. 


Our Catalog D-R is yours for the asking. Single Clutch Broken Away. 


THE CARLYLE JOHNSON MACHINE CO. Manchester conn 


DUR APU Guarantees Pulling Power and 
Durability on All Kinds of Belts 
A BELT TREATMENT THAT IS ONE 
com “DURAPUL _ eliminated A Fast Seller Wherever Belts are Used 


slip entirely, turned off 
sugar dust and left an en- ° 
TREATMENT tirely clean surface. We al- Put up in Handy Tubes, Cans or Barrels 
owe the elt to run silac e 
= and gained more speed. Cut Jobbers: Write for Our 1921 Sales Plan 
Stops Slip out electricity with one ap- 
plication. Worked equally 


Vo Odor good on leather and Blue- AMERICAN AGRAMID CORPORATION 


P Streak rubber belts. 
Vo Heating H'estern Sugar Refinery FLUSHING, N. . 2 


Vo Gumming 


Vo Rosin 


ARS ES VISES 


The Double Swivel Vise 


Swivels operating independently of each other allows the jaws 
to be moved to any position without removing the work. 
Semi-Steel Castings, Solid Steel-Bar Slide Strengthener 
Before You Purchase Vises Look Over the PARKER Line 


THE CHARLES PARKER COMPANY 


The Product of Master Makers MASTER VISE MAKERS 
MERIDEN CONNECTICUT, U. S. A. 


Read this: 

















When writing to Advertisers please mention MiL> SUPPLIES. _ 
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The capital stock of the R. M. Eddy Foundry Co., Chicago, 
has been increased from $200,000 to $500,000. 

The capital stock of the Crescent Stove Works, 
Ind., has been increased from $100,000 to $200,000. 

Dayton Insulating Die Co., Dayton, Ohio, has been 
to increase its capitalization from $10,000 to $100,000. 

The capital stock of the Dixie Automobile Supply Co., 
ville, Ky., has been increased from $250,000 to $500,000. 

The capital stock of the Monroe Foundry & Furnace Co., 
Monroe, Mich., has been increased from $50,000 to $100,000. 

W. N. Johnson Automobile Sheet Metal Works, Richmond, 
Ind., announces an increase in capital stock from $190,000 to 
$230,000. 

The Louisa Hardware Co., Louisa, Va., manufacturer of hard- 
ware specialties, has increased its capital stock from $25,000 to 
$75,000. 

The capital stock of the Alloy 
street, New York City, has been 
$200,000. 

The capital stock of the Yale & Towne 
Stamford, Conn., has been increased 
$25,000,000. 

The Hydro-Electric Light & 
has been authorized to increase 
to $500,000. 

Duplex Engine Governor Co., 36 Flatbush Avenue Extension, 
Brooklyn, announces an increase in capitalization from $300,000 
to $500,000. 

Porter Electric Co., 
specialties, announces an 
to $100,000. 

The capital stock of the Rudy Furnace Co., Mich., 
has been increased to $650,000 for the purpose of expanding its 
business. 

Hercules Steel Casting Co., 
capital stock from $300,000 to 
is general manager. 

The capital stock of the Measuregraph Co., St. Louis, Mo., 
manufacturer of mechanical appliances, has been increased from 
$1,200,000 to $1,450,000 

The capital stock of the 
manufacturer of mechanical 
$1,500,000 to $2,000,000. 

The Scovill Manufacturing Co., 
facturer of brass goods, has increased its 
$5,000,000 to $25,000,000. 

The Badger Wire & Iron Works, Milwaukee, Wis., has been 
authorized to increase its capital stock from $40,000 to $125,000, 
extensions. 

Manufacturing Co., Bridgeport, Conn., manu 
res, has increased its capital 


Evansville, 
authorized 


Louts- 


154 Nassau 
$100,000 to 


Metal Wire Co., 


increased from 


Manufacturing Co., 
from $5,000,000, to 


Power Co., Connersville, Ind., 
its capital stock from $375,000 


N. Y., manufacturer of electrical 
in capital stock from $20,000 


Utica, 
increase 


Dowagiac, 


increased its 


McIntyre 


Wis., has 
Frank E 


Milwaukee, 
$400,000. 


Conn., 
from 


Hartford, 
increased 


Jewell Belting Co., 
belting, has been 
manu 


from 


Waterbury, Conn., 


capital stock 


to cover recent 

E. W..¢ Carpenter 
facturer of special cutters and 
stock from $50,000 to $150,000. 

The Warner Electric Co., Kalamazoo, Mich., 
electrical apparatus, has been authorized to increase 
ization from $14,000 to $50,000. 

The capital stock of the United States Tractor & Machinery 
Co., Menasha, Wis., has been increased from $500,000 to $800,000. 
G. D. Harris is general manager. 

The Auto Equipment Co., Inc., 
of automobile parts and other 
capital from $51,000 to $100,000. 

The Bradford Tank Co., Shawnee, Okla., manufacturer of 
tanks and oil-well equipment, has been authorized to increase its 
capital stock from $50,000 to $100,000. 

Buckeve Traction Ditcher Co., Findlay, Ohio, has increased 
its capital stock from $300,000 to $1,000,000, and is planning to 
enlarge its plant, and install additional equipment. 

The capital stock of the Consumers’ Tire & Supply Co., 323 
West Trade street, Charlotte, N. C., manufacturer of automobile 
tires, has been increased from $100,000 to $1,000,000. 

The Siebers & Raisch Pattern Works, Inc., Milwaukee, Wis., 
has increased its capital stock from $5,000 to $25,000, to handle 
a larger volume of business. Oscar Siebers is president. 

The E. F. Howell Manufacturing Co., Hackensack, N. J. 
manufacturer of piping, plumbing supplies and fittings, has been 
authorized to increase its capital from $30,000 to $100,000. 

The Steel Age Mz anufacturing & Supply Co., Battle Creek, 
Mich., jobbers of mill and factory supplies, have been authorized 
by the Michigan Securities Commission to increase their capital 
stock to $250,000. 

The capital stock of the Queen City Watch Case Co., Cin 
cinnati, has been increased from $25,000 to $150,000. The com- 
pany is contemplating a change in name to the Gruen National 
Watch Case Co. 


gag 


manufacturer of 
1ts capital- 


Conn., manufacturer 
has increased its 


Hartford, 
equipment, 


Parenti Motors, Inc., Mutual Life Building, Buffalo, announces 

an increase in capital stock from $2,500,000 to $10,000,000. It 
recently completed plans for the erection of a new plant, with 
initial unit to cost $100,000. 
_ The capital stock of the Farmers Barn Equipment Co., 
Stevens Point, Wis., which moved its works from Two Rivers. 
Wis., to Stevens Point, has been increased from $75,000 to 
$125,000. Louis H. Sell is president and general manager. 

The capital stock of the Schlangen Brothers Co., Chicago, 
manufacturer of has been increased from $50,000 
to $100,000. The company recently elected the following officers: 
N. A. Schlangen, president; Carl Schlangen, treasurer, and E. C 
Koos, secretary. 

The B. S. Constant Manufacturing Co., 
manufacturer of elevating and conveying machinery and power 
transmission appliances, has increased its capital stock from 
$30,000 to $200,000. The company is planning to install new 
machinery and equipment 

Garden City Spring Works, Chreago, manufacturer of spring 
wire products, ete. has increased from $75,000 to $3 25,000. 

The capital stock of the Buffalo Co-operative Stove Co., 
Buffalo, N. Y., has been increased from $75,000 to $325,000 
Edward Breitwiser is president. 

The Auto Life Tire Chain Co., Milwaukee, Wis., which 
recently completed the first unit of its new plant at Cedarsburg 
Wis., has increased its capital stock from $25,000 to $125,000 
Ofhcers have been elected as follows: O. F. E. Hoya, president ; 
\. L. Wolff, vice-president; William F. Schad, secretary, and 
F. W. Andree, treasurer. 

New Haven Sherardizing Co., New Haven, Conn., has filed 
notice of increase in capital stock from $100,000 to $150,000. 
The company has: completed plans for extensions to its plant. 

The capital stock of the Whitlock Coil Pipe Co., Hartford, 
Conn., has been increased from $200,000 to $250,000. It manu- 
factures pipe bends. 


brass gC ods, 


Bloomington, Ill., 


coils and 


NEW INCORPORATIONS. 
The N. B. Swank Machinery Co., 
N. B. Swank is treasurer. 
livan, L. O. Bohn and B. 
Blanning Hardware Co., 
Marion Metallic Vault Co., 
Dilsver, J. T. Barger and B. F. Waples. 
Parker Stamp Works, Inc., Hartford, 
Russell, A. K. Smith and H. L. Bitter. 
Superior Spring Co., Springfield, Ohio, 
porators include William H. Blanning. 
American Turret Tool Co., Cleveland, 
include E. M. Little and E. E. McCloud 
Casmor Hardware Co., Pawhuska, Okla., 
Caspari, Rk. J. Morrow and G. F. Hetsel. 
Houston Implement Co., Houston, Texas, 
Wiggins, F. Ray Ross and H. P. Swisher. 
re Hardware & Supply Co., Utica, 
* Friedel, C. A Rockwell and A. A. Voll. 
Fe Hardware Co., Chester, Pa., $50,000. 
\vers, 921 East Fourteenth street, is treasurer. 
Supreme Machine & Tool Co., Cleveland, Ohio, 
Incorporators include S. Stenger and H. W. Spach. 
Taylor Tractor Oil Motors Co., Hammond, Ind., 
C. C, Voreis, C. S. Greene and A. C. Jones. 
Tucker & Day Machinery & Supply Co., Cleveland, 
by D. E. Green, N. A. Anderson and J. H. Kapp. 
Raven Rubber Co., Newark, N. J., $62,750, by 
Joseph H. Dworak and Anshel Freedman. 
Liberty Die & Button Mold Co., New York City, 
D. Weiss, M. Weiss and I. Weidhorn, Lynbrook, L. 
Stackpole Oil Burner Manufacturing Co., Lynn, Mass., 
y Fred F. Fessenden, James Stackpole and Jacob Ogan. 
Perfection Ratchet Wrench Co., Cleveland, $200,000. 
porators: nr. Meyer, J. A. Bommhardt and E. ( 
Potter Manufacturing Co. N. J., $10,000, to manufacture 
specialties. Incorporators include H. Potter and A. Hogan. 
Holden Tractor & Implement Co., Corpus oe Texas, 
$14,000, by H. M. Holden, D. T. Reed and B. Oatman. 
Savannah Machine & Boiler Works, Savannah, Py has been 
incorporated to operate a general foundry and machine shop. 
Romer Axe & Tool Co., — N. Y., $110,000, by D. W 
Lathrop, J. T. Dillon and C. P. Burgess, 534 Central avenue. 
Universal Lamp Co., 329 ean court, Chicago, $150,000, 
by R. H. O’Connor, C. J. O’Connor and William H. Gallagher. 
Nickel Fabricating Co., Philipsburg, Pa., $200,000, to manu- 
facture metal products. D. Ross Wynn, Philipsburg, is treasurer. 


Johnstown, Pa., $100,000 


F. Downey. 

Williamstown, Pa., $25,000. Incor 
Marion, Ohio, $75,000, by C. B 
Conn., $25,000, by A. G 
$25,000, by J. H. Sul- 
$10,000. Incorporators 
$100,000, by B. T 
$20,000, by A. A 
N. Y., $40,000, by 
Clarence E. 
$100,000. 
$150,000, by 
$10,000, 


Red David 


Feingold, 
$100,000, by 


$50,000, 


Incor- 
Knerr. 
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The durability of a building de- 
pends upon its foundation. The 
sturdiness of Bond Hangers is due 
to an extra heavy base that resists 
the strongest belt pull. 
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BOND FOUNDRY & MACHINE CO. 


Manheim, Lancaster Co., Pa. 
ASSOCIATED COMPANIES 


Charles Bond Company, Philadelphia, Pa. 
Christiana Machine Company, Christiana, Pa. 
J. & G. Rich Company, Philadelphia, Pa. 
Bond Engineering Works, Limited, Toronto, Canada 
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A Better Product and a Bigger Profit 


There can be no more attractive line to the Mill Supply House 


than a good bearing metal on account of the continuous demand 
and the quick turnover. 


The better the metal and the bigger the profit, the better the 


proposition. 
PROMET 


The Heat-Treated Bearing Metal 


is guaranteed to give twice the service of genuine babbitt. It is 
sold through mill supply houses at a far more attractive margin 
of profit. 


The House that handles PROMET in your territory will get 
the big share of the bearing metal business. Why not make it 
yours? 


THE AMERICAN CRUCIBLE PRODUCTS COMPANY 
ELYRIA, OHIO 








When writing to Advertisers please mention Mitt Suprprrxs, 




















Grease Pump Manufacturing Co., 1412 South Michigan avenue, 
Chicago, $50,000, by S. L. O’Brien, H. G. Paro and H. E. Griddle. 

Krasberg Piston Ring Co., 536 Lake Shore Drive, Chicago, 
$200,000, by Julius Keller, Herbert Bebb and R. Krasberg 

The Western Fixture Manufacturing Co., 3037 Elston avenue, 
Chicago, $100,000, by Thomas Lissy, Frank Glomski and Edmund 
Kissling. 

Perfection Patents, Syracuse, N. Y., $50,000, to manufacture 
fire extinguishers. Incorporators: KE. L. Fish, D. \W 
\. Knight 

Charleston Machine 
$25,000, by J. E 
| \ Fletcher. 

M. W. Metal 
Hoboken, N. i, 
M. E. Birdkinds 

Dill Foundry Co., Rushville, Ind., 
| 


> 
? 


Sage and 


& Welding Co., 
l‘lesher, ¢ i. 


Charleston, W. Va., 


Smith, H. E. Marquis and 


Trading Co. of America, 126 
$75,000, by O. Blair, E. Harold 


River street, 


Totiler and 
$20,000, to manufacture 


William Dill, H. G 


Iron 
and steel castings. Incorporators: francis 
and G. is Greisser. 

Whiteside Supply & 
$25,000, to manufacture 
include i W. Whiteside 

\tlantic Screen & Wood 
Incorporators: Wallace Everson, 
J. Dewey, Brookline, Mass. 

United States Armorcord 
$50,000, by W. A. 
H. M. Ream, Mansfield, Ohio. 

Henry C. Snowden, Jr., Inc., Media, Pa., $50,000, to manufac 
ture hardware products. Henry ©. Snowden, Jr., 
and Robert Fussell, treasurer. 

The Linga Co., Waukegan, IIL, 
machinery and parts. Incorporators: 
Salmon and Herman F. Repkow. 

Public Safety Corporation, Niversville, N. Y 
nianufacture safety devices. Incorporators: P. T 
\. G. Croll and H. C. Harding. 

United States Road Machinery Co., Terre Haute, Ind., 
to manufacture road machinery. Bert 
N. D. Fisher and John M. Larsh 

Oil Gear Co., Milwaukee, Wis., $500,000, to manufacture 
hydraulic transmission devices. Incorporators: J. A. Dietrich, 
J. A. Wickham and Howard Foulkes 

Gold King Screen Co., Oklahoma City, Okla., $150,000, to 
manufacture wire goods. Incorporators: Willis Gregory, G. \W 
Morris F. Strogoff, 5 Ivanhoe Road. 

The M. & S. Manufacturing Co., Worcester, 
manufacture casting and pumps 
Morris F. Strogoff, 5 Ivanhoe Road. 

Keystone Trailmohile Co., Philadeiphia, has been incorporated 
t» manufacture automobile trailers and parts. Joseph Russhon, 
1954 North Eighth street, is treasurer 

Textile Machine Co,, Jersey City, N. J., 
ture textile machinery and parts. 
Henry Moyer and William K. Kollman. 

Metz & Bowles, Ine., Clinton, IL, $25,000, to 
electrical equipment and metal products 
1. Bowles, Herman Metz and M. R. Metz. 

Marine Hydraulic Oil Service Co., Portland, Me 
to manufacture hydraulic oiling systems. In 
k. L. Johnson and H. I. Hughey, Portland 
John J. Lauppe & Staff, Inc., Boston, Mass., 
machinery. Incorporators: John J. Lauppe, 
William H. C. Pillsburg, Brookline, Mass 

General Boilers Co., Waukegan, I11., $1,500,000, to manufactur 
steam boilers and boiler equipment Incorporators \. H 
Christman, H. M. Reynolds and C. T. Nelson. 

Superior Motor Works, Inc., Titusville, Fla: 
manufacture automobile equipment and parts 
Thomas G. Knight, J. Neff and R. B. Hawley 

American Industrial Furnace Corporation, Boston, 
$90,000, by Alfred Cast. Malden, Mass. Kristian A. Juthe, 
ton, Mass., and John R. Hammer, Winthrop, Mass 

Oxford Brass Foundry, Iie., Philadelphia, has incor 
porated to manufacture brass, bronze and other metal castings. 
Hyman Rubin, 2504 South Second street, is treasurer 

The Air Container Co., Jersey City, N. J.. $250,000, to manu 
facture mechanical tubing. Incorporators: T. M. Cane, Arthur 
(;. Fitzgerald and George G. Tennant, 15 Exchange Plac« 

United Metal Supply Co., 322 Seventh avenue, Newark, N. TJ., 
has been organized to manufacture dies and sheet metal products 
Incorporators include F. W. Laning, 322 Seventh 

Thornton Transformer Co., New York Citv, $50,000, to man- 
ufacture electrical transformer equipment. Incorporators: W 
3rewster, H. C. Smith and G. A. Thornton, 30 Church street. 
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Clifton 
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Engineering Co., 
machinery and 


Products Co., Boston, Mass.. 
Emil J. Johnson and 


$50,000 


frank 


Tube Co, 
Ream and E. 
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is president, 
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$100,000, to 


Tn orporators 


Mass., 
Ne w- 


becn 


avenue 
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Central Electrical & Hardware Co., Newark, N. J., $50,000, 
to manufacture electrical equipment and hardware specialties 
liicorporators include Francis Gonzalez and William C. Daly. 

Atlantic City Tire & Rubber Co., 206 Humphreys Building, 
\tlantic City, N. J., has been incorporated to manufacture auto- 
mobile tires and other rubber products. A. L. Pearce is president. 

Interstate Sheet Metal Co., 511 Mulberry street, Newark, N. J., 
$100,000, to manufacture metal products. Incorporators: Leo 
Silverberg, Daniel Joseph and Fred Langbine, 123 Fabyan Plac 

The Hart-Lawrence Co., Newark, N. J., $100,000, to manufac 
ture machinery and parts. Incorporators: Raymond S. Hart, 
\rthur G. Lawrence and J. Maxwell Coote, Elizabeth, N. ] 

Monarch Stamping Co., Detroit, $25,000, to manufacture metal 
stampings and machine parts. Incorporators: Hugo Stange 
Russell Ek. Anger and Otto H. Anger, 385 Ferdinand avenue. 

Canadian Jl’roduction Teol Co., Lid. Walkerville, Ont., 
$40,000, to machinery and implements Incorpo 
rators: Cheston M. Valentine, Chilton Ellett, and John E. 
Martin. ~ 

Bilt-Rite Equipment Co., Worcester, Mass., $150,000, to manu 
facture machine tools and electrical equipment. Charles J. Jern- 
and Joseph T, Lord, 324 Highland street, 


manufacture 


erg is president 
treasures 

The I-( Co., 3202 West Grand avenue, Chicago 
$40,000, to manufacture mechanical apphances and machinery 
Incorporators: WKenneth T. King, Frank J. Irving and Clinto1 

Corbett. 

Gypsy 


Manufacturing 


Sprayer Manufacturing Co., 
organized to manufacture liquid 
ment. Incorporators include 
hard, Jr 

Durabilt Fly 
$20,000, to manufacture 
Jncorporators: 
IX Lerch. 

Eyver-Hot Heater Co., Detroit, Mich., $50,000, to manufacture 
hot-water heaters and similar products. Delmar 
C. Briggs, Walter H. Fortune and Shuell, 5229 
Cass avenue 


Newark, N. J., has been 
sprayers and spraying equip- 
Harry Unger and John A. Rein- 
Screen & Manufacturing Co., Baltimore, Md., 
screens, sash and metal window strips. 
frederick Huber, Thomas Franklin and Milton 


Incorporators: 


Frank W. 


Zozonian 
incorporated 
plant for the 
is president 

Central Roofing & Skylight Works, Inc., New York City, 
$100,000, to manufacture roofiing, metal skylights and other sheet 
metal products. Incorporators include I. Deitelhaum, 163 West 
17th = street 


Superioi 


Steel Burial Vault Co., Toledo, Ohio, has been 
with a capital stock of $100,000, and will erect a 


manufacture of steel burial vaults. L. O. Brown 


Welding & Repair Co., Irvington, N. J., 
operate a machine construction and re pair works. 
Carl Fix, 48 Wall street; 
1 Darcy street. 

Wizard Separator Co., 403 
$100,000. to 
machinery 


$50,000, to 
Incorporators : 
Paul Schilling and Louis Bachstaetter, 


Vickers 
grinding, 
Rol« rt B 


Building, 
crushing 
Jones, 


Baltimore, Md., 
and pulverizing 
Andre W | Kriel 


manufacturing 
Incorporators: 
John D. Fields 
National Supply & Service Co., Newark, N. J., $50,000, to 
nanufacture hardware and other metal products. Incorporators 
Conkling, Clayton Richardson and Arthur H. Wolfe, 


street 


and 


Roscoe TP. 
156 Market 


Boise-Ford ¢ orporation, $100,000, to manufacture 
equipment. 
Ford and 


\rden, Del., 
and 1 


\rden, Clarence W 


refrigerating machinery 
rators \dolph Boise, 
Ford, Newark, Del 

Motor Rim & Wheel Manufacturing Co., 2010 South Wabash 
avenue, Chicago, $150,000, to manufacture metal rims and wheels 
for automobiles. Incorporators: Edward Moran, Edgar C 
Wells and C. A. Cartain. 

\stronomical Clock Manufacturing Co. 1910  Wahansia 
avenue, Chicago, $150,000, to manufacture special clock mechan 
sms and Incorporators: H. S. Rademacher. 
.. FE Zak 
Manufacturing Co., Reading, Pa., $50,000, to manu 
facture brass, bronze and other metal products 
Henry T. Shick and John A. Witman, 
Barker, West Collingswood, N ] 

Howlett Construction Co., Sohrheck Building 
$46,000, to manufacture machinery and elevators. Incorporators: 
S. M. Howlett, Stoughton, Wis. Lawrence Rovs, Moline, and 
Wilham H. Howlett, Bay City, Mich 

Maenectic Separator Co., Milwaukee. Wis.. $10,000, to manu- 
facture machinery for the separation of metals and foreign 
substances by the magnetic process. Incorporators: Roswell H- 
Stearns, John TI. Bethke and Roswell H. Stearns 


Incorpo 


Ezra H 


r¢ cording ar vices 
Manheimer and P. 

\merican 
Incorporators 


Reading and Robert B 


Moline, TIl., 
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VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer 


The material used in the manufacture of VOGEL closets is the best to be obtained. 
The seats are exceptionally strong and durable, the operating levers are of mal- 
leable iron galvanized and will not break, the valve bodies are of good quality brass, 


and the entire fixtures are tested under hydraulic pressure before leaving our 
factory. 








VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 

weather and many thousands have been in use for years without requiring repairs. 

When repairs become necessary, merely remove one valve cap in back of the 
| bowl and the rod with operating parts may be 
| removed in an instant. 





The VOGEL is the simplest and most durable frost- 


proof water closet made. The price is right. 


SOLD BY ALL JOBBERS 


| Jos. A. VOGEL COMPANY 


Wilmington, Delaware 











MOUNT VERNON 
THE THREE IN ONE BELT 
Efficient—Durable—Dependable 
TRADE U.S. 
MARK PATENT 
REG. OFFICE 





Mount Vernon is made on honor—sold on its merit—and is absolutely a first quality stitched Canvas Belt 


Made for the Trade only Mount Vernon Belting Co. satimore, ma. 








When writing to Advertisers please mention MILL Suppyizs. 
































The Arrow Pump Co., 318 Park Building, Detroit, has been 
organized to manufacture centrifugal, geared and rotary pumps 
for marine and tractor engines. The personnel is made up of 
IF. M. Cobb, R. G. Conley, H. E. Henry, R. B. Huyett and 
W. B Sparks. . 

\ustin Machinery Corporation of Louisiana, Inc., has been 
capitalized at $100,000 preferred stock, and $200,000 common 
stock, as sole distributor for Arkansas, Louisiana, Tennessee and 
Mississippi, of the products of the Austin Machinery Corporation, 
manufacturer of contractors’ equipment. 





GENERAL NEWS. 


The Chicago Flexible Shaft Co., Chicago, has opened a 
Detroit office for the sale and distribution of Stewart furnaces 

(seneral Grinding Wheel Co. has purchased the factory plant at 
Thompson and Clementine streets, Philadelphia. It was bought 
from W. D. Gherky at a cost of $100,000. 

Interests formerly associated with the Stacey Supply Co., 
Hartford, Conn., have opened for bustness at 52 Union Place, 
under the name of the Tuthill Mill ‘Supply Co. 

Hoosier Auto Parts Co., Muncie, Ind., in order to have its 
name more in accordance with the nature of its business, has 
changed its firm name to the Hoosier Clutch Co 

The Jeffrey Manufacturing Co., Columbus, Ohio, announces 
the removal of its Denver office from the First National Bank 
Building to 421 United States National Bank Building. 

The Adamson Manufacturing Co., East Palestine, Ohio, has 
added a new department for the manufacture of all kinds of 
storage, pneumatic and pressure tanks and arc-welded products. 

The B. & B. Tool & Machine Works, Chicago, has moved its 
ottice from 519 West Van Buren street, to 549 West Washington 
houlevard. The factory will remain at the old address on West 
Van Buren street. 

The Edward R. Ladew Co., Inc., New York City, mz anufacturer 
of leather belting, has closed its sales office at Charlotte, N. C 
and transferred its Southern headquarters to 95 South Forsyth 
street, Atlanta, Ga 

\t a recent meeting of the John Chuck Co., Milwaukee, Wis., 
the following officers for 1921 were elected: William N. John, 
president; A. W. Bues, vice-president; David F. Armitage, secre- 
tary and treasurer. 

Van Vechten & Son, 118 Warren street, New York City, mill 
supplies, pipe valves and fittings, have been appuinted repre 
sentatives of the Hershey Machine & Foundry Co., for cast iron 
companion flanges in New York and vicinity. 

The National Pipe and Supplies Association will hold its 
annual convention at Cleveland, Ohio, on May 10 and 11, with 
headquarters at the Hollenden Hotel, according to official 
announcement by Secretary George D. McIlvaine, Pittsburgh 

The Hess-Bright Manufacturing Co., Philadelphia, manufac- 
turer of ball bearings, will establish an extensive laboratory for 
steel testing and affliated work. The department will be in 
charge of Dr. Kaaken Styri, formerly of the Carnegie Institute 
of Technology. 

Standard Machinery & Supply Co., Inc., 924 First avenue, 
South, Seattle, Wash., machine tools and wood-working 
machinery, has purchased the assets and stock of the Chicago 
Machinery & Equipment Co. Mr. Buchner, president of the 
Standard company, is also sales manager of the Perinc 
Machinery Co., Seattle, a leading machinery house in_ the 
Northwest 

N. B. Payne & Co., 25 Church street, New York City, dealers 
in electric cranes and hoists, have extended their line to include 
the portable conveyers of A. C. Warner Co, Philadelphia, 
MecKinney-Harrington package pilers and car loaders, and 
Chicago automatic coal elevators. Edmund Otto, for many years 
secretary of the Hardware & Supply Co., and prior to that with 
Manning, Maxwell & Moore, Inc.. New York City, is now 
associated with N. B. Payne & Co., in this branch of thei1 
business 

Alfred L. Lincoln, prominently identified with the Taunton, 
Mass., twist drill industry, died February 1 at Clearwater, Fla., 
aced 59 years. Mr. Lincoln was manager of the New Process 
Co., in 1890, and later was a promoter of the Lincoln & Wood 
Co., afterward the Lincoln & Williams Co., and still later the 
Lincoln Twist Drill Co., which was eventually sold to the 
Greenfield Tap & Die Corporation, Greenfield, Mass. Within 
the past year, Mr. Lincoln organized the Old Colony Tool Co., 
Taunton, taps and dies, of which his sons, Jerome W. and Ralph 
L. Lincoln, are officers. 

The Fisher Governor Co. and the Fisher Supply Co., Marshall- 
town, Iowa, which have always heen under the same manage- 
ment, being operated as two departments of a single organiza- 
tien, were reorganized on January 1, and are now being operated 


JOMULIL SSUPPILUES 


as two separate and distinct corporations. Each organization 
has its individual officers and a distinct management. Rapid 
growth in = departments is responsible for the departure 
The Fisher Governoi1 Co. will continue under the direction of 
M. A. Fisher as president and J. H. Fisher as secretary, while 
the officers of the Fisher Supply Co. are L. C. Abbott, president, 
and J. A. McDonnell, secretary 

It the stock in your siore room is not labelled, indexed ane 
veying machinery. Now holding responsible position. Desire 
one with broader scope and more responsibility. \ddress No 
or package you may want at an instant’s notice? Send for ous 
free booklet: How to Systematize the Stock Room fot 
l'‘lumbing and Mill Supplies; How to Systematize the Auto 
Stock Room; Pepetual Inventory System; Hadco Filing System 
for Patterns in Foundries and Machine Shops; Hadco Filing 
System for Filing Blue Prints and Drawings; Hadco Filing 
System for Storing Books, Records, Documents, Correspondence, 


ctc.; and samples of our stock record cards, Bin Label Cards, 
Sbeet Metal Card Holders tor Wood and Metal Bins and 
Celluloid Card Covers Haddon Bin Label ¢ o., Haddon Heights 
3 


CLASSIFIED ADVERTISEMENTS 


Classified Line Advertisements under heads of Wanted, For Sale, etc., 
will be published in this Department at a rate of 25 cents a line, each 
insertion. Count nine words to a line. 


SALESMEN WANTED. 


WANTED—Salesman to sell a high grade steam specialty 
on commission basis. We have a very attractive proposition to 
salesmen who visit the power plants. Write, stating what terri- 
tory you are working and line handled. Address No. 672, Care 
MILL SUPPLIES, 537 S. Dearborn St., Chicago 

WANTED—An experienced salesman to travel extensively 
to promote the use and sale of well known lines of steel belt 
fasteners and safety set screws. Individual preferred who has 
had practical experience in using such devices. Write, stating 
age, education, experience and salary desired. Address No. 674 
Care MILL SUPPLIES, 537 S. Dearborn St., Chicago 

WANTED—Salesmen to sell a line of high grade valves and 
steam gauges on commission. Territory open: Ohio, Kentucky 
Ilinois, Wisconsin, Minnesota, Iowa, Missouri, Kansas, Cali 
fornia, Washington and _ Colorado. References required 
Address No. 671, Care MILL SUPPLIES, 537 S. Dearborn St.. 
Chicago. 

WANTED—Specialty salesman along mechanical lines 
with acquaintance among master mechanics, mechanical engi- 
neers, production managers, works and factory managers 
and superintendents to represent manufacturer salvaging old 
leather belt. Knowledge of belting helpful but not essential 
Solely an efficiency proposition. Very liberal commission 
Exclusive territory. Address No. 675, care MILL SUP- 
PLIES, 537 S. Dearborn St., Chicago 


MANAGER WANTED. 


WANTED Services of a live, energetic man to manage 
mill supply business in a large growing city of New Jersey 
Address No. 673, Care MILL SUPPLIES, 537 S. Dearborn St., 
Chicago 


SITUATIONS WANTED. 
TRANSMISSION ENGINEER — Mechanical — engineer 


Technical education—Ten years’ experience in power trans 
ao machinery, mill and factory layouts, elevating and con 
657, Care MILL. SUPPLIES, 537 S. Dearborn, St., Chicago 


SEWAGE DISPOSAL SYSTEM. 
Sewage disposal outside sewer district With or without 


water works. Use Russell Systems. Address Russell Sewage 
Disposal Co., Burlington, Iowa. 








McCAULEY BELTING COMPANY 


LEATHER BELTING 


412-420 ORLEANS STREET, CHICAGO, ILL. 
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Are You Interested? 
‘tr PoLicy is one of Trade 


Protection, and as we do not sell 


the consuming trade, we can’t emphasize that 
fact too strongly. This business rightfully belongs to 





° ° ‘s you, Mr. Jobber, and that is why we look upon you 
Our Line 1S the recognized standard on as the natural and most logical outlet of our 
a cee Janina Specialties, 

Air Cocks Gauge Cocks @ This policy may not be in accord 

. with that of other manufacturers, yet 

Air Valves Water Gauges we are gratified to know that it has the 

e . . approval ot every jobber and dealer who is selling 
Cylinder Cocks Priming Cocks one products 






The 
STERLING & SKINNER 


DETROIT, MICH. 


@ Many of these concerns are the 


Write largest of their kind. Starting in a 
small way with a constantly growing demand, 
for their sales today far exceed their expectations. 


Catalog ry +s 
ae @ You may have a friend among 
this number, in some other territory, 


who is selling our line, and whose experience 
might interest you. We can furnish names if you will 
only ask us 


T , . 
@ However, don’t procrastinate. 
Surely, you can see that your acquaint- 
ance, coupled with ours, must lead to Mutual 


Profit, so write us today and get the details of our 
agency proposition. 














MFG. Co. The D.T. Williams Valve Company 


CINCINNATI, OHIO 














30 YEARS EXPERIENCE 








PORTER’S BOLT CLIPPERS When You Have Inquiries For 
‘‘Easy’’, “‘New Easy”’, ‘‘Allen Randall’’ Approved 


Watchman’s Clocks 


Wire or write 
BENEFITS THE BUYER 




















30 YEARS ADVERTISING SEMERITS THE DEALER mii | Hardinge Bros., Inc. 
THE GOODS FOR WHICH THERE IS A DEMAND WE MANUFACTURERS 








4141 Ravenswood Ave. 


H. K. PORTER, Everett, Mass. SI Chicaso U.S.A. 




















MYERS Bulldozer Power Pumps and 
Working Heads 


We are manufacturers of an extended line of Power Water 
Lifters for Shallow and Deep Well Service, pumping water from 
streams, lakes, pools and similar sources; also adapted for 
irrigation and drainage purposes. Simplified construction, 
ease of installation, low cost of operation, dependable service, 
have developed a world wide distribution. Styles and sizes 
meet capacity, depth and motive requirements. 







Catalog No. PP 20 shows the Complete Line. HW rite 
for a copy of this publication and get our prices 


F. E. Myers & Bro., Ashland, O. 
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READY REFERENCE FOR BUYERS 


Classified List of the Products of Advertisers 


*Member American 
For Location of 


ACCESSORIES, AUTOMOBILE 
Brass & Malleable Works, 
*Empire Tire & Rubber Corp. 
*The Lunkenheimer Co. 

General Asbestos & Rubber Co 
*The Win. Powell Co. 

APRONS, LEATHER 

Belting Co 

Rawhide Mfg. Co. 

ARBORS 

Twist Drill Co 

ASBESTOS MATERIALS 
& 


Detroit 


*Chicago 
*Chicago 


*Detroit 


*General Asbestos Rubber Co. 





















& Machinery Manufactu 
Alphabetical Ind 


Supply 
Advertisements see 


*New York 
*Chas. A. 
***Shield’’- 

“Sterling’’- 


Leather Belting Co. 
Schieren Co. 
McCauley Belting Co 


Chas. Bond & Co., Philadel 


*I. B. Williams & Sons. 
BELTING, LINK 

H. W. Caldwell & Son Co 

Howe, Chain Company. 

*The Jeffrey Mfg. Co 


*Chas. A, Schieren Co 


BELTING, ROUND 


Brothers, 
Co 


*Alexander 
*Chicago Belting 
*Chicago Rawhide Mfg. Co 
*New York Leather Belting Co 
*Chas. A. Schieren Co. 





















rers’ 
ex to 


phia 


Association. 
Advertisers. 


BRAKE LINING 
Asbestos & Rubber Co 


BRASS GOODS, STEAM 
Injector Co. 


*General 


*American 
Crane Co. 


Detroit Brass & Malleable Works. 
*The Lunkenheimer Co. 

*McRae & Roberts Co. 

*Sherwood Manufacturing Co, 

*The Wm. Powell Co 

*Sterling & Skinner Mfg. Co 

*The D. T. Williams Valve Co 


BRONZE BUSHINGS AND BARS 
*Lumen Bearing Co. 
*Sherwood Manufacturing Co 


BROOMS, 











BABBITT METALS *I. B. Williams & Sons eet eae SE AND 
American Crucible Products Co. BELTING, RUBBER *Indianapolis } a ; 
re § . Enginee . C lanapolis Brush & Broom Mfg. C 
“Dodge Sales & Enginee ring Co. : Buckeye Rubber Products Co., The *The Osborn Mfe ae room Mfg. Co. 
oe A. Jones Foundry & Machine Co. *Empire Tire & Rubber Corp. ; ; 
Lumen Bearing Co ; *New York Belting & Packing Co. BRUSHES, FLUE AND HEATER 
*Medart Patent Pulley Co BELTING, THRESHER *The Osborn Mfg. Co. 
BARRELS, STEEL SHIPPING *Empire Tire & Rubber Corp. BUCKETS, ELEVATOR 
Win. B. Scaife & Sons Co Gandy Belting Co W. H. Caldwell & § ; 
BARRELS, TUMBLING sHettrick Mfg. Co., The Howe Chain Company, ~° 
; sees : slg *Mount Vernon Belting Co *The Jeffrey Mfg. Co. 
*Royersford Foundry & Machine Co *New York Belting & Packing Co *W. A. Jones Fdy & Mac} ; 
» NGS NZE *I. B. Williams & Son i oo SS SERCH £0 
BEARINGS, BONZE *Victor jalata & Textile Belting Co BUILDERS’ HARDWARE 
oe oe Co BELTING, TWISTED Peck, Stow & Wilcox Co 
*Sherwood Manufacturing Co . ss 
LELL 1s * Ale xander Brothers Z : BUSHINGS, PULLEY 
BEARINGS, ROLLER *Chicago Rawhide Mfg. Co. Arguto QOilless Bearing Co 
*“The Reeves’’—Reeves Pulley Co BELTING, WATERPROOF Christian Flierl Co., Inc 
*Royersford Foundry & Machine Co *Alexander Dreadnaught—Alexander Bros CAR-MOVERS 
‘ siete . 7 *Chicago Belting Co. 7a : , _ 
BEARINGS, SHAFT *Chicago Rawhide Mfg. Co Appleton Car-Moving Co 
*Bond Foundry & Machine Co *Hettrick Mfg. Co., The 5 
*Dodge Sales & Engineering Co *“‘Marine’’—McCauley Belting Co. F “e CASING, WELL 
*W. A. Jones Foundry & Machine Co *New York Leather Belting Co National Tube Co 
da re > vy CC *Chas. A. Schieren Co . — 
“Me jart Patent oe o. 7 ‘I B. Williams & Sons CASTINGS, BRASS, BRONZE AND 
*Royersford Foundry & Machine Co (Wicker Batata & Textile Belting Oo ALUMINUM 
*Valley Iron Works ROUSE ae en) eee ee *Lumen Bearing Co : 
a > . BELTS, WELL DRILLING 
Bees LT DRESSING *Empire Tire & Rubber Corp CASTINGS, GRAY AND MALLEABLE 
ie pence. PEOLUGNS, : rramid C *Victor Balata & Textile Belting Co De troit Brass & Malleable Works 
bed oh ety Fine hg re *Hettrick Mfg. Co., The Ulinois Malleabi fron. Co 
**Beltex’’—Chicago Belting Co a a - 1e Jeffrey Mfg. Co 
*Chicago Rawhide Mfg. Co BENCH LEGS *Sherwood Manufacturing Co 
***Ease-On’’—Mount Vernon Belting Co. *Standard Pressed Steel Co neers 7 
( = ly 3 iii Es Th » — ‘at ¥ CATALOGS, SUPPLY HOL SE 
G: ores ' : S ‘E \ <oop yMenbeck Cray ; 
*Chas. A. Schieren Co, BITS, AUGER ynt p Hollen! k Crawford Co 
Pexto’—The Peck, Stow & Wilcox Co peorera at : 
BELT FASTENERS CEMENT, LEATHER BELT 
: + Ristean a BITS, EXP ptgerision *Alexander Brothers 
ee ee Pexto’—The Peck, Stow & Wi Co *Chicago Belting Co 
3ELT LACINGS, LEATHER i = *Chicago Rawhide Mfg. C¢ 
: BE 2 s BLOCKS, CHAIN *Cocheco—I, B. Williams & Sons 
Alexander Brothers ‘Wright Mfg. Co *Chas, A. Schieren Co. 
*Chicago Belting Co *Yal . ows Mfe. Cx 
*Chicago Rawhide Mfg. Co ale & en | one — CHAIN BELTS 
“Cc % " ahi _ sons ie ‘ 3 aldwell & Son Co 
Onn one ee re ee BLOCKS, PILLOW Howe Chain Company. 
BELT LACINGS, METALLIC *Bond Foundry & Machine Co. *The Jeffrey Mfg. Co 
*Flexible Steel Lacing Co one ag Met “a En ginecring. o *W. A. Jones Foundry & Machine Co 
or paies “ 1 in Co . ? 3 " 
BELT TIGHTENERS t Co., The CHAIN, COIL, CONVEYOR, DREDGE, LOAD- 
— ees eer *W. A. Jones Foundry & Machine Co ING, LOGGING, ETC 
* Dodge Sales & Engineering Co : *Medart Patent Pulley Co Howe Chain Company 
°wW. A. Jones Foundry & Machine Co The Carlyle Johnson Machine Co *The Jeffrey Mfg. Co 
*Medart Patent Pulley Co *Royersford Foundry & Machine Co ae i 
aiacida > Beott Co eiaadard Pressed steel Clo. CHEMICALS AND CHEMICAL SPECIALTIES 
*Valley Iron Works *Valley Iron Works FOR MILLS AND INDUSTRIAL PLANTS 
T "7 ood'’s Sons Co i American Agramid Corp 
sie BLOWERS, FLUE ; ee One 
BELTING, BALATA *Sherwood Manufacturing Co - CHISELS, CARPENTERS’ 
*Victor Balata & Textile Belting Co BOARD, FRICTION ‘Pexto”’—The Peck, Stowe & Wilcox Co 
BELTING, CANVAS STITCHED W. O. Davey & Sons CHUCKS, DRILL 
Carton Belting Co BOILER, RANGE, GALVANIZED me Se Rye een ho - 
*Empire Tire & Rubb« ‘orp 7 ‘ : Skinne 1uck Company 
more det * is Pnete oo ing Co W. B. Scaife & ms CO . = 
Smetavich Wee te. Oke BOLT CUTTERS Eee ON < HUC KS, LATHE 
~~ 4 - tie Ss ew . 4 en- Skinner Chuck ompany 
*Mount Vernon Belting Co *H Bn For 7 Allen *“Sweetland”’—The Hoggson & Pettis Mfg. Ce. 
*Victor Balata & Textile Belting Co spears 
: BOLTS, CONNECTING ROD cL. AMPs, BELT 
BELTING, CONVEYOR *Ferry Cap and Set Screw Co *T. B. Wood's Sons Co, 
‘En pire T re & a r Corp , BOLT Ss, EYE CLAMPS, “C” 
Gandy Be ting Co, J. H. Williams & Co Machinists’ and ‘Toolmakers’ 
*Hettrick Mfg. Co., The : = BOLTS, KING *Armstrong Bros, Tool Co, 
*Mount Vernon Belting Co Ferry Cap and Set Screw Co **Vulcan’ J. H. Williams & Co. 
ee ee ee BOLTS, NUTS AND SCREWS CLIPPERS, BOLT 
. whasioh y ee pase *The National Acme Comp: *H. K. Porter. 
Victor Balata & Textile oO *Standard Pr 3 Steel Co 
CLOCKS, WATCHMAN’S PORTABLE 
BELTING, COTTON, SOLID WOVEN ieee Shadi en Py ig. SPRING Hardinge Brothers, Inc. 
0 cr tt 4 Ne PB ge Belting Co. BRACES, BIT CLOSETS, FROST PROOF 
“Staniey’’—Stanley Belting Corp. “Pexto”—T , Stow & Wilcox Co Tos. A. Vogel Co. 
‘Victor Balata & Textile Belting Co Pexto The Pech Stow & be = ye : A. Vog Co 
ae E ‘HER _ ACKE TS. ELF RICAL CONSTRUCTION CLUTCHES, FRICTION 
BELTING, LEATHER Ninole Malioabie. fron Go ra: ROS, KORERA TIE ERTS 
*Alexander Bros BRACKETS, WALL Chicago Pulley & Shafting Co 
*Chicago Belting Co *Bond Foundry & Machine Co *Dodge Sales & Engineering Co 
*Chicago Rawhide Mfg. Co *Medart Patent Pulley Co Edgemont Machine Co., The 
McLeod Leather and Belting Co *Valley Iron Works ° emley”—W. J Jones Fdy. & Mact Co 
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*Medart Patent Pulley Co. 

*The Moore & White Co. 

*Geo. W. Pyott Co. 

*“The Reeves’ Reeves Pulley Co. 
*Valley Iron Works. 

*T. B. Wood's Sons Co. 


COCKS, AIR 


*American Injector Co 

Crane Co 

Detroit Brass & Malleable Works 

*The Lunkenheimer Co, 

*McRae & Roberts Co 

*Michigan Lubricator Co 

*The Wn Powell Co 

*The Sterling & Skinner Mfg. Co 

oT) T. Williams Valve Co 
COCKS, BALL 


*Detroit Lubricator Co. 

*McRae & Roberts Co 

*The Sterling Skinner Mfg. Co. 
COCKS, CORPORATION 

Crane 

*The 


*The 


Co 
Lunkenheimer Co. 
Wm. Powell Co. 


COCKS, GAUGE 


*American Injector Co. 
Crane Co 
*jJenkins Bros. 
*The Lunkenheimer 


Co 


*“Ohio’’—The Ohio Brass Co 
*The Wm. Powell Co. 
*Sherwood Manufacturing Company. 
*The D. T. Williams Vaive Co. 

COCKS, STEAM AND SERVICE 
Crane Co 


Detroit Brass & Malleable Works. 
*The Lunkenheimer Co 

*McRae & Roberts Co 

*The Wm. Powell Co 

*The D. T. Williams Valve Co. 


COLLARS, SHAFT 


*Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 






*JjJeffrey Mfg. Co., The 

*W. A. Jones Foundry & Machine Co 
*Medart Patent Pulley Co 
*Royersford Foundry & Machine Co. 
Safety First Mfg. Co 

*Standard Pressed Steel Co 

*Valley Iron Works 

*T. B. Woods’ Sons Co. 








JSXULIL QUIPIPILUWES 


COUNTERSHAFTS, SMALL 


Birkle Machine Works. 

COUPLINGS, MOTOR 
Machine Works. 

COUPLINGS, SHAFT 
*Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 

*w. A. Jones Foundry & Machine Co. 
*Medart Patent Pulley Co. 
*hoyersford Foundry & Machine Co. 
Safety First Mfg. Co. 


Birkle 


Smith & Serrel. 

*Spiro—Bond Foundry & Machine Co. 
*Standard Pressed Steel Co. 

*T. B. Woods’ Sons Co. 


COUPLINGS, SHAFT, FLEXIBLE 

ew. A. Jones Foundry & Machine Co. 

Smith & Serrell. 

COUPLINGS, SHAFT, FRICTION CUT-OFF 
The Carlyle-Johnson Machine Co. 
*W. A. Jones Foundry & Machine Co. 
*Medart Patent Pulley Co. 
*Valley Iron Works. 

CRABS, HOISTING 
Towne Mfg. 


CRANES 
Engineering 

CRANKSHAFTS 
Williams & Co. 

CUP LEATHERS 
Brothers. 
Belting Co 
*Chicago Rawhide Mfg. 
*Graton & Knight Mfg. 

CUPS, OIL AND GREASE 
*American Injector Co, 
Bowen Products Corporation. 


*The Yale & Co 


Armington Co. 


°J. 


*Alexander 
*Chicago 
Co. 
Co. 


Crane Co. 
*Detroit Lubricator Co. 
*The Lunkenheimer Co. 
*The Wm. Powell Co. 
*Sherwood Manufacturing Company. 
*D. T. Williams Valve Co. 
CUPS, PRIMING 
Bowen Products Corp. 
*The Lunkenheimer Co. 


CUTTERS, BOLT, RIVET AND WIRE 
*H. K. Porter. 


CUTTERS, MILLING 
*Detroit Twist Drill Co. 


CUTTERS, PIPE 
“The Borden Company. 
*The Curtis & Curtis Co. 
*Toledo Pipe Threading Machine Co. 


CUTTERS, STORAGE BATTERY 


*H. K. Porter. 
CUTTERS, TOOL HOLDER 
*J. H. Williams & Co. 


CUTTING DIES FOR LEATHER, PAPER AND 
CLOTH 


*The Hoggson & Pettis Mfg. Co. 
CUTTING AND GRINDING OIL 
“Tuloyl’’—American Agramid Corp 


CUTTING AND WELDING OUTFITS 
Oxweld Acetylene Company. 
CYLINDERS, WATER, 
National Tube Co. 
Wm. B. Scaife & Sons Co. 


AIR OR GAS 


CYLINDERS, WATER, BRASS AND BRASS 
LINED 


F. E. Meyers & Bro. 
DIES, BOLT THREADING 
*The National Acme Company. 


DIES, PIPE THREADING 


*The Borden Company. 
*Toledo Pipe Threading Machine Co. 
DISINFECTANTS 
‘Phenyle American Agramid Corp 
DOGS, LATHE 


*Armstrong Bros. Tool Co. 


*“Vulcan”’—J. Williams & Co. 
DRILLING POSTS 
*Armstrong Bros. Tool Co. 


DRILLS, BIT STOCK, FOR WOOD OK METAL. 


*Detroit Twist Drill Co. 
DRILLS, BREAST 
*‘Pexto’’—The Peck, Stow & Wilcox Co. 
DRILLS, ELECTRIC 


*U. S. Electrical Tool Co. 
DRILLS, POST 
*The Crescent Machine Co. 


DRILLS, RATCHET 
*The Armstrong Bros. Tool Co. 
“Pexto’’—The Peck, Stow & Wilcox Co. 


DRILLS, TWIST, CARBON AND HIGH SPEED 
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Empire Tire & Rubber (orpn. 


Factories at Trenton,N.J. 
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WLLL QUPPLIBS 


CRANE POWER PLANT EQUIPMENT 


is designed with the object of producing 
an efficient system having the longest 
possible life, the _ least lia- 
bility of a break- VY down, 
and a minimum cost of 
up-keep. : 




















al We can supply fab- 

ricated pipe work 
for any pressure or 
temperaturewhich 
can be generated 
by any practical 
| steam producing 
units. 





























SALES OFFICES, WAREHOUSES AND SHOWROOMS: WORKS: CHICAGO AND BRIDGEPORT 

BOSTON BALTIMORE MUSKOGEE" CHICAGO MINNEAPOLIS TACOMA 

SPRINGFIELD WASHINGTON TULSA ROCKFORD WINONA PORTLAND 

BRIDGEPORT SYRACUSE OKLAHOMA CITY FOUNDED BY R. T. CRANE, 1866 OSHKOSH DULUTH POCATELLO 

pat rash BUFFALO WICHITA GRAND RAPIDS FARGO SALT LAKE CITY 
ee SAVANNAN ST. LOUIS CRAN E CoO. DAVENPORT WATERTOWN OGDEN 

= ATLANTA KANSAS CITY DES MOINES pedal SACRAMENTO 

rdorieangsh th Ae KNOXVILLE TERRE HAUTE 636 S. MICHIGAN AVE. GREAT FALLS 

PHILADELPHIA OMAHA BILLINGS OAKLAND 

READING re esenic reat piconet CHICAGO SAN FRANCISCO 

NEWARK MEMPHIS INDIANAPOLIS SIOUX CITY SPOKANE 

CAMDEN LITTLE ROCK DETROIT ST. PAUL SEATTLE LOS ANGELES 


CRANE _ MONTREAL, TORONTO, VANCOUVER, WINNIPEG, LONDON, ENG.. 
LIMITED SYDNEY, N.S.W., QUEBEC. HALIFAX, OTTAWA. CALGARY. 


We are manufacturers of about 20,000 articles, including valves, pipe fittings and steam specialties, made of brass, iron, ferrosteel, 
cast steel and forged steel, in all sizes, for all pressures and all purposes, and are distributors of pipe, heating and plumbing materials. 
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*Deiroit Twist Drill Co. 
*Whitman & Barnes Mfg. Co. 
DRILLS, WIRE GAGE 


*Detroit Twist Drill Co. 
DROP FORGINGS 

*J. H. Williams & Co. 

DRUMS, CAST IRON 
*W. A. Jones Foundry & Machine Co 
*Medart Patent Pulley Co. 

DRUMS, STEEL RIM 
*Medart Patent Pulley Co. 

EJECTORS 


*American 
*Sherwood 


Injector Co 
Manufacturing 
ELECTRIC LANTERNS 
Federal Electric Co. 
ELECTRICAL SOCKETS AND BUSHINGS 
Federal Electric Co 

ELIMINATORS, OIL 
D. T. Williams Valve Co, 
ENGINE AND BOILER FITTINGS 


*American 
Crane Co 
‘Gunther 


Company. 


*The 


Injector Co. 


Governor’’—Wright Machine Co 


*The Lunkenheimer Co. 

*McRae & Roberts Co 

*The Wm. Powell Co. 

*Sherwood Manufacturing Co 

*D. T. Williams Valve Co 
ENGINES, HOISTING 

Somers, Fitler & Todd Co. 
FASTENERS, BELT 

*Flexible Steel Lacing Co 


FEED WATER SOFTENER AND PURIFIER 
*Dodge Sales & Engineering Co. 
Wm. B. Scaife & Sons Co. 
FILES 

*Delta File Works. 
*Nicholson File Company. 

FILTERS, WATER 
Scaife & Sons Co. 
FITTINGS, GAS FIXTURE 
Brass & Malleable Works. 


Wm. B 


Detroit 


FITTINGS, PIPE, MALLEABLE 
Crane Co. 
Detroit Brass & Malleable Works. 


Illinois Malleable Iron Co. 


PLL QUPPLUES 











FITTINGS, WIRE ROPE 


*J. H. Williams & Co 

FLOOR STANDS 
*Dodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Co. 
*Medart Patent Pulley Co. 
*T. B. Wood's Sons Co. 
*Valley Iron Works. 


FLY WHEELS, CAST IRON 


*Dodge Saies & Engineering Co. 


*The Jeffrey Mfg. Co. 
*W. A. Jones Foundry and Machine Co. 
*Medart Patent Pulley Co 
*T. B. Wood's Sons Co 
FRAMES, WALL 
*Bond Foundry & Machine Co. 
*Dodge Sales & #ngineering Co. 
*Medart Patent Pulley Co, 
*Valley Iron Works. 


FRICTION CLUTCHES 
“Clutches, 
FUSES 


(See 


Friction’’) 


Federal Electric Co 
GAGES 
Starrett Co. 


GAGES, CALIPER 
*“Vulcan’’—J. H. Williams & Co. 


GAGES, WATER 
*American Injector Co. 
Crane Co. 
Detroit Brass & Malleable 
*Detroit Lubricator Co. 
*The Lunkenheimer Co. 
*McRae & Roberts Co. 
*The Ohio Brass Co. 
*The Penn pga Co, 
*The Wm, Powell Co, 
*Sterling & Skinner Mfg. Co. 
GASKETS 
Flexitallic Gasket Co 
*General Asbestos & Rubber 
*Jenkins Bros, 
*New York Belting & Packing Co, 
GEARS 
Works. 
Caldwell & Son Co. 
Sales & Engineering Co. 


The L. S 


Works 


Co. 


Boston Gear 
B.. W. 
*Dodge 


*W. A. Jones Foundry & 
*Medart Patent Pulley Co 
Pyott Geo. W., Co. 


GEARS, RAWHIDE 
*Chicago Rawhide Mfg. Co. 
*W. A. Jones Foundry & Machine Co. 


Machine Ce, 


GOVERNORS, ENGINE 


‘Gunther’’—The Wright Machine Co. 
GOVERNORS—PUMP 
*The Jeffrey Mfg. Co. 
GRATES, BOILER 
*Valley Iron Works. 


GREASE, 
Sons, 
Foundry & Machine Co. 
GRINDERS, ELECTRIC 
Electrical Tool Co. 
GRINDERS, TOOLS, ROLLER BEARING 
Pulley & Shafting Co. 
GUARDS, ELECTRIC 
Steel Lacing Co. 
GUNS, OIL AND GREASE 
*Royersford Foundry & Machine Co 
HACK SAWS AND FRAMES 
The L. S. Starrett Co. 
HAMMERS, HAND 
'—The Peck, Stow & Wilcox Co. 
Warren Tool & Forge Co. 
HANDLES, CRANK, BALANCE AND 
MACHINE 


LUBRICATING 
Adam Cook's 
*Royersford 


*U. S 


*Chicago 


LAMP 
*Flexible 


**Pexto’ 
The 


*J. H. Williams & Co. 


HANGERS, PIPE 


“Ball Joint’—The Penn Engineering Co. 
HANGERS, SHAFT 


*Bond Foundry & Machine Co. 
*Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*The Jeffrey Mfg. Co. 
*wWw. A. Jones Foundry & Machine Co. 
*Medart Patent Pulley Co. 
*Royersford Foundry & Machine Co. 
*Standard Pressed Steel Co. 
*Valley Iron Works. 
*T. B. Wood’s Sons Co, 

HATCHETS 
Peck, Stow & Wilcox Co. 


“Pexto”’—The 














at awh 


The beauty about 


simplicity. 


this coupling is its 


No bolts and nuts with their danger- 


ous projecting ends. 
No keys and key-ways which cost 
time and money. 


Install it with your bare hands. 
With the sight-hole at top, 
one end of the shaft. 


Insert the end of other shaft until the 
two meet at the sight-hole. 


slip it over 


—then turn on your power. That's 
all. Time, 5 minutes. How does it 
work? 


Simply two sets of rollers in eccentric 
chambers. Nothing to lose, break or 
get out of order. 

Try the Bull Dog Coupling or Collar 
at our RISK 





BULL DOG 
Shaft ant 





SAFETY FIRST MANUFACTURING CO. 
ALEXANDRIA, VA. 


“Edgemont” 


them for advice. 


The successful 





supplied, fully able 


and their customers. 








Co-operation for 


operation of Edgemont clutches 
when the proper size and type of clutch is selected. ; 
our engineering department of conditions, the proper clutch is 


breeds good will and confidence between ‘‘Edgemont’”’ 


EDGEMONT 
FRICTION 
CLUTCH 






Extended 
Sleeve Plate 


Dealers “Type C” 


Our engineering department is at your service at all times to 
advise on the proper clutch installation. 
most helpful, as many unusual clutch problems are submitted to 


Our dealers find this 


is assured 
By advising 


This technical service 
dealers 


to handle the drive. 


Write for the Edgemont 
Dealer Proposttion. 


EDGEMONT MACHINE CO., INC. 
DAYTON, 


OHIO 
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Shift to ~— 
STANLEY 


Solid Woven Cotton 


B elting 


Better Service at Less Cost 


For you, too, there is a striking ad- which other belting manufacturers are 
vantage 7 — first ~ maintenance _ willing to concede to us. 
costs, in Stanley Soli oven Belting. 

We recommend it to you for certain Stanley Makes Good 
installations as we did to thousands of You will find Stanley Belting in trans- 
others who now prefer it. In these in- mission and conveying service in steel, 
stallations, it is superior to any other textile, brick and clay and other mills, 
belting made. The satisfaction it is and in sugar and oil refineries and fac- 
giving good buyers and users in allin- tories of many descriptions. In some 
dustries is of sufficient importance to it hasentirely replaced all other belting. 
your own maintenance of transmission In others it is just installed and making 
efficiency to warrant your investigation. good in the hard drive or carry. 

fre . What it is doing for others it will do 
For Difficult Drives for you in the way of reducing costs 


In installations of unusual, as well as oe efficiency. 
average requirements, Stanley Solid W —— Jobbers— Dealers 
Woven Belting has proven its super- €xXCelent des | oe. ited to write us 
iority. Safe to say, 50% of the users _ liveryfacilities. ]| for details on carrying 
of Stanley Belting started using it on Wire rush in- | 2 Stock of merged Belt- 
their most difficult drives. We recom- quiries and | jr Cede in every 
mend the use of Stanleyin many places_ orders. . industry. 







































































Write us now for interesting book, price list and full details. 


STANLEY BELTING CORPORATION 


32 South Clinton St. 
CHICAGO 
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HOISTS, TROLLEY 
Armington Engineering Co. 


HOISTS, CHAIN 
Armington Engineering Co. 
*Wright Mfg. Co 
*The Yale & Towne Mfg. Co. 
HOISTS, ELECTRIC 
*The Jeffrey Mfg. Co. 


HOLDERS, TOOL 
*Armstrong Bros. Tool Co. 
*J. H. Williams & Co. 

HOOKS, BELT 


*Flexible Steel Lacing Co 


HOOKS, HOIST 
*“Vulcan’—J. H. William 
HOSE, AUTOMOBILE AND GARAGE 
*Empire Tire & Rubber Corp 
*New York Belting & Packing Co. 
HOSE, COTTON 
*Empire Tire & Rubber Corp 
*New York Belting & Packing Co 
HOSE, FIRE 
*Empire Tire & Rubber Corp 
*New York Belting & Packing Co 
HOSE, RUBBER 
Buckeye Rubber Products Co., The 
2mpire Tire & Rubber Corp. 
*The B. F. Goodrich Co. 
*New York Belting & Packing Co. 
HOSE, STEAM 
*Empire Tire & Rubber Corp. 
*New York Belting & Packing Co. 
HYDRAULIC LEATHER 
*Alexander Brothers 
*Chicago Rawhide Mfg. Co. 
*Chas. A. Schieren Co, 
IDLERS, BELT CONVEYOR 
*jJeffrey Mfg. Co., The. 
INJECTORS 


*American Injector Co. 
*The Lunkenheimer Co. 
*Sherwood Manufacturing Company. 


s & Cu. 








KXULL QUPPLUES 
*The Wm. Powell Co. 


INSTRUMENTS OF PRECISION 
The L. S. Starrett Co. 


LACE LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
*New York Leather Belting Co. 
*Chas, A. Schieren Co. 
*I. B. Williams & Sons. 





LACING, BELT, METALLIC 
*Flexible Steel Lacing Co. 


LAMP GUARDS FOR INCANDESCENT 
LAMPS 
*Flexible Steel Lacing Co. 
LEATHER BELTING 
(See “Belting, Leather.’’) 


LEATHER SPECIALTIES 
*Alexander Brothers. 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 


LEATHERS, HAND 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
LEGS, BENCH 
*Standard Pressed Steel Co. 
LUBRICANTS, BALL & ROLLER BEARING 
*Royersford Foundry & Machine Co. 


LUBRICATORS 
*American Injector Co. 
Bowen Products Co. 
*Detroit Lubricator Co. 
*The Lunkenheimer Co. 
*McRae & Roberts Co. 
*The Wm. Powell Co. 
*The D. T. Williams Valve Co. 


MACHINE TOOLS 
Somers, Fitler & Todd Co. 
MACHINERY CLUTCHES 
The Carlyle Johnson Machine Co. 


MACHINERY, COAL HANDLING 
*Dodge Sales & Engineering Co. 
*The Jeffrey Mfg. Co. 


*The Yale & Towne Mfg. Co. 
MACHINERY CONVEYING AND ELEVATING 
H. H. Caldwell & Son Co. 
*Dodge Sales Engineering Co. 
Howe Chain Company. 
*The Jeffrey Mfg. Co. 
*wWw. A. Jones Foundry & Machine Co. 
MACHINES, GRINDING AND POLISHING 
*Royersford Foundry & Machine Co. 
MACHINES, PIPE CUTTING & 
THREADING 
*The Borden Company. 
*The Curtis & Curtis Co. 
*Toledo Pipe Threading Machine Co. 
MACHINES, PUNCHING AND SHEARING 
*Royersford Foundry & Machine Co. 
MACHINES, SHEET METAL WORKING 
Peck, Stow & Wilcox Co. 
MACHINERY, WOODWORKING 
*The Crescent Machine Co. 
Somers, Fitler & Todd Co. 
MALLETS AND HAMMERS, RAWHIDE 
*Chicago Rawhide Mfg. Co. 
MATS AND MATTING, RUBBER 
Buckeye Rubber Products Co., The, 
*Empire Tire & Rubber Corp. 
Dominion Asbestos & Rubber Corp. 
*New York Belting & Packing Co. 
MERCHANDISE CONVEYORS 
F. E. Myers & Bro. 
METAL, BEARING 
American Crucible Products Co. 
*Dodge Sales & Engineering Co. 
*Medart Patent Pulley Co. 
*Reeves Pulley Co. 
MILLBOARD 
Davey & Sons. 
MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia. 
*Chicago Belting Co. 
*The Chicago Rawhide Mfg. Co. 
*Chas, A. Schieren Co. 
MILL SUPPLIES 
Somers Fitler & Todd Co. 


w. O. 




















A MARK 


Known and 
respected 
around the world 
Since 1868 
tor 
fair dealing, 

a quality product 
and an 
unexcelled service 








TO THE 
PROGRESSIVE DEALER 


Write for the Company's attractive proposition for handling 


ALBANY GREASE 
COOK’S LUBRICANTS 
ALBANY CYLINDER OILS 


These products are used all over the world to eliminate 
friction in bearings, gears and sliding surfaces. 
are quality products, giving most efficient lubrication. 


ADAM COOK’S SONS 


708 Washington St., New York 


Established 1868 


They 
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Make mm More 
Efficient 


HAT’S your true economy 

today. Take a group of men 
from non-productive lifting, shift- 
ing and hauling of bulky materials. 
Set them to work producing. You 
have taken a big step in cutting 
production costs. 

Not alone in the shop, but in 
other departments handling mate- 
rials, Yale Chain Blocks help you 
todothis. Their service is doubled 
when they are used with I-beam 
trolley systems. 

Other units of the Yale Hoisting 
and Conveying Systems are, electric 
hoists, electric industrial trucks, 
and tractor and trailer systems. 
Sold by machinery supply houses. 
Write for new catalog. 





Yale Made is Yale Marked 


The Yale & Towne Mfg. Co. 
Makers of Yale Locks and Yale Hoists 
Stamford, Conn. oO. S A. 


sme SPUR-GEARED BLOCK === 








THE THIRD HAND 


WITH THE MIGHTY GRIP 


THE PRENTISS VISE is made 
of a mixture of grey iron and 
steel, the best known combina- 
tion for vise construction, being 
at the same time more rigid and 
more tough than malleable iron. 


This has been proven by 53 years 
of PRENTISS SERVICE to the 
vise needs of the nation. 


The PRENTISS VISE, fairly 
treated, has never fallen down on 
the job. 


It is GUARANTEED to be free 
from construction faults. 


PRENTISS VISE Co. 


106-110 Lafayette Street. 
NEW YORK CITY 


“On the Bench Since 1868” 
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KULL QUPPLUES 


MOTORS, AUTOMOBILE PACKING LEATHER PIPE, WROUGHT IRON 
*Reeves Pulley Co *Alexander Bros. Crane Co. 
*Chicago Belting Co. Somers, Fitler & Todd Co. 
MOVERS, CAR *Chicago Rawhide Mfg. Co. 
*appleton PE cage sae ‘Gnen d Schieren a PLATES, BASE 
PP 7 : , *Bond gon samt 4 & Machine => 
1 : Ds PACKING, PISTON *Dodge Saies Engineering Co. 
oo en *Alexander Brothers ; *Valley. Iron Works. 
*Bond Foundry & Machine Co. °E ire TY &R bb Cor 
*Dodge Sales & Engineering Co. ee nome. Sore PLATES, FLOOR AND CEILING 
*w. A. Jones Foundry & Machine Co. pce a cer ag on Co. Sis es 
*Medart Patent Pulley Co. ollow Center Packing Co. eae Waioin, Webi . 
*T. B. Woods’ Sons Co. : = The Penn Engineering Co. 
*Valley Iron Works. PACKING, RING PLIERS 
atin an *Empire Tire & Rubber Corp. ; =e 
T N ee *General Asbestos & Rubber Co. The Peck, Stow & Wilcox Co. 
*The National Acme Co, *Holiow Center Packing Co. =— = . . 
OAKUM *New York Belting & Packing Co PLUGS, BRASS AND FUSIBLE 
Cera *American Injector Co, 
W. O. Davey & Sons. PACKING, ROD *The Wm. Powell Co. 
= *Empire Tire & Rubber Corp. *Sherwood Manufacturing Company. 
OIL WELL ACCESSORIES *General Asbestos & Rubber Co. *The D. T. Williams Valve Co, 
*Th > ' : *New York Belting & Packing Co. 
re ee eee POLES, TUBULAR STEEL 
OILERS, PUMP PACKING, RUBBER National Tube Company. 
“Cannon’’—The Cannon Oiler Co. Buckeye Rubber Products Co., The. 
: 1;C 8s J TES *Empire Tire & Rubber Corp. POWER TRANSMISSION APPLIANCES 
OILERS, LONG SPOUT, LINESHAFT *General Asbestos & Rubber Co, *Bond Foundry & Machi Co. 
“Cannon’’—The Cannon Oiler Co. *Hollow Center Packing Co. Fone PF OunCry chine Uo. 
*New York Belting & Packing Co Chicago Pulley & Shafting Co. 
. - . ‘ ° - 3 » j j 
OILING DEVICES Dodge Sales & Engineering Co. 
oA I t c PACKING, SHEET Edgemont Machine Co., The. 
+ 1ericé ijgector . > ‘a a i 
~ec en oo *Empire Tire & Rubber Corp. : oseatres ite. ——s Machine Co, 
Crane Co ee Co eee *W. A. Jones Foundry & Machine Co, 
*Sherwood Manufacturing Company sHollow Center Packing Co. *Medart Patent Pulley Co. 
*The D. T. Williams Valve Co. Sapenkins '96"'—Jenkins Bros. *The Moore & White Co. 
*The Wm. Powell Co. New York Belting & Packing Co Pyott, Geo. W., Co. 
P > TING WV r ~ *Royersford Foundry & Machine Co. 
OILS, SOLUBLE , PACKING, VALNS STEM *Standard Pressed Steel Co. 
Tulovl American Agramid Corp Pe nao dant = = — —— P *Valley Iron Works. 
i : Genera sbestos ubber Co, *T. B. Wood’s Sons Co. 
PACKING, AMMONIA *Hollow Center Packing Co. : 
*Empire Tire & Rubber Corp. *New York Belting & Packing Co. PRESSES, DRILL AND FOOT 
*Hollow Center Packing Co. . , . *Royersford Foundry & Machine Co, 
*New York Belting & Packing Co. PEGS OR PINS, RAWHIDE . cme Pap 
*Chicago Rawhide Mfg. Co. PRESSES, PAPER BALING 


PACKING, ASBESTOS Somers, Fitler & Todd Co. 


7 ) ‘7 
*Empire Tire & Rubber Corp. PIPE THREADING TOOLS 
*Hollow Center Packing Co *The Borden Company. PROTECTORS, ELECTRIC LAMP 
*General Asbestos & Rubber Co. Crane Co. *Flexible Steel Lacing Co. 
: : *The Curtis & Curtis Co. aN 

PACKING, HYDRAULIC *Toledo Pipe Threading Machine Co. PRUNING SHEARS 
*Chicago Rawhide Mfg. Co. : “‘Pexto’’—Peck, Stow & Wilcox Co, 
*Empire Tire & Rubber Corp. PIPE, STEEL PULLEY BUSHINGS 
*General Asbestos & Rubber Co. National Tube Co. ——— ~ si 
*Hollow Center Packing Co. Crane Co. Arguto Oilless Bearing Co. 
*New York Belting & Packing Co. *Toledo Pipe Threading Machine Co. Christian Flier] Co., Inc 











‘Can. ” 
eo 0 
—_— Meutalblic awe 


Sales Talks No. 1 


When you consider the 
facts that the 
» Some gasket manufacturers merely claim 
Babbitt that their yen will ag care of all = 
prac ; nese pansion and contraction but we positively 
Adjustable guarantee FLEXITALLIC prs to do 
SPROCKET RIM Bes Fe this. There’s a lot of difference between a 
wtth Chain Guide ger claim and a guarantee. And the best part 
: oe of handling FLEXITALLIC gaskets is 
that we furnish jobber-salesmen with sam- 
ples to arouse the interest of the engineer— 
for the unique construction of our gasket 
always arouses the curiosity of engineers- 
\ ae and this curiosity is led into a sale not only 
BABBITT STEAM fae SS of gaskets but other mill supplies. Get 
SPECIALTY CO. your salesmen to use FLEXITALLIC gas 
New Bedford, Mass. kets as a leader to win the engineer’s inter- 
est. It pays. 








ee ee ee ee ee es 


can be easily strapped onto any 
valve in your plant in ten 
minutes (it fits any make of 
valve) and that this standard- 
ization has reduced the cost to 
a minimum, then you realize the 
foolishness of using ladders. 























Sbutalle Gasket Co. ag 
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JILL ¢ QUPPLIES 




















Advise Your Customers to Use 


Boston Standardized 
GEARS 


Where they are used it 
permits buying for pres- 
ent needs at prices much 
lower than on_ similar 
quantities of special 
gears. 600,000 gears in 
stock. 


Send for 1921 Catalog 


BOSTON GEAR WORKS 


Norfolk Downs, Quincy, Mass. 


Chicago Branch, 623-5 W. Washington Blvd. 





















































HETTRICK 
Red 
Stitched 


CANVAS 
BELTING 


The Belt of Service 


















The Hettrick Mfg. Co. 
TOLEDO, OHIO 























‘“PERFECTION - MILLED ”’ 


Two-Piece, Hardwood 


PULLEY BUSHINGS 


Write for Prices. 


CHRISTIAN FLIERL CO., Inc. 
Buffalo, N. Y. 





















MASON 


Reducing Valves 
ARE STANDARD 


Do You Carry 
Them in Stock? 


MASON REGULATOR CO. 


BOSTON, MASS. 


























One Man or a Dozen? 


What concern wouldn’t invest $5.00 to save 11 
men’s time and wages. The ATLAS Car Mover is 
the best and most powerful device ever made for 
starting and moving loaded ears by hand. Its 
compound leverage exerts a double leverage of tre- 
mendous force. Many other good points. 


The ATLAS is a quick 
sure, profitable seller 

















Write for discounts 
APPLETON 
CAR-MOVER 
COMPANY 
Appleton, Wis. 




















SYSTEMIZE YOUR STOCK ROOM 


If the stock in your store room is not labeled, indexed and 
numbered, how are you going, to find the particular fitting, 
part or package you want at any instant’s notice? Hadco 
3in Label Cards, Sheet Metal Card Holders and Celluloid 
Card covers for plumbing, mill and auto supplies. Send for 
samples and our free booklet: How to Systematize the Auto 
Stock Room; How to Systematize the Stock Room for 
Mill and Plumbing Supplies; Perpetual Inventories; Hadco 
Filing and Storine System for Insurance, Real Estate and 
Bank Records and Books; Hadco Filing System for Blue 
prints, Drawings, Specifi ntions, etc., for Architects, Builders, 
Plumbing and Heating Contractors. Haddon Bin Label Co., 
Haddon Heichts, N. 





































\ chuck that stands by 
you through time and 
abuse is the 
SWEETLAND 
Remarkably Accurate 














Shall we send you the 













THE HOGGSON & PETTIS MFG. CO. 
NEW HAVEN, CONN. 

















CANNON PUMP OILERS 





_ force oil anywhere without 

ss wasting a drop. Oil is en- 

THE tirely controlled by oper- 

ator in whatever position 

aa CANNON the can is held. Combines 
s 









































speed with convenience 
OILER”’ and economy. Used in 
mills, factories, machine 
shops, on locomotives, 
automobiles, tractors - 








wherever machinery needs 
lubrication 

Cannon Long Spout Pump 
Oilers, made with spouts 
from 20 inches to 15 feet 
are for oiling overhead 
shafting, hangers, etc 


FORCES Many mill ‘supply 












































te jobbers now sell 

Cannon Pump Oil- 

THE OIL \ D ers. If you do not, 

ANYWHERE bY send for * scriptions 
= 








and price 


The CANNON OILER CO. Keithsburg, Ill. 
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*Chicago Rawhide Mfg. Co 
Smith & Serrell 


PULLEY COVERING 


PULLEY TREAD 
Smith & Serrell 
PULLEYS, CAST IRON 
Birkle Machine Works. 
*Dodge Sales & Engineering Co, 
*Jeffrey Mfg. Co. 
*w. A. Jones Foundry & Machine Co. 
*Medart Patent Pulley Co, 
*George W. Pyott Co. 
*Royersford Foundry & Machine Co. 
*Valley Iron Works, 
*T. B. Wood's Sons Co. 
PULLEYS, CONE 
*Saginaw Mfg. Co 
PULLEYS, CONVEYOR 
*Medart Patent Pulley Co, 


PULLEYS, FLANGE 
*Dodge Sales & Engineering Co. 
*Ww. A. Jones Foundry & Machine Co, 
*Medart Patent Pulley Co. 
*The Ohio Valley Pulley Works, Inc, 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 


PULLEYS, FRICTION CLUTCH 
*Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 

The Carlyle Johnson Machine Co. 
*w. A. Jones Foundry & Machine €o. 
*Medart Patent Pulley Co. 

*The Moore & White Co. 

*George W. Pyott Co. 

*Reeves Pulley Co. 

oT 3. Wood’s Sons Co. 

Valley Iron Works. 


PULLEYS, GROOVED 
Birkle Machine Works. 
*Dodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Co 
*Reeves Pulley Co. 
*The Ohio Valley Pulley Works, Ine. 
*Saginaw Mfg. Co. 
*Medart Patent Pulley Co. 


PULLEYS, HEADED 
*Dodge Sales & Engineering Co. 
*Medart Patent Pulley Co. 
*Reeves Pulley Co. 


PULLEYS, IRON CENTER 
*Dodge Sales & Engineering Co. 
*Medart Patent Pulley Co. 
*The Ohio Valley Pulley Works, Inc. 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
*T. B. Wood's Sons Co. 


PULL QUPPLUES 











PULLEYS, LOOSE 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine 
*Medart Patent Pulley Co, 
*Reeves Pulley Co. 
*The Ohio Valley Pulley Works, Inc. 
*George W. Pyott Co. 
*Saginaw Mfg. Co. 
*Valley Iron Works. 


PULLEYS, MOTOR 
Birkle Machine Works, 
*Saginaw Mfg. Co. 


PULLEYS, STEEL 
*Dodge Sales & Engineering Co. 


PULLEYS, STEEL RIM 
*Medart Patent Pulley Co. 
PULLEYS, STEP CONE 
*Dodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Co. 
*Medart Patent Pulley Co. 
*The Ohio Valley Pulley Works. 
*George W. Pyott Co. 
“Reeves Pulley Co. 
“Saginaw Mfg. Co. 
PULLEYS, TAPER CONE 
*Dodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Co. 
*Medart Patent Pulley Co. 
*The Ohio Valley Pulley Works, Inc. 
*George W. Pyott Co. 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
PULLEYS, WOOD SPLIT 
*Dodge Sales & Engineering Co. 
*Medart Patent Pulley Co. 
*The Ohio Valley Pulley Works, Inc. 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
PUMPS, HAND AND POWER 
F. E. Myers & Bro. 
PUMPS, HYDRAULIC PRESSURE 
F. E. Myers & Bro. 
PUMPS, JET 
*American Injector Co. 
PUMPS, MINE 
Bro. 
PUMPS, OIL 
*Detroit Lubricator Co. 
*The Lunkenheimer Co. 
*Sherwood Manufacturing Company. 
PUMPS, TANK 
F. E. Myers & Bro. 
PUNCHES AND DIES 
*Royersford Foundry & Machine Co. 


Q 
° 


F. E. Myers & 


PUNCHES, SHEET METAL 
Peck, Stow & Wilcox Co. 
RAILS, ELECTRIC MOTOR 
Birkle Machine Works. 
RASPS 
*Delta File Works, 
*Nicholson File Company. 
RATCHETS 
*Armstrong Bros. Tool Co. 
REAMERS 
*Detroit Twist Drill Co. 
*Whitman & Barnes Mfg. Co. 
REGULATORS, PRESSURE 
*The Ohio Brass Co. 
ROD ENDS 
*jJ. H. Williams & Co. 
RODS, CONNECTING 
*jJ. H. Williams & Co. 
ROPE DRIVES 
*Dodge Sales & Engineering Co. 
H. W. Caldwell & Son Co. 
*Medart Patent Pulley Co. 
T. B. Woods’ Sons Co, 

RUBBER GOODS, MECHANICAL 
Buckeye Rubber Products Co., The. 
Empire Tire & Rubber Corp. 

*General Asbestos & Rubber Co. 
*Jenkins Bros. : : 
*New York Belting & Packing Co. 
SAFETY DEVICES 
*The Crescent Machine Co. 
*Dodge Sales & Engineering Co. 
Safety First Mfg. Co. 
SAWS, BAND 
*The Crescent Machine Co. 
SAWS, HACK 
The L. S. Starrett Co. 
SAWS, SWING, CUT-OFF 
*The Crescent Machine Co. 
SCREW DRIVERS 
The Peck, Stow & Wilcox Co. 

SCREW MACHINES, AUTOMATIC 

*The National Acme Company. 

SCREW MACHINE PRODUCTS 

*The National Acme Company. 

*Standard Pressed Steel Co. 
SCREWS, CAP AND SET 

*Ferry Cap and Set Screw Co. 
SCREWS, SAFETY SET 

*Ferry Cap and Set Screw Co. 

*The National Acme Company. 

*Standard Pressed Steel Co. 

Strong, Carlisle & Hammond Co. 








Howe Double-locked Combination 


Malleable Iron and Steel 
Chain 


A deveiopment of the old type 
chains, which for 
years have been constructed with 
the rivets flattened at one end only 
to lock them to the side links. 


combination 





Howe Chain Co., Muskegon, Michigan 


Howe Chains-Buckets 





Our improved design embodies the 
DOUBLE-LOCKED pin — machined flat 
at both ends, driven tight into machined 
holes in the side links—actually integral 
with the side links. 
loose and wear in the side links. All 
wear distributed over a large area be- 
tween pin and barrel of center link— 
elongation is minimized. 


Pins cannot work 


Write for Catalog 100 























Most Plumbers and Fitters Know Them as the 


‘‘Dependable”’ 
Brass Goods 
and 


Malleable 
Fittings 


Not only through constant ad- 
vertising in trade papers but by 
25 years of actual experience 
with them. They are recognized 
by these trade marks. 


Malleable 
Fittings 


Sold Through Jobbers 





DETROIT BRASS & MALLEABLE WORKS 
Formerly Detroit Valve & Fittings and Detroit Brass Works 
Holden and Greenwood Ave., Detroit, Mich. 


N. Y¥. Office (Metropolitan District Only) 66 Cliff St. 
H, ROMEYN SMITH, Eastern Sales Manager 
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Machinebronze 


This general - purpose bearing 
= bronze is carried in 254 different 
—S> sizes by dealers everywhere. 


From the time the raw material 
enters the foundry till it becomes a complete bar, this efficient 
and practical bronze is protected by a most searching system of 
scientific inspection under the supervision of a metallurgical de- 
partment, unsurpassed for thoroughness and efficiency. 


The bars are straight—true to gauge and uniform throughout. 
Have You Our Catalog? 


Lumen Bearing Company 


Brass Founders 


Buffalo, New York 


DISTRIBUTORS: 
Detroit --The T. B. Rayl Co. Cincinnati ...........The E, A. Kinsey Co. 
Boston Chandler & Farquhar Co. Baltimore Carey Machinery & Supply Co 
Pittsburgh ............ Pittsburgh Supply Co. Philadelphia Sherritt & Stoer Co., Inc. 
Buffalo - Beals, McCarthy & Rogers, Inc. Providence Belcher & Loomis Hardware Co. 
Chicago The Machinists Supply Co. Tintonts J. H. Russell Co 
New York . Manning, Maxwell & Moore, Inc. eae Redk & Gree Hardware Co 
Kansas City Richards & Conover Hardware Co. Atlanta - shi Pee 228 : 
St. Louis...... Beck & Corbitt Iron Co. Atlanta : Pasco Tool Co, ; 
Louisville Neill-LaVielle Supply Co. Grand Rapids McMullen Machinery Co 
Milwaukee Ph. Gross Hardware & Supply Co. Rochester Homer Strong 4 
Richmond ............Smith-Courtney Co. Olean ... Luther Manufacturing Co. 
Spokane Washington Machinery & Supply Co. Cleveland The Cleveland Tool & Supply Co. 














ma | 
—— 
woos. \ 


MACHINE BRONZE -LUMEN BEARING COMPANY— BUFFALO, N.Y. U.S.A.) | 
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AIR AND GAS RECEIVERS GALVANIZED AND PAINTED 
HYDRO-PNEUMATIC TANKS 
CAIFE & 
HOT WATER STORAGE TANKS yy 88 SONS 6, STEEL TANKS 
GASOLINE STORAGE SYSTEMS NR 
EXPANSION TANKS 58 S.DEARBORN ST. CHICAGO Govevas, Wansen on Gnauee 
STEEL SHIPPING BARRELS 26 CORTLANDT ST. NEW YORK SEND FOR NEW CATALOGUE 











SEPARATORS, OIL AND STEAM *The Jeffrey Mfg. Co. TAPE, RUBBER 
*The D. T. Williams Valve Co. *W. A. Jones Foundry & Machine Co. Buckeye Rubber Products Co., The 
. we gt > LE , ; *Medart Patent Pulley Co. The L. S. Starrett Co. 
Gath & bere ES ABD OG cceerme W. Feet Os. TAPS, COLLAPSING 
 SHARTING ene tem. GUE eee *The National Acme Co. 
= ay ‘he Peck, ow ileox Co. THY ae : say 7. 
“Rant ig y . penyees Co. STEAM SPECIALTIES —— ME nos etc Pag iy AND SCREWS 
Chicago Pulley & Shafting oO. *American Injector Co. Sass ilig dl x a : i 
*Dodge Sales & Engineering Co. Babbitt Steam Specialty Co. - ne = a ee 
The Carlyle Johnson Machine Co. Crane Co. New Yor ae ting Packing le 
owledart Patent Pulley Co. : *Detroit Lubricator Co. ; _. TIRES, AUTOMOBILE 
*Royersford Foundry & Machine Co. Detroit Brass & Malleable Works, *Empire Tire & Rubber Corp. 
evar F <—-* = Todd Co. *The Lunkenheimer Co. TOOLS, BORING 
alley iron orks, *Sherwood Manufacturing Co *Armstrong Bros. Tool Co. 
SHAFTING, TUBULAR (MATERIAL FOR) Standard Valve & Supply Co. TOOLS, CARPENTERS’, MACHINISTS’ AND 
National Tube Company “Sterling & Sinner Mtg. Co- WHEELWRIGHTS’ 
: 7 “4 ae OC Strong, Carlyle & Hammond Co. *Nicholson File Company. 
; SHEARS, SQUARING *The MeRae & Roberts Co. The Peck, Stow & Wilcox Co. 
Peck, Stow & Wilcox Co “2 he w m. Powell Co. “on . The L. S. Starrett Co. 
SHEAVES, MANILA AND WIRE ROPE The. Dd. F. illiams Valve , ae The Warren Tool & Forge Co. 
*W. A. Jones Foundry & Machine Co. a iy oy ecm Range namie DIES TOOLS, ELECTRICAL 
*Medart Patent Pulley Co. The Hoggson & Pettis Mfg. Co. _ *U. S. Electrical Tool Co. 
ee ee in inhi TOOLS, LATHE AND PLANER 
*T. B. Weod's Sons Co Bead — ompany. *Armstrong Bros. Tool Co. 
SIGNS, ELECTRIC *The Curtis & Curtis Co. 3. H. Williams & Co. ; = B = 
Federal Electric Co *Teledo Pipe Threading Machine Co TOOLS, PLUMBERS’ AND STEAMFITTERS 
SIRENS STRAINERS *The Borden Company. 
Federal Electric Co *American Injector Co. rane ve. Ree 
oT : ¥ » Curtis & Curtis Co. 
SNIPS AND SHEAKS . - > te ang LEATHER » Peck, Stow & Wilcox Co. 
“Pexto”’—The Peck, Stow & Wilcox Co eng ge *Toledo Pipe Threading Machine Co. 
. licagc 2 . r > ‘ 
SOCKETS, WIRE ROPE *Chicago Rawhide Mfg. Co. *s. i. Williams & Co. ; : A i 
*J. H. Williams & Co. ee .# rend Belting Co. — Prey corm wn owes HES, FROGS, ETC, 
SOLDEI STUDS, MILLED Armington sngineering o. ' 
Chicago Solder PIP ony , ‘Ferry Cap and Set Screw Co. TRANSMISSION, VARIABLE SPEED 
*Lumen Bearing Co SWIVELS, HOOK ‘The Moore oleae Co. 
SOLDERING PASTE AND SALTS “J. H, Williams & Co. | Reeves Pulley TRAPS, STEAM 
Chicago Solder Company TAGS, SHIPPING . ? 3 7 oS § sAaNE 
SPROCKET RIMS, VALVE OPERAPING International Tag Company oS cg ay Co. 
Babbitt Steam Specialty Co TANKS, FOR AIR, GAS AND LIQUIDS ), ° iliiams t Ive . 
SPROCKETS Wm. B. Scaife & Sons Co TROLLEYS, OVERHEAD 
Boston Gear Works TANKS, SEAMLESS STEEL Armington Engineering A 0. 
H. W. Caldwell & Sons Co National Tube Company. *The Chisholm-Moore Mfg. Co. 


Satisfied Customers Empress 
Greas@ ane Oil Cups 


Provide a profitable and quick selling stock article 
for the mill and factory supply dealer. They meet 
every lubricator requirement of factory and mill main- 
tenance. In constant demand as repair and replace- 
inent parts as well as for new equipment. 








Profitable Business 


] 

|= 

4 

Pat fi Empress No. 207 
& : 


Leather Packed Grease Cup 


e | ty sa } ‘it 

siti a J The leather packing in this 
3 HOMESTEAD 4 a cup effectively prevents leak- 
: me age of grease and also pre- 

vents the cap from jarring off 

through vibration. Made in 

seven sizes. Brass and steel. 


Quarter 
Homestead fi" Valves i a al da 
Catalog E shows many other Empress cups 


are rendering efficient service in countless Mills and Factor- equally good for your stock—Write for it. 
ies throughout this country on water, airand steam lines; on 
operating machines, and in other places where the service D ‘ 
issevere. @The next time your customers are in need of a de- i 4 P d t ( t 
e. g 1 s f ade } W 
pendable valve ona troublesome line, be sure to recommend 3O en ro uc S orpora 10n 
"ea. U.S. Pat. Off. Manufacturing and Sales Divisions 
Homestead Quarter-Turn Valves ; ‘ Auburn Division, Auburn, N. Y. 
: m = pm ‘ 5 m 3 Winkl ivision, i ich. 
Made in the Straight-W ay, Three-Way, Four-Way and Angle are Cioednes Seviden oe ge 
patterns, of Brass, Semi-Steel, Monel Metal and special Minneapolis Division, Minneapolis, Minn. 
. sitions. ins ae Mand in: RES & 
ag + yapesscicy oo an 1 in all pressures to 5,000 , BRANCH SALES OFFICES: 
. 1¢ square ncn. { i New York, 220 Broadway Chicago, 1607 Otis Bldg. 
a 77 Boston, 903 Dexter Bldg. Cincinnati, 409 Lyric Bldg. 
HOMESTEAD VALVE MFG. COMPANY } Son Bence Monadnock Big 


HOMESTEAD PA, 
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Guaranteed Circulation— 


MILL SUPPLIES reaches the jobbers and dealers who supply 
the factories, mill, machine shops, power plants and contractors in the 
United States. And this is how we prove this circulation to our 
advertisers : 


Before the advent of the Audit Bureau of Circulations in 1914, each pub- 
lisher made his own circulation statements to advertisers. 

Many of them were truthful. Some were not. 

But there was confusion and lack of uniformity. An intelligent comparison 
was impossible. Details regarding distribution were not generally 
given because there was no standard of practice in keeping the records. 

The Audit Bureau of Circulations has brought order out of chaos. Today 
the Bureau's system of keeping records is almost universal among the 
better publishers. Uniform reports are furnished to advertisers veri- 
fied by that absolutely independent organization. 

The experienced advertiser demands A. B. C. reports and if the publisher 
has nothing to hide, he gets them. 

A. B. C. reports on MILL SUPPLIES and advertising rates are sent on 


request. 


MILL SUPPLIES, Published at 537 So. Dearborn St., Chicago 
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TUBING, 
National Tube Co 


TUBING, RUBBER 
*New York Belting & Packing Co. 
UNIONS, BRASS AND IRON COMBINED 
Crane Co 
Illinois Malleable Iron Co. 
VALVE LEATHERS 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
VALVE OPERATING WHEELS 
Babbitt Steam Specialty Cu. 
VALVES, AIK 
Detroit Brass & Malleable Works. 
*Homestead Valve Mfg. Co. 
*The Lunkenheimer Co, 
The Penn Engineering Co. 
*Sterling & Skinner Mfg. Co. 
VALVES, BALANCED, FLOAT 
*Mason Regulator Co. 


VALVES, BLOW OFF 
Crane Co. 


*Homestead Valve Mfg. Co. 

*Jenkine Bros. 

*The Lunkenheimer Co. 

*The Wm. Powell Co. 

*The D. T. Williams Valve Co. 
VALVES, CHECK 

Crane Co. 

*Jenkins Bros. 


Brass & Malleable Works. 
*The Ohio Brass Co. 


*The Wm. Powell Co. 

*The D. T. Williams Valve Co. 
VATVES., HIGH PRESSURE 

Standard Valve & Supply Co 


Crane Co 

*Homestead Valve Mfg. Co. 

*Jenkins Bros. 

*The Ohio Brass Co 

The Wn Powell Co 

‘he D. T. Williams Valve Co 

VALVES, GATE, GLOBE AND ANGLE 
Detroit Brass & Malleable Works. 
*Homestead Valve Mfg. Co. 
*Jenkins Bros. 

*The Lunkenheimer Co 

*The Ohio Rrass Co 

*The Wm. Powell Co. 

*The D. T. Williams Vulve Co 


LAP-WELDED AND SEAMLESS 
STEEL 


KAULL, QUPPLIEES 











VALVES, HYDRAULIC 
Crane Co. 
*Homestead Valve Mfg. Co. 
*Jenkins Bros. 
*The Wm. Powell Co. 
Standard Valve & Supply Co. 
“The DL. T. Williams Vaive Cu. 


VALVES, LOCK SHIELD 
*The Ohio Brass Co. 
*The Wm. Powell Co, 


VALVES, POP SAFETY AND RELIEF 
Crane Co. 
*Detroit Lubricator Co. 
*The Lunkenheimer Co. 
*The Wm. Powell Co 


VALVES, PRESSURE REGULATING AND 
REDUCING 
Crane Co, 
*Mason Regulator Co. 
*The Ohio Rrass Co, 
Standard Valve & Supply Co. 


VALVES, PUMP OR RUBBER 
Crane Co 
*Empire Tire & Rubber Corp. 
*Jenkins Bros, 


New York Belting & Packing Co. 


VALVES, RADIATOR 
Detroit Brass & Malleable Works. 
*Detroit Lubricator Co. 
*Jenkins Bros 
*The Lunkenheimer Ce 
*The Ohio Brass Co. 
*The Wm. Powell Co. 
*The D. T. Williams Valve Co. 
VALVES, THROTTLE 
*Detroit Lubricator Co. 
*Jenkins Bros. 
*The Lunkenheimer Co. 
*The D. T. Williams Valve Co. 
VISES, BENCH 
*The Chas. Parker Co 


Prentiss Vise Company 


VISES, PIPE 


Crane Co 

*The Chas. Parker Co. 

*Curtis & Curtis Co. 

Prentiss Vise Company 

*Toledo Pipe Threading Machine Co. 
*J. H. Williams & Co 


WASHERS, LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
WASHERS, RUBBER 
New York Belting & Packing Co. 
WASTE, COTTON AND WOOL 
*The J. Milton Hagy Waste Works. 
Royal Mfg. Co. 
WATCHMEN’S CLOCKS 
Hardiuge Brothers, Inc. 
WATER CLOSETS, FROST PROOP 
Jos. A. Vogel Co. 
WELDING AND CUTTING OUTFITS 
Oxweld Acetylene Company. 
WELDING RODS 
*Lumen Bearing Co. 
WHEELBARROWS 
Akron Cultivator & Mfg. Co. 
WHEELS, GRINDING 
selting & Packing Co. 
WINCHES 
*The Yale & Towne Mfg. Co. 
WIPING CLOTHS, MACHINERY 
*The J. Milton Hagy Waste Works. 
WIRE SOLDER 
Chicago Solder Co. 
WRENCH SETS 
*Armstrong Bros. Tool Co. 
*J. H. Williams & Co. 
WRENCHES, ADJUSTABLE 
The Peck, Stow & Wilcox Co. 
WRENCHES, AGRICULTURAL 
Peck, Stow & Wilcox Co. 


*New York 


WRENCHES, DROP FORGED, OPEN END 


*Armstrong Bros. Tool Co 
*J. H. Williams & Co. 


WRENCHES, ENGINEERS’ & MACHINISTS’ 


“Pexto’—The Peck, Stow & Wilcox Co. 
*J. H. Williams & Co. 

WRENCHES, PIPE 
*J. H. Williams & Co. (chain). 
The Peck, Stow & Wilcox Co. 
WRENCHES, SOCKET 


*J. H. Williams & Co 
YOKE ENDS 
*jJ. H. Williams & Co. 





Crane Co 


PRODUCT 


Special Screw Machine Product up to 


4’ Diam., to Specifications. Hardened 


ome \\\\\\\\)\\) 


MTT 


HH il Lal 


ere 


STANDARD 


U.S. S. & S. A. E. Cap Screws 


U. S. S. Set Screws 


S. A. E. Plain & Castellated Nuts 


Standard Studs 


THE NATIONAL ACME COMPANY 
CLEVELAND, O. 


New York Boston Chicago Detroit 
Warehouses: New York Chicago 
Factories: Cleveland, 0. Montreal, P. Q. 


Buffalo 


and Ground Product to Specifications. 
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U. S. ELECTRIC — AND GRINDERS 


Send for 
complete 
catalogue 








THE U. S. ELECTRICAL TOOL CO. Cincinnati, Ohio 


Boston, New York, Philadelphia, Pittsburgh, Detroit, Chicago, St. Louis, Cleveland 








We have customers who have been buying from 


us for thirty-three years. 


Better join our family. 


The next time you need any Engine and Boiler Trimmings, Plumbers’ 
Supplies, Water Gauges, Gauge Cocks, Air Cocks, Steam and Gas Serv- 


ice Cocks, Bibbs, Basin Cocks, Brass Fittings, etc., 


THE McRAE & ROBERTS CO. 


mail your order to 


DETROIT, MICHIGAN 


Long Distance Phone—Cedar 74 






















WHEN 
YOU CHOOSE 






A HOIST 
Why not select the one that has 
been made the ole pre duct of a 
large lciat-<‘glhiatds every mi an has 
become a Hoist Specialist and NN 
where they think, experiment and 


\ talk nothing else? This concen- 
trated experience and _ talent is 
plainly visible in every Wright Hoist 


when it is in operation. 


WRISHE, 


Lisbon, Ohio 





Have you a copy 
of our complete 
Catalogue in 
your files? 


TheWhitman & Barnes Mfg Co. 
TWIST DRILLS & REAMERS 


AKRON, OHIO, U.S.A. NEW YORK LONDON 











STANDARD IRON 
MOTOR PULLEYS 
FROM 1'4 TO 12 
INCH DIAMETER 
Shipped Within 24 
Hours After Receipt 
of Order 


Phone Main 754 
and 755 


126-128 South 
Clinton Street 


BIRKLE MACHINE WORKS—Chicago 
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The Old Reliable 


(GUNTHER 


OVERNOR 
FOR STEAM ENGINES 
Quick Shipment 







Thousands are in use, giving continual 
satisfaction. 
In design they are mechanically correct. 





Every Gunther Governor 
in use has proven this. 

In quality of material they 
are unexcelled. Their long 


service record wherever installed 
shows their stamina. 
Compared with other governors 


Gunthers have fewer wearing 
parts, a wider range of 
speed and greater adjust- 
ment of the drive pulley. 






fz: 


made noiseless 
from solid metal. 
If purchased without 


Gears are 
Gunther method of cutting them 
Equipped with automatic stop if desired. 
stop, it can be attached later. 


by the 


There’s a Gunther for every 


engine. Five 
chamber. Sizes from 34” to 6 


styles of valve 


DEALERS—We are increasing our list of agencies. 
Write for descriptive literature and _ prices 


The Wright Machine Comey 


Incorporated 


OWENSBORO, KENTUCKY 
Established 1880 









The Why 
of Starrett Tool sales 








Every time you sell a mechanic a Starrett 
Tool. you help him to place his money where 
it will pay him big returns every working 
day in the year. 


Whenever he 
hk 





e's almost certain to 
rett name 
L investment. nm peculation, 
ience have tauy eth m that the 
money they putinto Starrett Tools comes back to them 
many times over 





That accounts for the repeat sales of Starrett Tools— 

for the constantly growing list of steady customers who 

rely upon Starrett dealers to supply their tool needs. 

s of ~The And backing up these dealers is Starrett national adver. 
a" tising. continually blazin 
> sell Searreet Both for the men whe bu 
Starrett Tools a 


Write for free 
Tools Me shots 
book that help» 
Tools 





¢ the trail for new business. 
y and the men who sell them, 


re money earners 


THE L. Ss. STARRETT COMPANY 
The World's Greatest Toolmakers 
Manufacts ool te Sa Unexcelled 
ATHOL, MASS. 





Starrett Hack Saws 

















“Chicago Rawhide”’ 
Lace Leather and Cut Lacing 








Made 
from the 

best green 
salted Packer 

Hides. Strictly 
a MECHANICAL 
RAWHIDE Leath- 
er for Belt Lacing purposes. 


By all means sell a high grade Belt Lacing because 
there is nothing so costly in power transmission as 
poor belt lacings. We know from experience that a 
dealer who will carry a stock of our “Chicago Raw- 
hide Selected’’ Mechanical Belt Lacing will double his 


sales in this line in one year. 


“CHICAGO RAWHIDE” Lace Leather and Cut Lac- 
ing will give double the service of the ordinary chemi- 
cal rawhide or surface tanned leather. 


OUR PRODUCTS 


include “Krome” and Indian Tanned Lace Leather and Cut 
Lacing—Rawhide and “Krome” Flat Beltings, also Round 

and Twisted Belting—Rawhide Hammers and Mallets— 

a Packings, Cups and U Leathers—Leather Special- 
ies, ete. 


If made of leather for mechanical purposes, we make it. 
Fy Write for Dealer’s Terms 
(375 The Chicago Rawhide Mfg. 

_ 1301 Elston Ave., Chicago 


New England Branch: LEWIS E. TRACY CO., 
127 Broad Street, Boston 


Co. 
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The Enduring Quality of 
CRESCENT 


WOOD WORKING 
MACHINERY 


will eventually command the inter- 
ested attention of all users of wood 
working machinery. Send for cata- 
logue and price list so you will be 
prepared to quote when you receive 
inquiries. 


HHL 
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The Crescent Machine Company 


96 Columbia Street LEETONIA, OHIO 
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KNOW PITTSBURGH'S HOUSE OF SERVICE 

















SHOVELS 


Our large shovel stock has always proven a 
dependable source of supply to the Mines, 
Railroads and Contractors of this district. 


There are Shovels for every purpose, in four 
popular grades—Todd, Hercules, Prince and 
Peerless Brands. 


When buying shovels remember that large 
stocns mean prompt delivery and good 
quality-lasting service. 


Somers, Fitler & Todd Co., 


327 Water St. —— Pittsburgh, Pa. 
Section of Shovel Floor MP-AN@Gn lip iased and SUPPLIES 


A tested toughness that defies mis- 
handling plus an adequate advertis- 
ing campaign makes Mac-it Sales 
easy to build and permanent to hold. 


rET)~ SET SCREWS 


cit 


jless, hollow, tool-post 


rance Your Sales Insurance 


isle & Hammond Co. 


AND, OHIO 
Branches: ork Philadelphia Detroit Chicago 





